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WRITING VEHICLE INSURANCE EXCLUSIVELY 


THE INDEMNITY COMPANY OF AMERICA, soundly organized, 
abundantly financed and ably managed, is more than a mere insurance company. 
It is a central western institution working in perfect harmony with the spirit of 
insurance itself—a constructive underwriting factor. We write Vehicle Insur- 
ance exclusively embracing all coverages in one policy. ‘There’s the 
advantage! 


Assets over $1,000,000—Surplus to Policyholders, over $500,000 


“The Policy Has An Advantage” 








Fire, Property Damage, 
Theft, Liability, Collision 





Written in one contract and never a question with the 
Assured which company covers the accident or claim. 














Revised Earthquake Rates 


We call special attention to the revised earthquake rates applicable 
East of the Rocky Mountains for the broad form earthquake cover, which 
includes resultant fire damage when standard fire policies are void under con- 
ditions of the fallen building clause. 





THESE RATES SUBJECT TO CHANGE WITHOUT NOTICE 








Co-Insurance| Credits Class A Class B Class C Class D 
50% Basis .08 .08 125 15 
80% 25% megane .06 0938 1125 
90% 30% and me cate .056 .0875 105 

100% 133 1/3%|c* “| = .0534 0834 10 


























DEFINITION OF CLASSES 


Class A—Dwellings exclusively, not exceeding three family occu- 
pancies. 


Class B—Steel frame or reinforced concrete construction. 


Class C—Buildings not included in Classes A and B, and not exceed- 
ing five stories in height or 5,000 square feet in area. 


Ciass D—AlIl buildings not included in Classes A, B, and C. 


As a protection to both the assured and company, we entertain earth- 
quake offerings only when accompanied with the fire insurance on the iden- 
tical risk, or where the fire insurance is already on our books. We recom- 
mend writing both the fire and earthquake insurance in equal amounts, and 
when the fire insurance is written with co-insurance, always attach the 
same co-insurance percentage to the earthquake insurance. 
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‘Weavers of NATIONAL Enterprise 


EXTILE amills represent the latest 


thought in factory operation because loss 
is brought down toa minimum. 

Loss of time is avoided by conveyers and 
many other mechanical devices. Special elab- 
orate processes prevent waste of material in 
the course of manufacture. Loss by fire is 
guarded against most carefully through 
elaborate sprinkler systems and other 


modern fire prevention devices. And, natu- 
rally, financial loss in the event of fire is 
covered adequately by Insurance. 

The textile business is another of the 
threads of industry that are woven with 
the strengthening fibre of Insurance into 
the great fabric of National enterprise. And it 
is one more indication of the National scope 


of the Liverpool and London and Globe*. 


*Many great textile mills —large and small—are covered by policies of this 
company. L. & L. & G. agents are particularly active in the textile industry. 
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Whenever man’s ingenuity fashions a new means 
of transportation, the Providence Washington 
Insurance Company is ready with a new Service. 


When, at the close of the romantic Eighteenth 
Century, America’s dauntless sailing ships 
swarmed the Seven Seas---when the first steam 
packets bravely nosed their way through the wild 
Atlantic -- when lumbering prairie schooners 
creaked wearily across the western plains---when 
“iron monsters” first thrilled the world by rolling 
along iron rails---when motor trucks began to run 
like busy ants on every highway---this Company 
aided business development by insuring against 
hazards and uncertainties of transportation. 


Today, after more than one hundred and 
twenty-five years devoted to providing 
timely, dependable protection, the Providence 
Washington Insurance Company issues all forms 
of Fire, Marine, Automobile, Riot and Civil 
Commotion, War Risk, Explosion, Earthquake, 
Tornado, Windstorm, Hail and Frost Policies. 


PROVIDENCE WASHINGTON 
INSURANCE COMPANY 


PROVIDENCE, RHODE ISLAND 
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CHRYSLER BUSINESS 
ON AN AGENCY BASIS 


Palmetto So Announces in Com- 
munication to the Alabama 


Insurance Department 
ADJOURN N. Y. HEARING 


Action Against Chrysler and Insurance 
Companies Is Pending in Several 
Other States 


MONTGOMERY, ALA., Aug. 19—Super- 
intendent Julian has received advices 
from the Palmetto Fire that the com- 
pany has issued instructions that all cer- 
tifieates under the Chrysler plan issued 
in Alabama are to be sent to the com- 
pany’s resident licensed agents for coun- 
tersignature. The company will pay 
agents’ commissions and pay taxes on 
all business on Alabama cars. Superin- 
tendent Julian advised the Palmetto that 
that full compliance with agency laws 
as outlined will avoid revocation of its 
license. A circular letter to agents of 
Aug. 13 states that details of the pian 
are not complete and that all agents will 
be fully protected. 


NEW YORK, Aug. 19.—The United 
States circuit court has adjourned the 
hearing on the suit to make permanent 
the restraining order granted by the 
court against Superintendent Beha, pre- 
venting him from cancelling the license 
of the Palmetto Fire because of its con- 
nection with the Chrysler insurance deal. 
Ten days are allowed to present briefs. 

Attorney for the Palmetto argued that 
the plan works to the advantage of the 
public and stated that the flat rate 
charged for the insurance is included in 
the retail price of the car. He insisted 
that under the contract the insurance 
automatically attaches whether the 
certificate is issued or not. «he chief 
contention was that the contract is made 
in Michigan and that New York has no 
control even if the plan does work out 
to insure risks located in the latter state. 

It was admitted that the insurance is 
provided at a flat rate without regard to 
variation in the hazards and different 
locations, but the attorneys held that 
this is not the business of New York, 
inasmuch as the master contract on 
which the certificates are based was ex- 
ecuted in Michigan, and that conse- 
quently Superintendent Beha has no 
right to compel the filing of rates or to 
cancel the Palmetto’s license for its re- 
tusal to file such rates. 

Threatens State Supervision 


Clarence C. Fowler, special deputy 
superintendent of insurance, replied that 
the litigation is an attempt to restrain a 
state official from the proper exercise of 
his duty, and pointed out that if such | 
action were sustained, insurance com- 
Panies could break down the whole sys- 
tem of state supervision and nullify the | 
effect of state laws by means of master 
contracts executed in other states. If | 
the contract is a Michigan contract, and | 
New York State has no regulation over 
its application within its own territory, 
then any other insurance company may | 


cerns Transmitting Large 
Sums of Money 


surance are now covering registered 
mail that is delivered by airplane at 
double the ordinary rates. 
that bankers and investment houses par- 
ticularly and business men generally are 
making considerable use of the air mail 
service since it was instituted by the 
government a short time ago. The 
registered air mail to the Pacific coast 
has been especially heavy. It is found 
that banks, trust companies and 
vestment houses that are in the habit 


by registered mail are finding the air 
mail service to be of great business 
advantage to them. A concern by using 
the air mail can often get credit for 
three or four days’ interest that would 
not be possible if money or securities 
were sent in the usual way. Where a 
bank or investment house is shipping 
large sums of money, the matter of two 
or three days’ interest becomes an im- 
portant item to reckon with. 

The registered mail writing companies 
were somewhat skeptical regarding the 
writing of registered mail sent by air- 
plane, but have come to the conclusion 
that by charging double the normal rates 
they are just about covering the hazards. 
They will, however, follow the expe- 
rience closely as they feel the writing 
of the business to be more or less ex- 
perimental. 








do what it pleases within the state with- 
out a license. 

In reply to the: argument that the 
Chrysler sales corporation pays the 
entire premium, Mr. Fowler pointed out 
that that corporation has no insurable 
interests and that the courts have held 
that a man has no right to purchase in- 


terests. He stressed the difficulties in 
making adjustments on losses sustained 
by residents of New York, pointing out 
the necessity for the public to have in- | 
surance that will cover the loss instead | 
of a low premium, the rate of which is 
unknown, which protects chiefly the in- 
terests of the finance concern. He read 
some of the newspaper advertisements 
of the Chrysler plan, contending that 
they constituted the act of selling insur- 
ance. He also brought to the courts 
attention the fact that the Palmetto, 
previous to Aug. 1, was licensed in New 
York only to do a fire business and had | 
no privilege in its charter to transact 
theft insurance. 





AWAITS NEW YORK DECISION 


RICHMOND, VA., Aug. 19.— Be- 
cause of the similarity ‘of insurance laws 
of: New York and Virginia, Commis- 
sioner Button has decided to await the 
outcome of court action in New York, 
relative to the Chrysler-Palmetto plan 
before undertaking an action against the 
| Palmetto in this state. He believes that 
| the proceedings instituted in the federal 
| court in New York will practically de- 
|termine the issue in Virginia. Inquiry 





AT DOUBLE ORDINARY RATES | 


Mail Service Appeals to Business Con- | 


Companies writing registered mail in- 


It is found | 


in- | 


of transmitting large sums of money | 


scramce where he has no insurable in- | 


MADE ASSISTANT SECRETARY 


| —_——_ 


Vice-President of Concordia Resigns to 
Take Home Office Position With 
Newark Companies 


MILWAUKEE, WIS., Aug. 19.— 
Herman Ambos, who has been vice- 
| president of the Concordia Fire of this 


city, has resigned that position to_be- 
come assistant secretary of the Fire- | 
|men’s group of companies. The Fire- 


men’s recently acquired control of the 
Concordia. Just when Mr. Ambos will 
take up his new duties has not been defi- 
nitely announced but it will probably 
be within a short time. 

Mr. Ambos started 
career with the 


his insurance 
Chicago agency of 


HERMAN AMBOS 
Who Goes With Firemen’s Group 





| Critchell, Miller, Whitney & Barbour in 
1899, going from there to the O. 


| Kemp general agency in 1901. When 
the Reliance western department was 
| transferred to Rockford in 1912, Mr. 


Ambos went with it, and later became 
connected with the western department 
of the Security at’ Rockford. 

In 1913 Mr. Ambos transferred his 
| activities to the Concordia, where he 
| was successively examiner, agency 
| superintendent, assistant secretary and 
vice-president. Mr. Ambos carries to 
his new position an immense fund of 
underwriting knowledge which Presi- 
dent Bassett of the Firemen’s has been 
quick to recognize. 








of a Chrysler dealer here discloses that 
| sales are being made in Virginia with 
| the insurance attached. 


COLUMBUS, O., Aug. 19.—In order 
that the three federal judges needed may 
be present, 
the Palmetto Fire against Superinten- 


| OHIO HEARING POSTPONED 

| 

| 

| dent Conn has been postponed to Sept. | 


|8. The case is of interest because Sup- | 


erintendent Conn several days ago re- 
(CONTINUED ON PAGE 47) 





the hearing of the case of | 


COVERING # AIR MAIL| AMBOS — FIREMEN’S: — MEN GIVE 


INSURANCE NCE ATTENTION 


Consider Establishing of Depart- 


ments for Service 


and Revenue 


| SEE GREAT POSSIBILITY 


Hear Exposition of Reciprocal Plan But 
Express Many Sentiments Againet 
Its Adoption 


NEW YORK, Aug. 19.—Furniture 
warehouse men have been considering 
| insurance again, the subject being part 
| of the program for their annual con- 
venti a general report on insur- 
ance made by Milo W. Bekins of Log 
Angeles, chairman of the insurance com- 
| mittee, he suggested a plan for making 
an insurance department a real revenue 
producer for warehouse men. In ex- 
planati f this he said: “Most of the 
real estate companies handle insurance 
as a revenue producing side line in their 
business. Why shouldn’t the warehouse 


men operate such a department for the 
convenience of their customers? We 
realize there is a large amount of insur- 
ance constantly being written on goods 


stored in warehouses and in addition a 
large amount and varied kinds of insur- 
ance are necessary for the warehouse 
man to carry as a protection for him- 
self, 


Approves Insurance Department 


“We believe it would be advisable and 
in conformity with good business judg- 
ment for storage companies to apply for 
brokers’ 


licenses to write and receive 
commissions on such policies. We be- 
lieve that an insurance department 


would be a more valuable adjunct to the 
warehouse man than it is to the average 
real estate company. 

“Your committee believes that if such 
a department were open in the modern 
warehouse of today it would cater to 
the needs of its customers in placing in- 
surance on household goods while con- 
| tained in residences, flats and apart- 
| ments as well as covering the actual resi- 
dences themselves and in this manner 
the warehouse man would maintain a 
constant direct contact with the cus- 
tomer so that if a moving or storage or 
shipping service were required a cus- 
tomer quite naturally would turn to the 
warehouse which is handling his insur- 
ance. If this business were followed 
after a period of years the warehouse 
|} man would have a splendid list of live 
prospects at all times. 

“Therefore, we suggest that the asso- 
ciation, through its insurance committee, 
| encourage the formation of an insurance 
| department in household goods deposi- 
tories 

















Obtaim Insurance Reports 

It was also 
member of the 
Warehousemen’s 
at the close 


suggested that every 
National Furniture 
Association endeavor 
of each year to obtain a 
ient from his insurance carriers of 
(CONTINUED ON PAGE 48) 
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DETRICK’S NEW RULING 
ON AUTO CERTIFICATE PLAN 


Specific Requirements Announced, 
Which Are Not Met by Chrysler- 
Palmetto Certificates 


SAN FRANCISCO, CAL., Aug. 19. 
—Hereafter companies issuing certif- 
cates in California in lieu of policies on 
automobiles sold under conditional sales 
contracts or in connection with chattel 


mortgages must show on these certifi-) 


cates the name of the insurance com- 
pany, the name of the insured, the 
amount or amounts of insurance, the 
coverage given, and the premium 
charged for each separate feature of 
insurance, according to a letter sent by 
Commissioner Detrick to companies, 
brokers and agents transacting the busi- 
ness of automobile insurance in the 
state. The letter follows: 

“In the purchase of an automobile 
by time payments, the automobile in- 
surance involved is usually a subsidiary 
matter in the mind of the purchaser. 
It is very probable that he does not 
give this insurance the same attention 
as though he purchased it as a separate 
and distinct transaction, and it is there- 
fore peculiarly the duty of the depart- 
ment to take every possible step to 
see that his interests are properly pro- 
tected. The insurance laws of this state 
are designed for public protection and 
apply to these coverages as well as to 
any other. 

Requirements on “Master Policy” 


“If a finance company, an automobile 
salesman, garage manager or employe, 
etc., engages in practices contrary to 
the insurance laws, the department has 
no alternative but to proceed against 
them in accordance with its powers. 

“This department has been informed 
that in order more conveniently to 
effect insurance upon automobiles being 
sold under conditional sale contract, it 
is the practice to furnish the vendor, or 
the person or corporation who is regu- 
larly engaged in financing automobile 
sales under such contracts, or make 
chattel loans upon automobiles, a blan- 
ket or ‘master’ policy, together with 
certificates in triplicate, which are to 
serve during the terms of the contract 
or loan in lieu of any other policy of 
insurance, such certificates to be used 
at the time of the sale of each auto- 
mobile, or loan thereon. The original 
of the certificate is intended for the 
insurance company, the duplicate for 
the vendee and the triplicate is to be 
retained by the vendor or the person 
or corporation financing the sale or 
making the loan. Such certificates are 
connected to the blanket policy by ref- 
erence thereto. 

Must Show Essential Facts 


“You are hereby notified that, in the 
use of such certificates in lieu of poli- 
cies of insurance, either in connection 
with conditional sale contracts or chat- 
tel mortgages upon automobiles, all 
such certificates must contain the prin- 
cipal facts of the insurance, viz., the 
name of the insurance company, the 
name of the insured, the amount or 
amounts of insurance, the coverage 
given and the premium charged for 
each separate feature of insurance. 

“You are further notified that, in 
every such case, one copy of the trip- 
licate certificate, which must be iden- 
tical in every respect with the other two 
copies thereof, be delivered to the ven- 
dee or mortgagor. Such delivery shall 
be to the vendee or mortgagor in per- 
son by the insurance company, or a 
duly authorized agent thereof, or mailed 


by the insurance company to such 
vendee or mortgagor.” ; 
The requirements which Commis- 


sioner Detrick sets forth are notably 
those which are entirely lacking in the 
certificates issued by the Chrysler 
Motor people in connection with their 
“master policy” with the Palmetto Fire 
and apparently this is an indication that 











| WHERE AGENTS CAN SHOW CONFERENCE 





| RATES LOWER THAN CHRYSLER CHARGE | 





OR the general information of auto- 
fF mobile insurance agents the National 

Automobile Underwriters Confer- 
ence has prepared a tabulation which 
shows where conference premiums for 
fire and theft insurance are less than 
those charged by the Chrysler Motor 
Corporation under its plan operated 
through the Palmetto Fire. The tabula- 
tion follows: 


Places where Conference premiums are: 


4-cylinder open model, $8.86; closed 
model, $10.84; 6-cylinder open model, 
$19.11; closed model, $23.22. 


Maine, New Hampshire, Vermont, Del- 
aware (excluding Wilmington), Mary- 
land (excluding Baltimore), Pennsylvania 
(excluding Beaver Falls, Erie, New Cas- 
tle, Philadelphia, Philadelphia suburban, 
Pittsburgh, Pittsburgh suburban, Scran- 
ton, Wilkes-Barre), also the remainder 
of West Virginia. 

* * 

Places where Conference premiums 
are: 4-cylinder open model, $8.32; closed 
model, $10.18; 6-cylinder open model, 
$17.86; closed model, $21.70. 

Alaska, Idaho, Nevada, Utah, Washing- 


ton, Hawaii. 
> - . 

Places where Conference premiums 
are: 4-cylinder open model, $5.82; closed , 
model, $7.12; 6-cylinder open model, 
$13.25; closed model, $16.10. 

California. 

. * . 

Places where Conference premiums 
are: 4-cylinder open model, $7.61; closed 
model, $9.31; 6-cylinder open model, 
$16.18; closed model, $19.66. 

Oregon. 

* - “ 

Places where Conference premiums 
are: 4-cylinder open model, $5.37; closed 
model, $6.57; 6-cylinder open model, 


$12.14; closed model, $14.75. 

Indiana (excluding East Chicago, In- 
dianapolis, Jeffersonville, New Albany, 
Terre Haute); Michigan (excluding De- 
troit, Detroit suburban); Alliance, Ash- 
tabula, Bridgeport, Conneaut, East Liv- 
erpool, Lima, Lorain, Mansfield, Marion, 
Newark, Painsville, Portsmouth, San- 
dusky, Steubenville, Warren, Wellsville, 
Zanesville, remainder of Ohio; Wisconsin 
(excluding Kenosha, Madison, Milwaukee, 
tacine, Superior). 











the California department is going to 


insist upon every requirement of the | 


California law in this respect being 
strictly adhered to by the Chrysler 
Sales Corporation. 


Places where Conference premiums 
are: 4-cylinder open model, $10.02; closed 
model, $12.26; 6-cylinder open model, 
$22.18; closed model, $26.95. 

East Chicago, Indianapolis, Jefferson- 
ville, New Albany, Terre Haute, Ind.: 
Minneapolis and St. Paul, Minn.; Canton, 
Columbus, Columbus suburban, Dayton, 
Springfield, O.; Kenosha, Madison, Mil- 
waukee, Racine, Wis. 

. > * 

Places where Conference premiums 
are: 4-cylinder open model, $10.47; closed 
model, $12.82; 6-cylinder open model, 
$22.88; closed model, $27.80. 

Sedalia, Springfield, Springfield subur- 
ban, Mo.; Garnett, Leavenworth, Olathe, 
Ottawa, Peabody, Kan.; Aurora, Chicago 
suburban, Joliet, Peoria, Quincy, Rock- 
ford, Springfield, Ill.; Des Moines, la. 

x = 


Tlaces where Conference premiums 
are: 4-cylinder open model, $5.82; closed 
model, $7.12; 6-cylinder open model, 
$12.83; closed model, $15.59, 

Remainder of Missouri, remainder of 
Kansas, Colorado (excluding Denver, 
Denver suburban, Pueblo), Batavia, 
Bloomington, Danville, Decatur, Elgin, 


Galesburg, Moline, Quincy, Rock Island, 
remainder Illinois, Iowa (excluding 
Council Bluffs, Des Moines, Sioux City), 


Minneapolis and St. Paul 
remainder of Minnesota, 
cluding Omaha). 

* « * 

Places where Conference premiums 
are: 4-cylinder open model, $10.29; closed 
model, $12.59; 6-cylinder open model, 
$21.90; closed model, $26.61. 

Kentucky (excluding Covington, Cov- 
ington suburban, Louisville, Louisville 
suburban, Newport, Newport suburban, 
Paducah, Paducah suburban); Carleton, 
Duluth suburban, Grand Marais, Grand 


and 
(ex- 


suburban 
Nebraska 


tapids, International Falls, Two Har- 
bors, Minn. 
* * » 
Places where Conference premiums 
are: 4-cylinder open model, $7.88; closed 


model, $9.64; 6-cylinder 
$17.71; closed model, $21.53. 
Detroit, Detroit suburban, Mich. 
. ” * 


open model, 


Places where Conference premiums 
are: 4-cylinder open model, $11.46; closed 
model, $12.26; 6-cylinder open model, 
$17.86; closed model, $14.92. 

Mobile, remainder of Alabama; Miami, 
Pensacola, Pinellas County, remainder of 
Florida; entire North Carolina; South 
Carolina (excluding North Augusta, 
Bath, Beech Island, Hardys, Langley, 
Morgana, Poverty Hill); London County, 
Lynchburg, Newport News, Petersburg, 
| Richmond, Roanoke, remainder of Vir- 
' ginia. 








CONDENSED NEWS OF THE WEEK 

















Palmetto Fire notifies Alabama de- 
partment it will have Chrysler policies 
countersigned by local agents and will 


pay agents commissions on business. 
Page 3 
*x* * * 

National Automobile Underwriters 
Conference tells where conference rates 
are lower than those under Chrysler 
plan Page 4. 


* * * 


Registered mail sent by air mail to 
be covered at double regular rates. 


* * * 


Herman Ambos resigns as vice-presi- 
dent of the Concordia of Milwaukee, to 
become assistant secretary of the Fire- 
men’s group. Page 3 


Page 3 | 


* * * 

The American Founders 
launched at Milwaukee, headed by 
pert F. Fry, president 
Life of that city. 

x kx * 

Commissioner Detrick of California is- 
sues new ruling on automobile insurance 


Ru- 


certificates, which hits the Chrysler- | 

Palmetto plan. Page 4 
*x * 

Wisconsin Association of Insurance 


Agents holds annual meeting at Wausau. 


Page 14 
*x* * * 

The loss ratio on farm business for | 
the last five years has been exceedingly 
high. Page 5 

*x* xk * 

The Fire Marshals Association of 
North America announces its program 
for the annual meeting to be held at 
San Antonio. Page 5 


Fire is | 


of the Old Line | 
Page 5 | 


Furniture warehouse men meeting in 
New York consider the establishment of 
insurance department. Page 3 


* * * 
A new independent adjusting firm has 


been organized in New York under the 
name of Windle, Burlingame & Dargan. 


| Page 17 
oe 

Some Chicago agents are opposing the 

proposed loss adjustment bureau for 

| that city. Page 19 
* * * 

The National Bureau of Casualty & 


Surety Underwriters announces an in- 
crease of 300 percent in rates on interior 


| robbery for furs. Page 35 
| 
SS 2 
The organization of a _ reinsurance 
bureau for liability business will pro- 
ceed since approval has been given by 
the New York department, Page 35 
* * * 
Stock companies are having a very 


unfavorable experience on workmen’s 
compensation insurance in Texas. Page 37 
* * * 

Complete program for annual meeting 
of the Health & Accident Underwriters 
Conference is announced. Page 37 

* * * 

Dramatic incidents mark close of re- 
ceivership hearing on Associated Em- 
ployers Reciprocal, Page 35 


* * * 

General Manager Norman R. Moray of 
the Hartford Accident & Indemnity ex- 
plains the so-called Hartford financing 
plan for automobiles. Page 46 





KANSAS CITY ACTION 
CHRYSLER PLAN CONDEMNED 


Strong Resolutions Adopted by Execy. 
tive Committee of Local Agents’ 
Organization 


KANSAS CITY, MO., Aug. i9.— 
The executive committee of the Kan- 
sas City Insurance Agents Association 
passed the following resolutions in re- 
gard to the insurance plan of the Chrys- 
ler Motor Company: 

Whereas, it has come to our attention 
that the Chrysler Motor Corporation has 
adopted the practice of requiring pur- 
chasers of its cars to buy fire and theft 
insurance therewith, the cost of which 
is made a part of the purchase price of 
said car. 

Whereas, this practice of compelling 
the purchaser to buy fire and theft in- 
surance through the automobile dealer 
from whom he purchases the car has the 
tinge of socialism, it is in violation of 
all sound underwriting practices and 
principles, and will disrupt the amicable 
relations which have heretofore existed 
between the automobile business and the 
insurance business. 


Loss to Purchaser of Car 


Whereas, such a plan causes great loss 
to the purchaser of the car who is re- 
aquired to purchase his insurance in such 
manner as it denies him his free born 
right to purchase his insurance where 
he wills. It forces him to take a short 
rate cancellation on existing policies 
when an old car is traded in and such 
plan denies to the purchaser the service, 
assistance and counsel of the local in- 
surance agents which is vital and neces- 
sary so that the assured is property pro- 
tected and which agents render valuable 
service in the adjustment of claims; all 
of which is necessary to the orderly con- 
duct of the insurance business. 

Whereas, it has been shown that as 
a whole the rates charged for this in- 
surance by the Chrysler Motor Corpora- 
tion are no less than the regular con- 
ference automobile rates, and in some 
cases Chrysler rates are higher. There- 
fore, there is no saving to the policy- 
holder through the operation of the pro- 
posed plan. 


Hyde’s Ruling Cited 


Whereas, Ben C. Hyde, superintendent 
of insurance of Missouri, did on the 15th 
day of July, 1925, issue a ruling in re- 
gard to the said plan of the Chrysler 
Motor Corporation in which ruling he 
held the proposed plan to be in viola- 
tion of the laws of this state. 

Whereas, such plan of the Chrysler 
Motor Corporation is an infringement 
of the rights of American citizens; is in 
violation of sound underwriting princi- 
ples and practices; will disrupt the 
amicable relations heretofore existing 
between the automobile business and the 
insurance business; will cause an eco- 
nomic loss to the policyholders and 
denies to them the service of the local 
insurance agents; will result in no sav- 
ing to the policyholder on account of 
rates; and as such proposed plan is un- 
lawful; 

Emphatic Protest Made 


Therefore Be It Resolved by the In- 
surance Agents’ Association of Kansas 
City, Mo., on this 18th day of Aug., 1925, 
that we take this means of protesting 
against such plan of the Chrysler Motor 
Corporation and protest against such en- 
croachment upon the insurance business 
of this country, and hereby call upon the 
Chrysler Motor Corporation to at once 
cease and desist from this plan of re- 
quiring purchasers to accept policies of 
fire and theft insurance included as 4 
part of the purchase price of said car. 

Be it further resolved that copies of 
this resolution be spread upon the 
record of the Insurance Agents’ Associa- 
tion; that a copy be sent to the Chrysler 
Motor Corporation at Detroit, Mich., and 
to their local representative in Kansas 
City; to the Commercial Credit Com- 
pany, Baltimore, Md.; to Hon. Ben C. 
Hyde, superintendent of insurance, and 
that copies be given the press. 





With not a drop of rain in more than 
two months, Oregon has forest fires g0- 
ing in a score of localities. Many of 
them have swept over thousands of acres 
of timber. Humidity has been extremely 
low along with high temperatures. The 
entire country is shrouded in smoke. 
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FIRE MARSHALS RALLY 
ANNUAL CONVENTION EVENTS 


Program for the San Antonio Meeting 
Includes a Number of Features of 
Great Interest 


The Fire Marshals Association of 
North America has issued the program 
for its 20th annual convention to be 
held at San Antonio, Tex., Sept. 14-19. 
This will be the same week that the 
Insurance Commissioners Convention is 
meeting in the same city. Stacey W. 
Wade, insurance commissioner of North 
Carolina, is president of the Fire Mar- 
shals Association. The program is as 
follows: 


Monday, Sept. 14, Morning Session 


Meeting called to order by president. 

Invocation. 

Address of Welcome—Mrs. Miriam A. 
Ferguson, governor of Texas. 

Response—Chester E. Johnson, 
marshal, Alabama. 

Call of states. 

President’s Address—Stacey W. Wade, 
president Fire Marshals’ Association of 
North America and Insurance Commis- 
sioner of North Carolina. 

Report of Secretary-Treasurer—Sher- 
wood Brockwell, (acting) engineer Fire 
Marshal’s Department of North Carolina. 

Discussion. 

Reports of Standing Committees. 

Appointment of Committees. 


fire 


Monday Afternoon 


Address—“The Fire Prevention Activi- 
ties of the Chamber of Commerce of the 
United States and Its Relation to the 
Fire Waste of Our Country,” Joseph 
Leopold, manager Southern Central Divi- 
sion of the Chamber of Commerce of 
the United States. 

Address—“Ideas Pertaining to the 
Furtherance of the Fire Prevention Ac- 
tivities in America from a Manufac- 
turer’s Viewpoint,” H. L. Miner, mana- 
ger Fire Protection Division of the Du- 
Pont Corporation, Wilmington, Delaware. 


Monday Afternoon, 4:30 o’clock 


Entertainment—Automobile ride start- 
ing from St. Anthony hotel. 


Monday Evening, 7:30 o’clock 
Blue Goose Session—St. Anthony hotel. 
Tuesday, Sept. 15, Morning Session 


Reports of Special Committees. 

Address—“Constructive Work of the 
Fire Marshal,” W. Stanley Smith, fire 
marshal and Wisconsin’s insurance com- 
missioner. 

Discussion, 

Address—“The Fire Department as a 
Social Factor in the Community Building 
ard How It Relates to Fire Protection 
and Our National Fire Waste,” Robert 
E. Currier, Florida state agent of the 
Aetna Fire. 

Address—“Fire Prevention—An 
nomic Problem of International Im- 
portance,” George F. Lewis, president of 
Association of Canadian Fire Marshals. 


Eco- 


Tuesday Evening, 6 o’clock 


Entert ark; Mex- 
ican dinner, barbecue and swimming in 
San Pedro pool. 





Tuesday Evening, 9:30 o’clock 
Leave for Rio Grande Valley, Browns- 
Ville, Texas, and Matamoras, Mexico. 
Wednesday, Sept. 16 


To be spent in Rio Grande Valley, vis- 
iting Harlingen, La Foria, Mercedes, 
Wealaco, Donna, San Juan, McAllen and 
Mission, being ‘the citrus and tropical 
fruit belt of Texas. 


Thursday, Sept. 17, Morning Session 
Report of Committees. 





Address—“The Administration of the 
Model Film Law as Proposed by the 
Nation Film Protection Association,” 
Clyde W. Coffman, fire marshal, Topeka, 
Kan. 

Discussion. 

Address—“Can Our Country Econom- 
ically Progress in the Face of Our In- 
creasing Fire Waste?” Will Moore, fire 
Marshal and insurance commissioner, 
Oregon. 

_Address—‘“Arson Laws of America and 
How They May Be Improved,” F. R. 
Morgaridge, assistant to the general 





LOSS RATIO VERY HIGH 
FARM BUSINESS EXPERIENCE 
Companies Find That This Class in the 


Central West Has Been 
Unprofitable 





The farm writing companies have 
pooled their experience in many of the 
central western states. The average loss 
ratio will run perhaps 65 percent on 
combined fire and tornado business. The 
loss ratio in some states is above 70 per- 
cent. The company with a considerable 
volume of business can break even on 
farm business at 55 percent. The ex- 
pense ratio on farm business as a rule 
runs higher than that on recording busi- 
ness. The figures for the last five years 
are certainly far from reassuring. 


Tornadoes Become Factor 


The tornado business which some years 
ago was certain to keep the farm ratio 
down is now a big factor in the loss sta- 
tistics. Some states have had their loss 
ratios run up very high on account of 
windstorms. This is notably true in 
South Dakota. Throughout all the states 
the loss ratios run considerably high. It 
all goes to show that the farm rates are 
too low. The nremium payers cannot 
expect the companies to continue to 
write this business at a loss. 


What Companies Can Do 


There are some things that undoubt- 
edly the companies can do that will tend 
to reduce the loss ratio. A farm com- 
pany can easily run its loss ratio up if 
it over-insures. There is a lot of moral 
hazard in farm business. If an agent or 
field man permits more insurance on any 
farm class than is represented by values, 
he is courting disaster. A most suc- 


cessful farm special agent is a good 
judge of values. He can scent over-in- 
surance. Many agents through pres- 


sure force their companies to carry the 
distribution that they make. Many 
farm special agents have not the back- 
bone to stand up for correct amounts 
of insurance, even if it means the loss of 
business. The most astute farm under- 
writers agree that over insurance is the 
most prolific cause of fires. This is 
therefore something that the companies 
themselves must correct. 


Desire for Volume Seen 


Again some companies will trifle with 
risks or localities which mean ultimate 
loss. The desire for volume overcomes 
good judgment. Some companies will 
pay more commissions than the business 
is worth will have a contingent for bonus 
arrangements, which means that the ac- 
quisition cost is forced up too high. 
Farm business deserves technical, special 
treatment. It requires underwriters 
who are familiar with farm problems 
and conditions. 








manager of the National Board, New 
York City. 
Thursday Afternoon, 4:30 o'clock 


Automobile ride, Army 
from St. Anthony hotel. 


Post, leaving 


Thursday Evening, 8 o’clock 


Garden party and party and ball at 
San Antonio Country Club (formal dress). 


Friday, Sept. 18, Morning Session, 
10 o'clock 


Report of Committees. 

Round table discussion conducted by 
Ralph E. Richman, editor of “Fire Pro- 
tection,” Cincinnati. 

New business. 

Unfinished business. 

Election of officers. 


Rain Checks Forest Fires 


PORTLAND, ORE., Aug. 18.—Rain late 
last week put out fires which have been 
sweeping through Oregon timber during 


August. Several extensive areas had 
been burned over and much additional 
valuable timber was threatened when 


the welcome rain started. 
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LAUNCH NEW COMPANY 
| 


AMERICAN FOUNDERS STARTS | 


TT 


Milwaukee Fire Company Organized by | 
Local Men There, With Strong 
Financial Backing 





MILWAUKEE, WIS., Aug. 19.— 
The American Founders Fire Insurance 
Company, backed by local capital, has 
been launched here and has been li- 
censed in Wisconsin, preparatory to 
active underwriting, which will begin 
Sept. 1. Rupert Fry, president of 
the Old Line Life of this city, is presi- 
dent of the new company, which has 
established its headquarters in the Old 
Line Life building. Capital of the new 
company is $100,000 and it will have 
a surplus of $250,000. For the present 
it will write business only in Wisconsin, 
expanding its field only with the growth 
of the business. 

In addition to Mr. Fry, other officers 
are: Joseph A. Fleckenstein, formerly in 
charge of the fire division of the Wis- 
consin insurance department, vice-presi- 
dent and secretary; E. Peschman, 
treasurer and assistant secretary; M. T. 
Hansen, assistant treasurer. Directors 
are A. Bergwall, president, Day- 
Bergwall company, Milwaukee; John I. 
Mayer, vice-president United Coal & 
Dock company; E. A. Reddeman, vice- 
president National Bank of Commerce; 
E. L. Arnold, president Tate Printing 
company; J. A. Fleckenstein, E. B. 
Marshall, president E. B. Marshall com- 
pany; E. B. Usher, president Usher 
Advertising Agency, and J. P. Wolf, 
general agent Old Line Life. Law- 
rence Olwell has been named general 
counsel. 

The company will confine its under- 
writing activity to the writing of fire, 
tornado and automobile insurance. It 
will be under the active direction of 
Mr. Fleckenstein, who will supervise all 
operations of the company personally 
for the time being. 


First Planned in 1920 


Much of the stock in the new com- 
pany will be owné@ by the American 
Founders Securities company of Mil- 
waukee, a bond and investment organi- 
zation. The new fire company is actu- 
ally an outgrowth of the operations of 
this financial organization. Plans for 
launching the fire company were an- 
nounced in 1920, at the time of the 
organization of the securities company. 
It was then planned that a definite per- | 
centage of the profit from operation of 
the financing organization should be 
turned over into a fund which would be 
utilized for the financing of a new in- 
surance company, which was tentatively 
named the American Standard Fire. 

These plans were held up by the 
financial crash which occurred shortly 
after 1920 and which left the country in 
the celebrated period of deflation. Since 
that time work has been progressing 
steadily on organization plans for the 
company, with the result that a license 
was sought from the Wisconsin depart- 
ment and granted Aug. 11. 


Has Strong Backing 


The American Founders Securities 
Company has more than 700 stockhold- 
ers in all parts of Wisconsin and this 
interested group of stockowners is ex- 
pected to greatly aid the company in 
obtaining a foothold in the state. Future 
plans concerning agency development 


and the like will be announced by com- | 


pany officials from time to time. 
The group of officers and directors 
of the new company constitute a unit 
of the best known business men in 
Milwaukee, and assure the new com- 
pany of worthwhile backing. The pres- 
ident of the new company, Rupert F. 
Fry, has been in large measure respon- 
sible for the success of the Old Line 
Life, which has enjoyed a tremendous 
growth and expansion during the past 
few years. Mr. Fleckenstein, the vice- 
president and secretary, entered insur- 
ance work on graduation from the Uni- 


HANDLE MANY CLAIMS 


—- BUREAU FUNCTIONING 
Nebraska Business Written Shows In- 
Crease; Adjustment Body Has In- 


vestigated 6,254 Cases 


| 

| 

ntuie 

| OMAHA, NEB., Aug. 19.—The Neb- 
| raska Hail Adjustment Bureau, estab- 
lished at the beginning of the season by 
the Western Hail Association, and 
combining the adjustments of all the 
stock companies writing hail in Neb- 
raska except Globe & Rutgers and the 
St. Paul F. & M., had up to Aug. 13 
handled 6,254 claims. Of this number 
658 or about 10% percent were released, 
and there remained 393 claims undis- 
posed of. 

Of this latter number 151 represented 
current claims largely on corn on which 
the adjustment was being delayed to 
give opportunity for the crop to recup- 
erate and the definite determination of 
the actual damage done. One hundred 
and twenty-two were reported by the 
adjusters as not showing any actual 
loss. The remaining 120 represent the 
number on which they have been unable 
to agree as to the amount of loss. 

It is estimated that by the end of the 
season the total number of cases may 
reach 7,000. The volume of business 
written in Nebraska for the season of 
1925 has averaged an increase to those 
companies actually soliciting business, 
of approximately 50 percent in premium 
income over 1924. From the very best 
information available the same propor- 
tion of claims to volume of business has 
been experienced by those companies 
operating in the state but handling their 
claims outside of the bureau. 

The season in Nebraska has been un- 
usual in that hail storms while not in 
most cases severe, have been more gen- 
eral over the entire state than shown by 
the experience of former years. Fav- 
orable weather conditions and rain fall 
have brought crops out in better shape 
than usual, and have consequently les- 
sened the claims. 


Expect Companies to Back Bureau 


President Williams of the Western 
Hail Association has expressed himself 
as pleased with the working out of this 
new undertaking in Nebraska. Ques- 
tion has arisen as to the final handling 
of contested claims and whether the 
various companies will back up the 
| manager of the bureau in contesting ex- 
| orbitant, claims. Should the individual 
companies undertake to pay more than 
fair settlements in order to clean up 
their losses, it is felt that it would ser- 
iously impair the effectiveness of the 
bureau’s activity, and serve as an educa- 
tion to crooked and _  wunreasonable 
claimants to hold off for settlements di- 
rect with companies at the end of the 
season. A movement is under foot to 
have these unsettled claims left to be 
handled by Manager Beach personally, 
and follow his recommendation as to 
contesting and defending against claims 
out of season, rather than to pay ex- 
cessive amounts to clean them up. 

Mutual companies writing hail in 
Nebraska where they have had spread 
of the business report increases in vol- 
ume and loss ratios that promise a rea- 





sonably profitable season. When the 
| season is entirely closed, the detailed 
| story of the experiences in connection 


with claims will show strong argument 
in favor of the svstem tried this season 
| in Nebraska. While the rather uniform 
| and favorable growth of crops has les- 
i 
| 


sened the tendency to salvage through 
| hail claims the usual subterfuges to get 
| back the premium or part of the premi- 
|um have been resorted to. 





| versity of Wisconsin and in addition to 
| his insurance department experience 
has a wide acquaintance with local 


agency work and a great deal of gen- 
| eral experience in company organization 
' and operation. 
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SERVICE DEPARTMENTS 





Replies to Complaint of S. E. U. 
A. Companies Regarding 
Engineering Offices 


REAL VALUE POINTED OUT 





Out of Town Brokers Prevented From 
Making Inroads Under Plan 
Now in Use 





Companies intaining service and 
engineering departments in New York 
and Chicago have read about and com- 
mented on the attitude of several com- 
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rates -_s t business rather than elim- 
inate fire hazards, and that the broker- | 


age and service departments in the end 
bring about chaotic conditions, exces- 
sively keen competition, and a scale of 
rates so low as to be unprofitable. 
Comment by Official 

An official whose company has been 
very successful with its brokerage and 
service departments has this to say in 
reply to the companies that are protest- 
ng in the S. E. U. A. territory: 
“I think that your paper should take 
occasion to point out that the properly 
conducted service and engi neering de- 
rtments are a positive ben to as- 
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AGENTS’ DUTY TOLD 
DEFENDED BY OFFICIAL | 


|SMITH ADDRESSES MEETING 


Wisconsin Commissioner at Annual 
Meeting of Local Association Ex- 
presses His Views 


WAUSAU, WIS., Aug. 19.—Commis- 
sioner Smith in an address before the 
Wisconsin Association of Insurance 
Agents today said that he would like to 
see the law governing insurance agents 
so amended that the property rights of 
the agents in this business should be 
recognized and protected. He said that 
the agent works for the public, although 
he is paid through the insurer, and that 
he should not suffer from a fight be- 
tween associations of insurers, as was 
the case in the Union and Bureau fight. 
He said that the legitimate agents 
should be protected by agents qualifica- 
tion laws, should be guarded against 
non-admitted companies and unauthor- 
ized insurance, against competition of 
unscrupulous agents and against those 
insurers disposed to mistreat agents. He 
said he would like to see a law recogniz- 
ing the property rights of agents in the 
business they build up. 

Mr. Smith said that the 
of the agent will always be to the in- 
sured. It an obligati ion upon the 
agents to secure protection against loss 
I for the individual at as low a 
possible and in performance of 
this duty the agent should do whatever 
is possible for prevention of fires. The 
proposal that no fire insurance policy 
should be issued until there has been a 
personal inspection by the agent of the 
property to be insured, is in his opinion 
incapable of realization at present, but 
as the measure of an agent’s obligation 
to policyholders, it is the ideal toward 
which he should strive. He should in- 
spect risks for the purpose of advising 
the owners of various changes which 
would secure a better rating. 
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prevention and special engineering serv- 





ice that they can get. If an agent is 
not able to give it to them, they are 
€ y able to find some out of town 
broker or another agent in the same 
town who is. Now that we have edu- 
cated assureds up to the point where 
they feel the need of this service we 





d certainly not try to take it away 
lly reduce it. 
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NOT REAL . INSURANCE | SUBSIDIARY COMPANIES ~ 


MONK HITS CHRYSLER PLAN | 


Doubts Whether Validity of Contract 
Can Be Upheld—Will Await 
Ceurt Action 


BOSTON, MASS., Aug. 19.—Com- 
missioner Wesley E. Monk today is- 
sued an opinion in which he finds that | 
the Palmetto is violating the laws of 
Massachusetts by furnishing 


fire and 


theft insurance for Chrysler cars, inasy | 


much as the insurance company is li- 
censed only to write straight fire insur- 
ance in the state. He also finds that 
automobile salesmen of the Chrysler 
company in this state are violating the | 
insurance agent law by sale of Chrys- 
ler cars carrying insurance, inasmuch 
as the state agents law denounces acting 
or aiding “in any manner” in the nego- 
tiation of a policy of insurance in an 
unlicensed company. 


Await Court Decisions 


Since the Palmetto-Chrysler matter is 
now in the federal courts in several 
states, the commissioner says he is “of 


the opinion that it would be proper for | 


this 
tive action at this time, believing that 
the final decisions from the courts now 
dealing with the matter will be handed 
down at an early date and that ag best 
interests of all will be served by await- 
ing those decisions.” 

In a rather lengthy discussion the 
commissioner goes into the details of 
the Chrysler-Palmetto contract and ex- 


department not to take any affirma- | 


presses his doubts as to that contract | 


being an insurance contract at all, in- 


asmuch as it does not appear the Chrys- 


ler corporation has any insurance in- 
terest in its cars, the insurance not tak- 
ing effect until the cars are sold and 


gone from its possession and as in no | 


event does any of the insurance award 
go to the Chrysler concern. The com- 
missioner further raises the question as 
to whether or not the courts would rec- 


ognize the contract as a valid one inas- | 


much as it is a contract made for the 
benefit of a class. If considered an in- 
surance contract the commissioner finds 


the state where a car is purchased. 








the contract is actually consummated in | 
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render a broader and more compre- 
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certainly entitled to more business 
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President’s Report to Wisconsin 
Agents Strikes at Under- 
writers Annexes 


PLEA FOR SOLE AGENCIES 


Asks Unreserved Cooperation to Give 
Business Only to Companies Ob- 
serving Principles 


WAUSAU, WIS., Aug. 19.—Earl E, 
Fisk, president of the Wisconsin Asso. 
ciation of Insurance Agents, in his an- 
nual report at the convention of the 
association discussed at some 
length the subject of underwriters an- 
nexes. He said that some companies 
are abusing the group company idea, 
In his opinion there are enough sg0- 
called “parent companies” supply 
the need of the public at large in Wis- 
consin, outside of Milwaukee. He said 
that it is possible that the subsidiary 
companies might serve a useful pur- 
pose and not injure the business in 
the larger cities, but that outside of 
these congested centers the parent com- 
panies only need operate. 


today, 


to 


May Enforce Old Law 


In connection with this subject he 
said that there is a possibility of the 
Wisconsin department looking into an 
old law which says that no company 
may do business in the state, if more 
than 10 percent of the stock is owned 
by another company. If the depart- 
ment should enforce this statute it 
it might have a very decided effect upon 
the rapidly growing problem of com- 
panies operating in fleets. 

He called attention to the fact that 
the Green Bay board has just passed 
a sole agency ruling, effective Jan. 1, 
1926, saying that the same ruling should 
be put into effect state-wide with the 
exception of Milwaukee. He said that 
when an agent has a sole agency as 
contrasted with the present competition 
with the horde of solicitors for the 
underwriters annexes, there is a pride in 
being the only representative for his 
company in the territory. With that 
pride, if the _agent is at all worthy, goes 


a feeling of responsibility and ‘obliga- 
tion to the company. 
Support Association Principles 


He advised that the recommendation 
of the executive committee that a pro- 
vision be written into the constitution 
to the effect that it is inconsistent and 
undesirable to have in the membership 
any agent who does not actively sup 
port those companies which adhere to 
the association principles, or any agent 
who does support those companies who 
are in opposition to these principles. 
He hoped that the proposal would g0 


through, but warned the agents that 
if it is passed it must be followed 
closely, as experience has demonstrated 
that a resolution cannot be effective 


unless it is supported by the indivi idual 
members. 

Warns Against Chrysler Plan 
In closing his address he mentioned 
the Chrysler-Palmetto insurance plat, 
telling of the steps that have been taken 
in Wisconsin to combat the movement 


He called attention to the fact that 4 
hearing will be held at the federal dis 
trict court, Aug. 22, relative to the 1 
junction sought to prevent the insuf- 
ance commissioner from taking action 
gainst the Palmetto-Chrysler company 
and dealers. He warned that this plan 
is a serious blow at the Americat 
agency stom. inasmuch as the same 
(CONTINUED ON PAGE 8) 
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You Owe This to 


Your Time 


Your business is to sell insurance protection 
and service. You must make every effort count. 


Are you selling each and every client as much 
insurance protection as he should have? He 
can’t tell you how much he needs, and his esti- 
mates are usually below his requirements. 


A Lloyd-Thomas *Appraisal will show beyond 
the question of a doubt just how much insur- 
ance each clfent should carry. You owe it to 
yourself to see that he gets all he should have. 





The |loyd-ihomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





4411 Ravenswood Ave., Chicage 120 Broadway, New York 





*“WHAT IS AN APPRAISAL?7—It is « complete classified inventory of insurable 
property (except stock, merchandise and raw materials). Each item of property is 
valued at today’s cost to replace new. The amount of accrued depreciation is deter- 
mined end the sound insurable value is given. 


ITS ADVANTAGES—Ist—It discovers insurable values that have long been written 
ef the books through unscientific depreciation. 2nd—It gives the agent, the assured, 
and the companies value facts of property. Srd—It makes for adequate insurance pro- 
tection, for in nearly every instance it calls for additional insurance.’ 





























ROYAL EXCHANGE ASSURANCE 


1720—1925 


United States Head Office, 83 Maiden Lane, New York 





C. D. Livingston, General Agent, Dime Bank Bldg., Detroit, Mich. 
F. B. White, State Agent, Federal Reserve Bank Building, Kansas City, Mo. 
A. R. Porter, State Agent, Gas & Electric Bldg., Denver, Colo. 


DISCUSSION CONTINUES | 





OPPOSE ENGINEERING STAFFS 





Hold Rates Are Kept Too Low on 
Sprinklered Risks by Companies 
Maintaining Service 





NEW YORK, Aug. 19.—The strife to 
control sprinkler protected business con- | 
tinues unabated. Such companies as 
maintain special engineering staffs for | 
soliciting lines of this character show no 
effort to reduce them, despite the com- 
plaints of unfair competition made by 
offices not thus equipped. If the issue 
is particularly acute in the south just | 
now, it is by no means confined to that 
territory, serious complaint being made 
in the same connection in sections of the 
east. For example, it is charged that | 
one especially active company group has | 
nine skilled engineers in Pennsylvania 
alone, whose sole mission is to seek pro- | 
tected business; pointing out to prop- 
erty-owners that through the installation 
of protective devices existing rates may 
be still further reduced. 

As the average rate upon a sprink- 
lered plant is 40 cents for three years, it 
takes a lot of premiums to pay the salary 
and expenses of engineer solicitors, 
whose cost to their companies is not less 
than $6,000 a year each, and in the case 
of experienced and unusually capable 
men a much higher figure. The charge | 
continues that rates upon protected 
properties are already too low. It is re- 
called that a 15 percent flat reduction | 
upon the class was promulgated} 
throughout the south about two years | 
ago. | 
Mutual Competition Considered 


Opponents of the present company | 
competition declare to be “pure bunk” 
the assertion of proponents of engineer- 
ing service, that if this were not fur- 
nished the desirable business would all 
gravitate to the mutuals. They hold that 
the latter have had a number of pretty 
stiff losses in recent months, particu- | 
larly since their assumption of the wind- 
storm hazard in conjunction with the | 
fire cover, without additional charge, | 
and that they are by no means as eager 
to pile up liability as they once were, | 
unless the business can be had at paying | 
rates. While the whole question of spe- 
cial engineering service is likely to re- 
main quiescent during the “dog days,” 
once the fall campaign begins in earnest 
there is no doubt that the matter will 
be threshed out very vigorously and 
may result in enforced changes in the 








SUBSIDIARY COMPANIES 
ARE OPPOSED BY FISK 
(CONTINUED FROM PAGE 6) 


plan will be adopted speedily in other 
lines of insurance, if it is allowed to 
exist in automobile coverage. 
that it is understood that several big 
brokers in New York City are already 
laying their plans for putting similar 
deals over in various sections of the 


proposition is pronounced legal, and 
that the agents over the country, if 


port of the agency system. 


Missouri Fire Prevention Plans 


KANSAS CITY, MO., Aug. 18.—Presi- 
dent John F. Dreiber of the Missouri 
State Fire Prevention Association has 
issued a call for a meeting of the execu- 
tive committee here. At this time defi- 
nite plans will be made for participa- 
tion by the association in fire protection 
activities throughout the state during 
the fall. 

Earl W. Thomas of St. Louis, chair- 
man of the speakers’ bureau, has an- 
nounced that his committee is ready to 
furnish speakers throughout the state 
during the campaign. 

Tentative arrangements have been 
made for the inspection of Marshal! a). 














Slater in September. 


conduct of the fire insurance business. | 


He said | 


country if they find that the Chrysler | 


they value the means whereby they | 
earn their living, must rally to the sup- | 


FLAYS EXPORT’S PLAN 





NEW FINANCE DEAL EXPOSED 





New Hampshire Commissioner Says 
Palmetto Scheme Is Only 
“Imitation” 





CONCORD, N. H., Aug. 19.—Inves- 
tigation by the New Hampshire depart- 
ment has revealed a method exercised 
by the Export Insurance Company 
which appears to be questionable under 
the laws of the state, according to a 
statement by Commissioner Sullivan, 


| The commissioner says: 


The method in existence that seems, 
entirely in conflict with the insurance 
laws of New Hampshire is contained 
chiefly in a master or open policy, where 
insurance negotiations are made through 
a finance corporation. A statement was 
made by a representative of the com- 
pany to the effect that to the best of 
his knowledge two master policies were 
being issued against in the state of New 
Hampshire, one by the Commercial In- 
vestment Trust of New York and the 
other by the New Hampshire Finance 
Corporation of Manchester, N. H. ‘ 


Finance Corporation Writes Policies 


“The master policy referred to has 
been in use and issued against by the 
referred to Finance Corporation since 
May 2, 1924. The Finance Corporation 
writes policies, certificates or contracts. 
The style of insurance protection issued 
is referred to by the company as an in- 
surance certificate but could be more 
honestly illustrated by referring to it as 
a real insurance policy. The property 


| owner pays a premium to the Finance 


Corporation and the certificate or policy 
is made payable to the Finance Cor- 
poration. Another form of certificate 
that may be considered an application is 
written by the Finance Corporation and 
forwarded to the insurance company. 

third certificate is issued and held by 
the finance corporation. The whole plan 
in existence whereby a master policy is 
issued to the Finance Corporation by 
the Export Insurance Company extends 
to the Finance Corporation the very au- 
thority that is confined to the insurance 
commissioner by the insurance laws of 
our state. The authority conveyed could 
be considered even greater than the au- 
thority vested in the insurance commis- 
sioner, owing to the fact that once the 


| master policy is issued by the insurance 


company to the Finance Corporation it 
can be issued against for a period longer 
than one year without receiving renewal 
of license from the insurance commis- 
sioner. The Finance Corporation deals 
chiefly through automobile dealers. 


Not Licensed in State 


“The company is said to write such 
coverages as have been illustrated at 25 
percent under manual rates. Whether 
| the assured is charged manual rates and 
25 percent remains with the finance cor- 


poration has not been clearly defined, 
but it is a fact that neither the automo- 
| bile dealer nor the finance corporation 
is licensed as an insurance agent or 
broker in our state. The master policy 
originally issued was signed by a resi- 
dent agent. 

“The Export Company’s plan of nego- 
| tiating insurance business in the state 
of New Hampshire seems entirely in 
violation of our insurance laws. Much 
just. criticism has been afforded the 
Chrysler-Palmetto plan, but in my opin- 
ion the Palmetto plan is only an ‘imi- 
| tation compared with the sharp elements 
of procedure contained in the system 
of the Export Insurance Company. 

“The amount of premiums collected 
in the state of New Hampshire by the 
| Export Insurance Company from two 
| master policies since May 2, 1924, in- 
| cheding Dec. 31, 1924, amounted to $6,- 
000, almost all of which was reinsured 
with the Union of Canton. 

“Definite decision will be forthcoming 
| from the commissioner in the near 
| future.” 
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There is always a 
beginning to success 


Leadership in business is never an accident. It 
begins in a small way and grows. Confidence and 
goodwill are essential factors. 


The success of the Sentinel Fire Insurance Com- 
pany of Springfield, Mass., began from its organi- 
zation because the management of this new 
company Is not new to insurance agents through- 
out the country. 


Clean cut agents and progressive companies 
naturally tie together— many of the best agencies 
in the country have accepted the Sentinel since it 
has been entered for business countrywide. 


If you are interested in representing the Sentinel 
write to any of the following addresses. One of 
our field men would like to talk with you. 


INSURANCE CO. 


GEORGE W. DORNIN, Manager 


San Francisco, Cal. 


SENTINEL FIRE 


HARDING & LININGER, Managers 
Chicago, IIl. 





HEAD OFFICE AT SPRINGFIELD, MASS. 


Under the same management as the Springfield Fire & Marine Insurance Company 
of Springfield, Mass. 
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ESTABLISHED IN 1862 


Seal of Security 


A. H. TURNER 
Manager Southern Department, Atlanta, Georgia 


BECK-WELLS COMPANY 
General Agents Mountain Department, Denver, Colorado 
THOMAS GRIFFITH 
General Agent No. and So. Carolina, Charlotte, No. Carolina 
BLANTON, THOMAS & COMPANY 
Managers for Texas, Dallas, Texas 


BENJAMIN GOODWIN 
Manager Pacific Coast Department, San Francisco, Cal. 





With sixty-three years of experience and a record for 
square dealing, financial strength and character, typified 
in its trade mark “The Seal of Security” ; the principle of 
CONTACT, CO-OPERATION and CONFIDENCE 
reflected in its daily transaction with policy-holders and 
agents, is an ever present promoter of strong business 
relationship and good-will. 





Automobile — Fire — Tornado 


Sprinkler Use and 
Leakage Occupancy 








London & Scottish Assurance 
Corporation, Ltd. 
London, England 


UNITED STATES BRANCH 
135 William Street, New York 


HORATIO N. KELSEY, Manager 























GIVES TRANSPORTATION 
INSURANCE ARGUMENTS 





John C. Braislin Details 


Analysis of the Coverage 
Afforded 


an 





GREAT FIELD IS SHOWN 





Is Splendid Premium Producer for 
Agents Who Understand Its Pos- 
sibilities and Advantages 


John C. Braislin, manager of the 
western branch of the Atlantic marine 
department of the Fireman’s Fund and 
Home Fire & Marine, spoke at the an- 
nual convention of the Wisconsin Asso- 
ciation of Insurance Agents at Wau- 
sau, this week, on “Transportation In- 
surance,” giving a thorough exposition 
of this type of insurance and presenting 
many excellent selling arguments. His 
address in part was as follows: 

“Transportation insurance, which in 
the east has long proved a large and 
profitable class, is, in the middle west, 
comparatively new. While in the east, 
particularly in New England, nearly 
every mill and factory carries this form 
of insurance, here it is largely just be- 
ginning to be sold. Hence, before this 
insurance is more generally adopted by 
the large shippers in Wisconsin and ad- 
jacent states, it seems especially appro- 
priate that each of us should familiarize 


himself now with the general principles 
of the class. 


Affords Blanket Coverage 


“Transportation insurance is designed 
to afford blanket coverage on all mer- 
chandise while in course of transit, 
shipped by or consigned to the assured. 
Regardless of the method of convey- 
ance, the transportation policy is suffi- 
ciently flexible to care for all shipments. 
The class embraces shipments by rail, 
express, river, sound, coastwise and 
gulf steamers, by licensed public truck- 
men, or other land conveyances when 
incidental to rail, express or steamer 
shipments. No doubt, in the near fu- 
ture shipments by air carriers will aug- 
ment the others. In this discussion I 
shall disregard lake, river and coastwise 
business and confine my remarks chiefly 
to rail and express shipments, 

“The policy insures against all risks 
of fire, lightning, flood, windstorm, col- 
lision, derailment or overturn of the 
conveying vehicle, theft and all other 
risks of transportation and navigation, 
and if so desired, the risks of strikes, 
riots and civil commotions. Of course, 
the contract has certain minor exclu- 
sions, but I do not think it fitting to go 
into these at this time. It will suffice 
to say that most or all of these exclu- 
sions may be overcome by endorse- 
ment, in consideration of an additional 
premium. 


Follows Goods Continuously 


“The protection of the transportation 
policy extends from the moment the 
goods leave the warehouse, store or fac- 
tory of the shipper until safely deliv- 
ered to the warehouse or store of the 
consignee, and includes the risks while 
on docks, stations, landing sheds, plat- 
forms and depots whilst awaiting ship- 
ment or after arrival. It is limited to 
shipments within the United States and 
Canada. Shipments destined to foreign 
countries or from one coast of North 
America to the other, via the Panama 
Canal, are customarily insured under 
ocean cargo policies. 

“Although shipments may be insured 
separately and specifically concerns al- 
most invariably find it more convenient 
to take out a policy on an annual basis 





—= 


than to incur the extra detail work of 
making out a separate application for 
each shipment. Such annual policies are 
written either in consideration of a flat 
premium based upon the estimated ex. 
pected volume of the shipments for the 
coming 12 months, or, if an estimate of 
the total annual value of all shipments 
to be insured is not practicable, subject 
to a deposit premium and a readjust- 
ment clause, which provides for the 
premium being determined by means of 
an accounting at the termination of the 
contract, or, on an open policy basis, 
under which arrangement premiums are 
payable monthly on the amount which 
has been at risk and at the rate or rates 
specified in the policy. In calculating 
the premium charge of these annual 
floaters, different rates are usually ap- 
plied to the various kinds of shipments, 
e. g., rail, express, lake and coastwise, 
and the rates also fluctuate according to 
the character of the commodities and 
the value of the shipments involved. 


Has Made Application 


“Of all the forms of marine insurance, 
the transportation floater is probably 
capable of the widest application, for 
almost anyone who buys or sells mer- 
chandise which must be transported be- 
tween points in this country requires 
the protection of such insurance. When 
coupled with this wide market, it is 
considered that the average annual pre- 
mium under a transportation floater is 
in excess of $1,000 and sometimes runs 
into five figures, it is readily understood 
why the class is regarded as a large 
premium producer and one deserving of 
conscientious study. 

“The function of the transportation 
policy, so far as railroad and express 
shipments are concerned, is really 
three-fold. Many agents and many 
shippers have gained an idea that a 
transportation policy merely covers the 
risks for which the railroad and express 
companies are liable under their bills 
of lading and express receipts, but this 
idea is, of course, a fallacy. Is it any 
wonder that those shippers who have 
enjoyed a fairly good experience in re- 
covering losses from the carriers, are 
not favorably impressed by the policy 
when they hold this view? As a mat- 
ter of fact, while the policy covers the 
risks of transportation and navigation 
assumed by common carriers, this fea- 
ture of the contract is only incidental. 


No Delay in Payments 


“Of course, the policy provides a 
guarantee to the owner of the goods 
that he will be able to collect his losses 
promptly, thus avoiding any possibility 
of long argument with the railroads, 
express companies or public truckmen. 
This is also important because the re- 
quirements of carriers in regard to filing 
notice of loss or damage within a cer- 
tain period are usually stringent and at 
times difficult of fulfillment, particularly 
in case of concealed loss or damage. 
Furthermore, there is no provision con- 
tained in the carrier’s bill of lading 
agreeing to settle within a_ specified 
time. The transportation policy, how- 
ever, provides that claims are payable 
within 30 days after presentation and 
acceptance of proof of loss, and I may 
say that claims are settled by many of 
the companies within two or three days. 

“The second and possibly most im- 
portant aspect of the transportation pol- 
icy is the coverage it provides for risks 
for which common carriers are not lia- 
ble under their bills of lading. The 
railroad company is only responsible for 
loss or damage which is the result 0 
the negligence of itself or its employes. 

“Hence, there are certain losses for 
which the carriers absolutely refuse lia- 
bility, and many other classes of losses 
which are in constant dispute. For ex- 
ample, losses by windstorm, flood, tor- 
nado, blizzard, lightning, bursting © 
dams, landslide, earthquake, tidal wave 
and even fire if caused by overwhelm- 
ing action of natural forces, is not re- 
coverable. Such losses may not be fre 
quent, yet when they occur they are 
very severe and a single loss would 


(CONTINUED ON PAGE 12) 
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“Luck” 


Do you envy the “lucky” agent who lands all the big 
risks? Read what a modern wise man says about Luck! 


































“Do I believe in Luck? I should say 
I do! It’s a wonderful force! I have 
watched the successful careers of too 


‘many lucky men, to doubt its existence 


and its efficacy. You see some fellows 
reach out and grab an opportunity that 
the other fellows standing around had 
not realized was there. Having 
grabbed it, he hangs onto it with a grip 
that makes the jaws of a bull-dog seem 
like a fairy touch. He calls into play his 
breadth of Vision. He sees the possibili- 
ties of the situation, and has the Ambition 
to desire them, and the Courage to tackle 
them. He intensifies his strong points, 
bolsters his weak ones, cultivates those 
personal qualities that cause other men 
to trust him and to co-operate with him. 

























He sows the seeds of sunshine, of good 
cheer, of optimism, of unstinted kind- 
ness. He gives freely of what he has, 
both spiritual and physical things. He 
thinks a little straighter; works a little 
harder and a little longer; travels on his 
nerve and his enthusiasm; he gives such 
service as his best efforts permit. 
Keeps his head cool—his feet warm— 
his mind busy. He doesn’t worry over 
trifles. Plans his work ahead, then 
sticks to it—rain or shine. He talks 
and acts like a winner, for he knows in 
time he will be one. And then—Luck 
does all the rest.” 
HARRIMAN NAT’L BANK, 
New York City. 


FIDELITY- PHIENIX 
FIRE INSURANCE CQO: 


8O MAIDEN LANE. NEW YORK,NY. 




















ERNEST STURM, CHairnman oF tHe Boaro 
PAUL L.HAID, Presipenr. 


CASH CAPITAL FIVE MILLION DOLLARS 
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FIRE MUTUALS GATHER | 
IN JOINT CONVENTION. 


Ultimate Goal Sought Is Insurance | 
Without Cost Members 
Are Told 





ANNUAL ELECTION HELD) 


National Association and Federation | 


Draw More Than 300 Delegates 
‘ to Coast City 


SEATTLE, WASH., Aug. 19.—In- 
surance without cost is the ultimate goal 
of mutual insurance, William Bishop of 
Morrisville, Pa., told the joint four-day 
convention of the National Association 
of Mutual Insurance Companies and the 
of Mutual Fire Insurance 
held last week. The 
convention was attended by 335 dele- 
from 31 
banquet at the Olympic hotel Thursday 
night but a party, piloted by F. J. Mar- 


Federation 
Companies, here 


wates states. 


tin, president of the Northwestern 
Mutual Fire, spent the week end at 
Paradise Inn on Mt. Rainier. 


Interest Should Pay Losses 


Amplifying his remarks on the ulti- 
mate goal of mutual companies Mr. 
Bishop said: “Interest on deposits 
should pay all losses and all operating 
expenses.” 

The opening day of the convention 
was given over largely to sports and 
social features but in the evening the 
gathering got down to business. The 
address of welcome was made by F. J. 
Martin, a member of the entertainment 
committee, to which William Bishop of 
Morrisville, Pa., responded. President 
C. A. Cotter made his annual speech 
and reports were submitted by Harry 
Cooper, secretary; Frank B. Fowler 
Indianapolis, treasurer, and Harold 
P. Janisch of Chicago, general counsel. 


Next day the board of directors of 
he National Association met at 10 a. m. 
ind at 1:30 in the afternoon a cyclone 


and hail conference took place. 
New Officers Are Named 


At the last formal session the election 


of officers took place. O. E. Hurst, 
Millersburg, Ky., vice-president, was 
advanced to the presidency of the Na- 
tional Association, succeeding C. A. 
McCotter of Indianapolis. Harry P. 
Cooper of Crawfordsville, Ind., was re- 
elected secretary and F. B. Fowler of 
Indianapolis, treasurer, was also re- 
L. 


electec 

F. J. Martin, vice-president of the 
Federation, was the choice for presi- 
dent, succeeding C. I. Buxton of Owa- 
tonna, Minn. 

[The convention marked the thirtieth 
annual gathering of the National Asso- 
ciation of Mutual Fire Insurance Com- 
panies and the eleventh annual meeting 
of the Federation of Mutual Fire In- 
surance Companies. 


Says Losses Are Mounting 
F. J. Martin, in his welcome speech to 
the visitors, pleaded for a greater de- 
gree of mutuality between the insured 
and the insurance company. 

‘We are passing through the greatest 
period of’ prosperity this country has 
ever seen,” he said, “and yet our losses 
ire mounting. We believe three-fourths 
of our fires are needless. Losses are now 
too high because insurance is in the 
hands of too many men too anxious to 
make money out of losses.” 


Michigan Man Chosen 
The Farmers’ Mutual group elected 
W. T. Lewis of Flint, Mich., chairman, 
and Charles Holz of Buckley, IIl., di- 
rector of their division. Indignant pro- 


| of 


It ended with a /| 


test against the encroachment of the 
farm bureaus in the field of mutual in- 
surance characterized the round table 
discussion participated in by the farm 
group. 

Miss A. J. Dahlstrom of Minneapolis 
was the only woman manager of a mu- 
tual insurance company present and she 


is the only woman manager in the coun- 


try. 


GIVES TRANSPORTATION 
INSURANCE ARGUMENTS 
(CONTINUED FROM PAGE 10) 


make the annual premium for a trans- 
portation policy appear insignificant. 


Leaves No Loopholes 


“Perhaps the most compelling feature 
of the transportation policy is its in- 





| 


valuable protection to all merchandise | 
at the risk of the assured from the mo- | 


ment it leaves the initial point of ship- 


ment until finally arrived in due course } 


transit at destination. The policy 
permits no loopholes and when for any 
reason the protection of the carriers is 


modified or ceases, the transportation | 


policy immediately becomes indispensa- 
ble. To offer you a very glaring exam- 
ple of what I have in mind, let me point 
out that railroad companies, according 
to their bills of lading and delivery no- 
tices, usually limit their liability to 48 
hours after sending out arrival notice 
of merchandise at destination. Once the 
goods have arrived, the railroad com- 
pany sends out its notice, and after the 
customary 48 hour period of grace has 
expired, the carriers are liable as ware- 
housemen only, and only for negligence. 
It is not always possible for the con- 
signee to remove shipments within this 
time. Perhaps the delivery notice is 
overlooked or goes astray, or is received 
late. Possibly the receiving freight 
clerk is ill. Goods which are not in- 
sured are, therefore, under such circum- 
stances, virtually without protection, 
particularly against the most dangerous 
risk, that of fire. Again, the policy will 
cover while merchandise is being de- 
livered from the railroad depot to the 
consignee’s place of business, while in 
the hands of licensed public truckmen. 
Ordinarily, shippers have no protection 
on merchandise while on trucks, al- 
though losses by fire, theft, collision, 
overturn and other causes are not in- 
frequent, 


Provides for Excess 


“One of the most important phases of 
the transportation floater, and the one 
which will appeal perhaps most strongly 
to the prospective assured, applies 
chiefly to express shipments, although 
to a limited extent as well, to railroad 
shipments. Most transportation policies 


now give special privilege to the as- 
sured to declare minimum values and 
to release the carrier. The release of 


carriers is possible on certain articles 
shipped by railroad freight, such as new 


furniture, emigrant movables, carpets, 
crockery and second-hand household 
goods. On shipments by express all | 


railroad express companies issue a re- 
ceipt under which they are liable for 
certain losses not exceeding $50 per 
package or shipment, or in the case of 
shipments in excess of 100 pounds, not 
exceeding 50 cents per pound. The ma- 


| jority of transportation policies, there- 


fore, especially privilege the assured to 
release the express company to its mini- 
mum Hability on each shipping pack- 
age. In other words, for most com- 
modities it unnecessary for the as- 
sured to make declarations of value to 
the express company, other than for the 
first $50 of value per package or ship- 


is 


SERVICE IS RENDERED 
TO STOCK COMPANIES 





Accomplishments of the National 
Automobile Club in Cali- 
fornia Cited 





HELPS MEET COMPETITION 





Agents Tell of Its Value in Regaining 
Business Lost to Inter-Insurance 
Exchanges 





SAN FRANCISCO, CAL., Aug. 19. 
—‘‘“What has been the greatest accom- 
plishment for stock companies’ automo- 
bile business in California as the result 
of the organization of the National Au- 
tomobile Club?” This question was 
asked the other day of Arnold Hodgkin- 
son, manager of the club. His answer 
was, “New life and enthusiasm has 
aroused among the California 
agents, who now realize that they can 


been 








floater covering both railroad and ex- 
press shipments. 

“We have heard much about the in- 
sured bill of lading of the express com- 
panies. The receipt or bill of lading of 
an express company is nothing more 
than common carrier’s liability. It is 
called an insured bill of lading, but it 
isn’t. The shipper pays an extra fee to 
an express company for shipments, the 
declared value of which exceeds $50, or 
we will say 50 cents per pound, and for 
the very same protection that he gets 
free of charge from the railroad car- 
rier. 

“In soliciting transportation insur- 
ance, it is of the utmost importance to 
know how to recognize a_ prospect. 
Generally speaking, anyone who ships 
or receives merchandise at his own risk, 
whether he be manufacturer, whole- 
saler or jobber of clothing, woolens, 
leather, blankets, dry goods, hardware, 
farm implements, machinery, furniture 
and practically every kind of manufac- 
tured product, as well as many raw ma- 
terials, is a prospect. Any phase of a 
firm’s domestic shipping may be cov- 
ered, whether outgoing or incoming, or 
both. 

Misunderstanding Frequent 


“While the reasons for shippers or 
consignees insuring their own property 
while in the custody of a common car- 
rier should now be obvious, in ap- 
proaching a_ prospective assured, it 
must be remembered that anyone who 
receives merchandise f. o. b. his factory 
is not a prospect for this insurance so 
far as such f. o. b. shipments at his 
factory are concerned, because on such 
shipments the title to the goods does 
not pass until he receives the merchan- 
dise and he has absolutely no risk in 
the goods until then. In such case he 
looks to the shipper or the seller to 
make good for any loss or damage 
which may have occurred to the mer- 
chandise before it has become his prop- 


| erty. 


ment for which the express company is | 


liable under its ordinary bill of lading. 
The difference between the full value of 
the shipment and that liability assumed 


| by the express company under its usual 
bill of lading, if declared to the express 


company, would ordinarily be assessed 
a charge of 10 cents per $100 by the 
express company. The saving so real- 
ized is often sufficient to offset the en- 
tire cost of the annual transportation 


“On the other hand, products sold 
f. o. b. shipping point, which means that 
the goods become the property of the 
purchaser when put aboard the cars, 
are often covered under transportation 
floaters. It may be difficult to make 
the manufacturer see the wisdom of 
spending his money to insure property 
belonging to his customer, yet if he can 


| be shown that for a trifling cost he can 


| 
| 
| 


protect his entire output against all 
risks and protect his customer against 
the serious loss of a valuable product, 
the chances are that he will be a pur- 
chaser of transportation insurance. It 
will at times help his sales and avoid 
disputes with his customers.” 








solicit successfully automobile 
ness.” 

The various reciprocals and automo- 
bile clubs had made such deep inroads 
into stock company automobile busgj- 
ness that the agents of the latter had 
begun to lose heart and were giving 
little time or attention to this form of 
coverage until the organization of the 
National Automobile Club. Previously 
the inter-insurance exchanges of the 
Northern California and Southern Calj- 
fornia automobile clubs, with their road 
service offerings, created almost insur- 
mountable competition for the stock 
company agent. The National Automo- 
bile Club however, has put into the 
hands of the local agents of this state 
a most effective defense and competitive 
weapon, Hodgkinson points out. 


Agents Praise Work 


busi- 


This is not the idle gossip of the 
men in charge of the National Automo- 
bile Club. Their contentions are well 
substantiated by several hundred com- 
mendatory letters, which have been re- 
ceived from agents since the organiza- 
tion of the club. In order to give east- 
ern executives, whose companies are in- 
terested financially in the affairs of the 
National Automobile Club, an insight 
as to the regard which local agents have 
for the club’s activities, the following 
letter, received the other day from the 
Selma Agency of Selma, Cal., quoted in 
part, is but one of many: 

“It has been our pleasure to further 
the cause of the National Automobile 
Club in this locality since its inception. 
We do not hesitate to recommend the 
club facilities to any local agent as the 
means of securing a good volume of au- 
tomobile business. 


Competition Is Met 


“Before the club was formed, we were 
continually losing clients to our com- 
petitor on account of not having the 
club facilities to meet that competition. 
But since the club has been in active 
operation, we are pleased to say that it 
is a different story. We have no trouble 
in meeting competition and have been 
very successful in securing a great many 
of our former policyholders whom we 
lost during the past three years as well 
as lining up a great Many new Caf 
owners. 

“We find that being in a position to 
give the public free touring information 
has been a very valuable asset to this 
agency and has enabled us to sell a great 
many people insurance by having had 
this contact.” 

Here is the report of J. C. Hobson, 
district manager in charge of the Fres- 
no, Cal., office of the National Automo- 
bile Club, received the other day: 


Regained Lost Business 


“H, W. Thomas, president of the lo- 
cal insurance men’s association, made a 
short talk before the Rotary Club two 
weeks ago and, a few days thereafter, 
a local contractor visited him at his of- 
fice and informed him he had been so 
thoroughly interested in his remarks 
concerning the National Automobile 
Club and ‘our’ kind of insurance that he 
desired Mr. Thomas to renew the poli- 
cies this year on his 14 trucks, his com- 
pensation insurance and another policy 
or two, the business to be taken ovef 
from the Automobile Club of Southern 
California, the premiums paid to them 
last year exceeding the sum of $2,000. 
Mr. Thomas stated he gave full credit 
for this business to the National Au- 
tomobile Club.” 

Mr. Hodgkinson brings up a point to 
be considered, stating that the National 
Automobile Club member, who is it- 
variably insured in a conference com- 
pany, is a good risk. This is because 
of the fact that the motorist is protected 
by a chain of service units during his 
trips anywhere about the state. 
something should go wrong while on the 
road, the car of the National Automobile 
Club member will not be abandoned an 
left to the hazards resulting therefrom, 
but will in a very-short time be given at- 
tention by one of the many, scattere 
about service stations. This protection 

(CONTINUED FROM PAGE 14) 
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Marquette National Fire Insurance Company 


CHICAGO 
ANTHONY MATRE F. J. MATRE NAPOLEON PICARD 
Pres. Vice-Pres. Sec’y- Treas. 





Great Western Underwriters 


Policies guaranteed by 


Great Western Fire Ins. Co. and Marquette National Fire Ins. Co. 
F. J. MATRE & CO., General Managers 





Pittsburgh Fire Insurance Company 


Underwriting Offices, Chicago 
F. J. MATRE, Pres. 





In offering any of the above Companies to agents, 
we can guarantee capacity reinsurance facility. 
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Are You Planning to Move? 


Insurance companies, branch offices, and general 
agents will find a real office home here, whether 
they want space in large or small units. 


Location, equipment and service unsurpassed. 


William S. Pye, Manager 


Room 1243 Phone: Franklin 4850 
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WISCONSIN AGENTS 
MEETING AT WAUSAU 


More Than 100 in Attendance at 
State Association’s Con- 
vention 


E. M. ALLEN IS SPEAKER 


Former National President Urges Up- 
holding Principles—Tells of Ar- 
kansas Situation 


By R. W. LANDSTROM 

WAUSAU, WIS., Aug. 19.—With an 
attendance of over 100 the meeting of 
the Wisconsin Association of Insurance 
Agents got under way here this morn- 
ing. President Earl E. Fisk of Green 
Bay opened the convention introducing 
Mayor Emil Flatter of Wausau. W. Del 
Curtis, president of the Wausau board, 
gave the address of welcome, which was 
ably responded to by T. A. Taylor of 
Wisconsin Rapids. In his report Secre- 
tary Joseph Grundle of Milwaukee 
brought out that the association is in 
fine financial condition. Daniel P. Stein- 
berg of Appleton read the report of the 
fire prevention committee and Walter 
T. Greene of Milwaukee gave the legis- 
lative committee report. W. G. Jackson, 
chairman of a special committee, sub- 
mitted a new code of ethics. At the aft- 
ernoon session Charles Dobbs of the 
“Insurance Field” spoke on “The Ameri- 
can Agency System from an Outside 
Viewpoint.” 

E. M. Allen’s Address 


E. M. Allen of Helena, Ark., a mem- 

ber of the executive committee of the 
National Association and a former na- 
tional president, in speaking on National 
Association principles and the import- 
ance of definitely stated principles of 
state units said: 
_ “It seems to me that the organized 
insurance agents of this country are fac- 
ing a crisis in their affairs at the pres- 
ent time. The companies as a whole are 
perfectly willing to respect the principles 
and abide by the actions of our National 
Association if they: have reason to be- 
lieve that the national officers properly 
reflect the sentiments of the agency 
force of this country. No organization 
is important as ours can exist and func- 
tion for long with unwritten laws only 
for guidance.” 


Tells of Arkansas Situation 


Mr. Allen recited in detail the Texas 
and Arkansas situation where the 
famous Milwaukee resolution was de- 
feated and in commenting on conditions 
in the latter state said: 

“The Arkansas situation is a little dif- 
ferent, although fully as deplorable. The 
amendment was not defeated in Arkan- 
sas, as it was not put to a vote. The 
meeting was held in Hot Springs and 
was not particularly well attended. The 
state agent of the Firemen’s had been 
working for some weeks among his own 
agents and brought to the meeting 30 
odd agents, many of whom had never at- 
tended an Arkansas meeting before. He 
not only controlled their votes but their 
every movement. As the administra- 
tion was unable to muster the two-thirds 
majority necessary to pass the amend- 
ment, the resolution was withdrawn. 


Attitade on Bank Agencies 


“Tt is generally known, however, that 
this action was brought about -because 
of the bank agency proposition, and some 
of the companies now feel that the 
agents of Arkansas have withdrawn 
their opposition to the continued ap- 
pointment of banks as insurance agents. 
This is not the case, however. When 





the local agents of Arkansas are given a 
fair chance of voting on the bank agency 
question, or any other principle of the 
National Association, a vastly different 
result would be shown. 

“Within the past few days an acute 
situation has arisen in Arkansas that 
would be very funny if it were not piti- 
fully tragic. Encouraged no doubt by 
the action of the Hot Springs meeting, 
the First National Bank of Fort Smith, 
one of the strongest and most powerful 
banks in the state, has organized the 
First National Investment Company and 
is now on the lookout for companies, If 
the First National succeeds it is prob- 
able that two other large banks of Fort 
Smith will follow suit. When this hap- 
pens the local agents of that hustling 
city will be put out of business, com- 
pletely and entirely. 


Now Calling for Help 


“Now then, some of the very agents 
who backed up the representative of the 
Firemen’s at Hot Springs are calling 
upon the state association and have al- 
ready called upon the National Associa- 
tion to help them fight the bank agency 
appointments in Fort Smith. If it was 
right and proper for the Firemen’s to 
plant with the Fidelity Bank of Louis- 
ville, why isn’t it fair and right for an- 
other company to plant with the First 
National Investment Company of Fort 
Smith? I say neither appointment is 
proper. The National Association will 
do everything in its power to aid the 
agents of Fort Smith and other points in 
Arkansas yet to be heard from, even 
though some of their own members have 
done their best to tie the hands of both 
the state and national bodies.” 

He closed his talk with an earnest plea 
to the Wisconsin men to stand back of 
the National Association and pass the 
Milwaukee resolution. Secretary Joseph 
Grundle was called upon to introduce 
the amendment to the constitution, this 
amendment being the Milwaukee reso- 
lution. } 

At the banquet held in the evening 
Commissioner W. Stanley Smith of Wis- 
consin spoke. He was followed by 
Commissioner George W. Wells, Jr., of 
Minnesota, who spoke on “The Insur- 
ance Agent and the Insurance Depart- 
ment.” The banquet program was ar- 
ranged by Del Curtis of Wausau, who 
likewise provided a fine entertainment 
program. 


SERVICE IS RENDERED 
TO STOCK COMPANIES 


(CONTINUED FROM PAGE 12) 


should be reflected in a better loss ex- 
perience on National Automobile Club 
members’ cars, states Mr. Hodgkinson. 

For several years up to the time when 
the National Automobile Club was or- 
ganized in the early part of 1924, confer- 
ence companies’ business was being 
raided right and left by the reciprocals 
and automobile clubs. The National 
Automobile Club’s operations extended 
over a period of seven months last year. 
Instead of another decrease in business 
for conference companies automobile 
premiums increased 14 percent in 1924. 
On the other hand, the reciprocals, in- 
cluding automobile club inter-insurance 
exchanges, show a decrease in volume 
of 8.6 percent. 

Asked whether the National Automo- 
bile Club has a big enough field for 
prospective new members, Mr. Hodg- 
kinson pointed out that of the 1,300,000 
registered in California this year, only 
12% percent belong to any automobile 
club. This leaves a large proportion 0 
automobile owners to be interested in 
club membership. 


Bureau Men at Excelsior Springs 


H. N. McCool of the Security in Okla- 
homa, president of the Oklahoma Bu- 
reau Fire Underwriters Association, has 
announced a prospective meeting of Bu- 
reau company men of the southwest at 
Excelsior Springs, Mo., Sept. 4-5. Bu- 
reau company officers and field men 
from Oklahoma, Kansas and Missouri 
will be in attendance. 
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Established 1782 


A Corporation which has stood 
the test of time! 143 years of 
successful business operation. 
World-wide interests. 
Absolute security. 


Excellent Service and Facilities 


PHOENIX 


ASSURANCE COMPANY, Ltd. 
of LONDON 


100 WILLIAM STREET NEW YORK 


PHOENIX 
INDEMNITY COMPANY 


75 MAIDEN LANE NEW YORK 
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- CHANGES IN THE FIELD _ | 








BUTLER IS INDIANA MANAGER 





State Agent of National Union Resigns 
to Take Charge of That Field for 
the Travelers Fire 





T. J. Butler has been selected as man- 
ager of the Travelers Fire for Indiana 
and has resigned his present connection 
as state agent of the National Union for 
Indiana as of Sept. 1. Mr. Butler has 
been with the National Union about six 
months and prior to that was for a num- 
ber of years Indiana state agent of the 
Northern Assurance. He began his in- 
surance work as a local agent in Rich- 
mond, Ind., his native town. He is a 
graduate of Earlham College. Mr. But- 


ler has made a good record in the field | 


for both the National Union and North- 
ern Assurance and his friends are con- 
fident the Travelers has made a good 
selection for this important territory. 
Frank Chandler, manager of the Trav- 
elers casualty department in Indiana, has 
been looking after the interests of the 
Travelers Fire until a manager was 





chosen and he reports that the company 
already has a fine fire plant under way 
in the state. Travelers agents are 
welcoming the fire company and some 
have signified their intention of going on 
a Travelers sole agency basis. Mr. 
Butler will begin work for the Travelers 
about the middle of September. He will 
make his headquarters in the Travelers 
Indiana branch offices in the Consoli- 
dated building in Indianapolis. 





R. C. Stone 


R. C. Stone of Des Moines, state 
agent of the Concordia Fire in lowa and 
Nebraska, has also been appointed state 
agent in these two states for the Su- 
perior of Pittsburgh. 





Frank T. Talbot 
Frank T. Talbot, who has been special 


| agent of the United States Fire in Mich- 


| office. 
| United States Mr. Talbot was chief ex- 


igan, has joined the Detroit Fire & 
Marine as chief examiner at the home 
Prior to his connection with the 


‘aminer of the North British & Mercan- 











tile in New York City and later was 
chief examiner in the Wayne county 
department of the Commonwealth. His 
experience embraces all of Western 
Union territory. Mr. Talbot is taking a 
position which has been specially created 
by the Detroit Fire & Marine to take 
care of the growth of the business and 
in line with the moderate policy of ex- 
pansion made effective the first part of 
this year. 


David M. Lynam 


David M. Lynam, state agent of the 
Fidelity-Phenix in Michigan, on Sept. 1 
will become state agent for the Ameri- 
can Alliance and Massachusetts Fire & 
Marine in Illinois, with headquarters at 
the department office in the Straus build- 
ing, Chicago. 

As family matters make Mr. Lynam’s 
return to his old home necessary, he im- 
mediately availed himself of an oppor- 
tunity to renew his association with his 
former chief. 





Allan C. McCabe 


As of Sept. 1 Allan C. McCabe be- 
comes state agent for the Sun and Patri- 
otic in Ohio. 

Mr. McCabe has had years of valuable 
state agency experience in the south- 





Agents Wanted 
in 


Desirable Open Territory 





Fire 
Use and 
Occupancy 
Rents 
Rental Value 
Profits 
Parcel Post 
Tourist Floater 
Riot 
Explosion 
Floaters 








Automobile 
Fire and Theft 
Property 

Damage 
Leasehold 
Collision 
Sprinkler 

Leakage 
Earthquake 
Windstorm 
Hail 











Western Department 


111 W. Jackson St. 
Chicago, Ill. 





west, and more recently acted as state 
agent in Indiana for two years for the 
Phoenix of England. He was trans. 
ferred by that company to Ohio five 
years ago, and for four years he made 
a most enviable record before he became 
associated with the Shell local agency of 
Cincinnati. Being convinced that his 
forte was in company work, he resigned 
and becomes associated with the Sun and 
Patriotic in the Ohio field, succeeding 
Frank E. Woods, who has gone with the 
Westchester. 


W. P. Ray and R. O. Ferguson 


W. P. Ray is now state agent for 
the Atwood Fire for Indiana and IIl- 
nois with headquarters in Indianapolis, 
R. O. Ferguson has been appointed 
special agent under Mr. Ray for the 
same territory. 


Leo G. Allen 


Leo G. Allen has been transferred 
from Omaha, where he has been state 
agent of the National Union Fire, 
to St. Paul, where he will be in charge 
of the company’s service office for that 
territory. 








Franklin H. Smith 


Franklin H. Smith has been appointed 
special agent for the Home of New 
York in Alabama and Mississippi with 
headquarters in the Jackson building, 
Birmingham. Mr. Smith was formerly 
connected with the Alabama Inspection 
& Rating Bureau and for three years 
has been chief fire clerk with the Jemi- 
son-Seibels Agency of Birmingham. His 
appointment was made by Kreth & Hal- 
tiwanger, general agents for Alabama 
and Mississippi. 





E. A. Ingalls 


E. A. Ingalls has been appointed state 
agent of the Superior Fire, Western In- 
surance Underwriters and the Keystone 
Underwriters, with headquarters at 306 
Brumder building, Milwaukee. He will 
travel in Wisconsin and Minnesota. He 
was formerly Wisconsin state agent of 
the National Union and for the last 
two years has been manager of its 
service department for the northwest, 
being located in St. Paul. 


F. E. Hoffman, Jr. 


F. E. Hoffman, Jr. of Sedalia, Mo. 
Kansas and Missouri state agent of the 
Concordia Fire, has also been appointed 
Kansas state agent for the Superior Fire. 

















CONVENTION DATES | 








Sept. 1-3—Health & Accident Confer- 
ence, West Baden, Ind. 

Sept. 14-16—International Claim Asso- 
ciation, Montreal. 


Sept. 14-16—Fire Marshals, San An- 
tonio, ‘ 

Sept. 14-16—Insurance Commission- 
ers, San Antonio. 


Sept. 16—Western Union, Montreal. 

Sept. 16-17—Iowa Agents, Des Moines. 

Sept. 16-18—California Agents, San 
Francisco. 

Sept. 23-25—Western Insurance Bureau, 
Birchwood Inn, Pa. 

Sept. 29-Oct. 2—International Associa- 
tion of Fire Chiefs, Louisville. 

Sept. 29-Oct. 2—International Casualty 
and Surety Underwriters, French Lick, 
Ind. 

Sept 29-Oct. 2—National Casualty and 
Surety Agents, French Lick, Ind. 

Oct. 1-3—Southern Industrial Confer- 
ence, Signal Mountain, Tenn. 

Oct. 5—Kansas and Missouri Agents, 
Kansas City. 

Oct. 6-9—National Local Agents, Kan- 
sas City. 

Oct. 14-15—Northwest Meeting, Chi- 
cago. 

Oct. 19—Michigan Agents, Kalamazoo. 

Oct. 26-28—Indiana Agents, Ft. Wayne. 

Nov, 5-6—Tennessee Agents, Nashville. 

Dec. 6—Utah Agents, Salt Lake City. 


G. A. Yocum, well known in insurance 
circles in San Francisco, has been ap- 
pointed chief clerk of the Pacific Coast 
office of the Phoenix of London. Re- 
cently Mr. Yocum has been on the staff 
of the “Underwriters Report,” prior to 








which he was San Francisco office man- 
ager of Marsh & McLennan. 
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| VIEWED. FROM NEW YORK 





= By G. A. 





NEW ADJUSTMENT COMPANY 


Windle, Burlingame & Dargan is the 
name of a new adjusting firm that is 
being organized in New York. Joseph 
1 Windle and L. B. Hazzard heretofore 
have been operating as Joseph J. Win- 
die, Inc. Mr. Windle started as an 
agent and adjuster for the Liverpool & 
London & Globe in 1888, with juris- 
diction over several states and terri- 
tories in the northwest. Previous to 
that he was engaged in railroad con- 
tracting and lumbering. He remained 
with the L. & L. & G. for 15 years, 
devoting most of his time to adjust- 
ment work. In 1904, he went to New 
York as general adjuster for the Nor- 
wich Union and in 1910 resigned to 
undertake the organization and man- 
agement of the Southern Adjustment 
Bureau. He returned to New York in 
1915 as an independent adjuster and 
since then, associated with Mr. Haz- 
zard has specialized on industrial, cot- 
ton, oil and similar losses in the United 
States, West Indies, Central and South 
America. 

R. J. Burlingame was for six years 
connected with Hall & Henshaw in 
Chicago, resigning to take charge of 
one of the branches of the Western 
Adjustment & Inspection Company in 
Ohio. He remained with this organi- 
zation 17 years, and four years ago 
went to New York and’ became asso- 
ciated with the late George R. Branson. 

J. T. Dargan, Jr., is a son of J. T. 
Dargan, who organized the Texas gen- 
eral agency of Dargan & Trezevant, 
now Trezevant & Cochran. Mr. Dar- 
gan, Jr., commenced his insurance 
career with his father, when the latter 
was president of the Birmingham Fire, 
and later entered the employ of the 
Continental as inspector ‘and _ special 
agent for Alabama, Mississippi and 
Arkansas. He served as special agent 
for the Fireman’s Fund in Texas, and 
afterwards entered the employ of the 
Southern Adjustment Bureau as auto- 
mobile adjuster, becoming branch man- 
ager of the Florida department where 
he remained until 1917. At that time he 
became chief New York City adjuster 
of the Home, and was soon promoted 
to his present position of assistant gen- 
eral adjuster, which he has held for the 
last five years. 

B. Hazzard was with the loss 
department of the Phenix of Brooklyn, 
until 1910, when he became connected 
with the Southern Adjustment Bureau, 
of which Mr. Windle was then general 


Manager. He has worked in most 
sections of the United States, Canada, 
West Indies, Central and South 
America. 

*x* * * 


FLEETS HIT REINSURANCE 


The action of the New York insurance 
department in compelling the liquida- 
tion of three strong Russian fire rein- 
surance companies, would have created 
quite a stir in the fraternity a few years 
ago, and have compelled a number of 
direct writing offices to scamper about 
lively for new treaties. Today it ex- 
cites little interest, and that only of a 
general character. Instead of ceding a 
Percentage of their business to reinsur- 
ing offices, as formerly, the majority 
of the direct writing companies are not 
only increasing their net retentions to 
a marked degree, but are casting about 
to control subsidiary institutions with 
which to place their excess liability. 
ach of the great companies of the 
country now has one or more allies and 
1s reaching out for others. 
While the primary purpose of getting 
hold of small institutions in days gone 
Y was to secure a desirable local busi- 
hess, the controlling impulse today is to 
toaden the carrying capacity of the 
Parent company. In virtually every 
case the small offices have exchange or 
treaty arrangements with other con- 
cerns of like character. In the event of 
Purchase these treaty deals are care- 
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| fully considered, and every effort made 


for their continuance, so that further 
business feeders may be secured, as 
well as a wider distribution of liability. 

By virtue of this system of risk dis- 
tribution a strong company in direct or 
indirect control of a chain of smaller 
institutions, is able to unload all but a 
comparatively small percentage of say a 
$1,000,000 line, thus not only reducing 
its liability to serious loss, but also 


feeding its allies with a class of busi- | 


ness they would not be able to obtain 
directly. 
* * * 
NOT PUSHING RAIN INSURANCE 


Why so little rain insurance is being 
written this year, when it is still pos- 
sible to obtain the old valued form 
known as Form D, is a question being 
asked frequently in New York. Last 
year 96 percent of the business done 
by Rain Insurance Association mem- 
bers was on Form D. That form was 
given up and has not been written at 
all by association members this year. 
One non-association office has been 
writing it but the fact remains that 
neither the association nor the non- 
association people have been doing any- 
thing like the rain insurance business 
transacted in 1924. What they have 
done has been profitable, however. 

At first it was thought as long as 
there was even one office willing to 
write Form D, a very large volume of 
business would be diverted there. This 
has not proved the case so far. It 
would seem that when agents and bro- 
kers throughout the country are upset 
in their method of writing any insur- 
ance cover it takes a long time to get 
them settled again. When the Rain 
Insurance Association gave up writing 
Form D, every broker and agent re- 
ceived notification to that effect and the 
insurance journals published items cov- 
ering that point. That idea now seems 
to have become thoroughly grounded 
with the result that rain insurance is 
not being solicited as it was before. The 
new association forms are generally 
considered more difficult to sell and the 
rates are higher. Some of the company 
officers are receiving inquiries from 
assureds direct, indicating that the busi- 
ness is not being solicited as formerly. 
It looks as though many persons were 
going without rain insurance simply 
because agents and brokers have not 
paid any attention to the announce- 
ments that Form D is still obtainable 
and also because they have not informed 
themselves fully on the new forms. 

x ¢ &@ 
WEAVER BECOMES SECRETARY 


Benjamin B. Weaver, assistant secre- 
tary of the National Liberty, has been 
promoted to a secretaryship. He will 
continue in charge of the southern de- 
partment of the company. Mr. Weaver 
has enjoyed an extended experience in 
the business, having traveled for years 
for the National Union, later becoming 
assistant secretary of that company. 
Prior to entering the service of the Na- 
tional Liberty early in 1923, he was a 
member of the Atlanta general agency 
firm of Rhett, Weaver & Ellis. He is 
recognized as an exceptionally able un- 
derwriter, thoroughly conversant with 
all phases of southern business. John E. 
Smith, secretary of the company, is in 
charge of the metropolitan and eastern 
territory. 

x * * 
J. C. DOYLE IS CONVALESCING 


J. C. Doyle, associate counsel of the 
National Board, is still in the far west 
convalescing from his recent severe ill- 
ness. Twenty miles from the nearest 
town, and in the heart of the cowboy 
country, Mr. Doyle sees little to remind 
him of serious insurance litigation and 
is more interested just now in reading 
Zane Gray’s latest works, with an occa- 
sional participation in a cattle round-up. 
The hoof beats of the “thundering herd” 
are sweeter music to his ears than the 
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for enterprising agents. 


using above form. 


insurance. 








RECORD KEEPING 
EQUIPMENT 








This interesting, informa- 
tive book is yours for the 
asking. The coupon will 
bring it. 


Lapcer awo Generar 
Pverose BINDERS. 
Caracoc Covers, 
RQwueo SHEETS LiTHo- 
SRAPHING PRINTING 
WOE HES. MECHANICAL 
BPD HAND ACCOUNTING 





Kalamazoo, Mich. 
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A Simple Method for 
An Agent’s Policy Holders’ 
Ledger and Expiration Record 


Here is a simple, proved, easily kept-up policy holders’ record 


After issuing a policy, charge the assured with the premium, 


Also note on this form, the date of expiration, as well as the 
date of policy, name of insuring company and amount of 


When the premium is paid, credit the account, remove the 
sheet from the Policy Holders’ Ledger and file it away in the 
Expiration Record, according to date the policy expires. 


With the aid of a monthly and yearly 
index, the item will be automatically 
called to your attention at its expira- 


tion. 


By using two of the above binders, an 
index and sheets, you have an easy and 
simple method of keeping a good, and 
clear record of your business with 


policy holders. 


Write today for prices and details of 
this little system that will save you 


work, worry, and lost renewals. 


The coupon below is convenient. Use it. 


Kalamazoo Loose Leaf Binder Co. 


Factories at Kalamazoo, Mich., and 
Los Angeles, Calif. 


Sales Offices in Principal Cities 


LOOSE-LEAF-DEVICES-AND 
ACCOUNTING-SYSTEMS 


Kalamazoo Loose Leaf Binder Co., 


Please send me details of your agents’ ledger and expiration record, and 
catalog of Insurance Record Keeping Equipment. 
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Editorial 
Rent and rental value insurance is an 
opportunity for the insurance agent to in- 
crease his income. This form of coverage 
has no particular seasonal appeal but can 
be written 365 days in the year, right along 
with the fire insurance. 
Among the best prospects for rent in- 
surance are estates, colleges and univer- 
sities, churches, and other organizations, 
a large part cf whose revenue often comes 
from the renting of property. 
Rent insurance is easy to write and 
gives the property owner a much-needed 
protection, besides increasing the agent's 
profit. Ohio Farmers representatives are 
urged to include rent or rental value in- 
surance with their fire policies. 





Any Ohio Farmers agent wanting in- 
formation about rent and rental value in- 
surance may call upon the Company's 
special agents. 





A valuable booklet on rent and rental 
value insurance is available to Ohio 
Farmers agents. Please write for one or 
more copies. Address the Company at 
Le Roy, Ohio. 











As is usual in the summer time, many 
agents and friends of the Old Man on the 
Fence are driving to LeRoy to visit and 
become better aquainted. All villagers 
will be glad to welcome you. Come and 
see us. 





LeRoy is going to claim the weather 
championship of the country soon. Every 
day we have warm sunshine and cooling 
rain. It never gets monotonous. There 
is variety to suit everyone. 





Rent insurance may be written to cover 
loss of rental income as a result of tornado 
as well as fire. 





Add rent or rental value insurance to 
the protection now carried by your regular 
Ohio Farmers policyholder. It means pro- 
tection for him and profits for you. 





Leasehold insurance is a good running- 
mate for rent insurance. Write it in a 
good company—the Ohio Farmers for 
instance. 





Flivver owners who park along main 
roads are not eligible for rent insurance. 











UR BROKERAGE DEPART- 
MENT will give the same 
prompt and efficient attention to 
your Out-of-Town business that we 
pride ourselves on giving on New 
York and Brooklyn lines. 


I LIBERTY ST., NEW YORK 
Telephone John 0063 





Your Out-of-Town Business— 


Our agency binds risks located any- 
where in the United States for the: 
Northern of London 
London & Scottish 
National Liberty 
Caledonian of Scotland 
Firemen’s of New Jersey 
United Merchants, N. J. 


LEWIS & GENDAR, Inc. 


Established 1867 


198 MONTAGUE ST., BROOKLYN 
Telephone Main 6370 














HARRY R. BUSH 
President 









represent. 


H Capital $500,000 


B.C. VITT 
Superintendent of Agencies 


DIXIE’S REPUTATION 


for payingclaims promptly and satisfactorily 
make it a good company for agents to 
BOR We are entered in 22 states and 
write in these states the following coverages— 
FIRE—LIGHTNING—TORNADO 


AUTOMOBILE—FIRE—THEFT—COLLISION AND PROPERTY DAMAGE—AUTOMOBILE 
DEALERS POLICIES 


RENTS AND RENTAL VALUES—PROFITS AND COMMISSIONS—USE AND OCCUPANCY || 
HAIL AND RAIN INSURANCE 


Dixie Fire Insurance Company 
Greensboro, North Carolina 
Surpuls to Policyholders $1,052,665.27 


CLYDE A. HOLT 
Secretary 


Incorporated 1906 | 











| 














! 
| 
| 
| 
| 


vociferously advanced arguments of 


| self-elected trust busting legislators for 


restricting the activities of fire insurance 


| companies. 


} 





! 





x * * 
GERMAN REINSURANCE 

American fire companies have been 
approached frequently of late by Ger- 
man reinsurance brokers, seeking rein- 
surance treaties for insurance companies 
in Germany covering business in that 
country. One European reinsurance 
company, in its annual report for 1924, 


| stated in connection with its German 
| business that its increase in fire premium 


income is mainly due to reinsurances on 
German fire business, as the introduc- 
tion of the rentenmark in Germany has 
given the business a foundation of stable 
values in contrast to what it was the 
year before. It stated, however, that 





| steadily. 


this business has turned out unsatis- 
factorily to the reinsurers. Owing to 
the dissolution of the German tariff 
union and the consequent ruinous rate 
war, it became necessary to have the 
greater part of the reinsurance contracts 
terminated b ythe end of 1924, and the 
liabilities in force cancelled. 


*x* * * 
AVIATION UNDERWRITER RETURNS 


Horatio Barber, president of Barber 
& Baldwin, aviation underwriters and 
aeronautical engineers, 30 East 42nd 
street, New York, sailed from South- 
ampton on the Berengaria Aug. 15 and 
is expected in New York Friday. Bar- 
ber & Baldwin established a branch 
office last year at 31 Lombard street, 
London, and it is reported that the 
company’s activities are increasing 

















INSURANCE LEAGUE GAMES 

There was much excitement in the 
Chicago Insurance Baseball League 
last week. The North America beat 
the America Fore team by 5 to 2 in a 
game played at Cubs park. There was 
a large attendance of employees of both 
offices and their friends. There were 
no other games played in Division 2 
and hence a number of men in the other 
teams went out to see the game. The 
North America and America Fore had 
been beaten once each. Wiegand, 
pitcher for the North America, was in 
excellent form and allowed only four 
hits. There were no errors credited 
to the North America team. The Amer- 
ica Fore team played creditable ball, 
but there was not the snap and dash 
that was exhibited by their opponents. 

Kemper & Co., who up to that time 
had not been beaten in Division No. 1 
was defeated by the Great American, 
the score being 9 to 8. The Firemen’s 
beat the London & Lancashire 8 to 3 
and the Fireman’s Fund defeated the 
Aetna 5 to 1. The standing of the 
teams is as follows: 


Division 1 
Team WwW. L. Pet. 
Kemper & Co..... eaagiakice 11 1 917 
Great American...........+ 9 3 -745 
PE ned tale wedseeced 6 5 -666 
Wane S PURE ..cccccceccs 4 7 -444 
EOMGOR & TARC...cccccecece 2 7 222 
PEE cetsrievesd<« oSeeedee 1 9 .100 
Division 2 

Team WwW. L. Pet. 
Eneurance Co. WN. A...éccvces 11 1 -917 
NNO DORs 6s csccceesecs 10 2 833 
I ola ening emweve$mesa-s 4 -636 
OY i SRP ieee 2 8 .200 
eee gt 0evneneeeeoe 2 8 .200 
merenere Mational...cccccecces 1 10 -090 
The detailed record of the North 


America and America Fore game is as 
follows: 


A CO. OF _N. A. 


bs) 
y.] 
9 


Vick, 3b 
Budach, 1b.. 
Brunke, c.... 
SESORENG, Bs cceecs 
WRECtHOP, FE. ccc0ce 
Robinson, 2b...... 


Totals 


we 
NRE DOS 





| WORM OH ASOP 


jn | cocommNMOM 
° 
aol 
Ol BHHORHOmon” 
to 
% Slucs 
ra 
~ 
ol coccooocoe 


Thuerer, 2b....... 4 
Graham, c 





ro | cocHHocooy 

a | HHomeccooy 
| coococsmonoors 

| CoMMMcORees > 
| cncroconeld 


BOT sisececce 
Ins. Co. of N. A....0 
PEP REE pe © 1 
America Fore.......0 
Hits 0 

Hits off Wiegand, 4 i 
off Philips, 9 in 9 inni 

Left on bases—N. 
Fore, 6. 

Two-base hit———Oldfield. 


nono 
tied 


*" eoococe 


Sacrifice hit—Gutzell. 


Base on balls off Wiegand, 6; off 
Philips, 
Struck out by Wiegand, 13; by 
Philips, 8 


*x* * * 
HANRATTY BACK IN CHICAGO 


Frank Hanratty has been transferred 
to Chicago from the Philadelphia ma- 





AS SEEN FROM CHICAGO | 


rine zone headquarters of the Automo- 
bile of Hartford and will be associate 
underwriter to Mark Campbell. Mr. 
Hanratty was formerly connected with 
the Chicago zone, which has grown so 
fast it demands more assistance. Wil- 
liam Horner will succeed Mr. Hanratty 
at Philadelphia. Mr. Horner has been 
in Havana a number of years as a ma- 
rine underwriter. 
*x* * * 
KRUEGER TO OPEN AGENCY 


Fred G. Krueger, who has spent eight 
years with Crum & Forster at New 
York, three of which were in the field 
and five as middle department manager, 
is to open a local agency in the Illinois 
Merchants Bank building, Chicago, 
Sept. 1, as Cook county manager of the 








| “OPPORTUNITIES” | 


In this column appear Insurance 
Wants and Opportunities. They are 
read by thousands of interested in- 
surance men. You will find that 
these “Want Ads” are real result 
getters. $5.00 is the cost of one 
l-inch insertion. 

The National Underwriter 
Chicago, Illinois 











WANTED TO BUY 


Established Insurance Agency in North- 
eastern Indiana or Northwestern Ohio. 
Give particulars as to age, volume and 
companies represented. 


Address 0-99, 





Care The National Underwriter, Chicago. 








AGENCY FOR SALE 


Fire, Tornado, Auto & Casualty Business 
located in Northern Indiana City of 100,000 
population. Commission per year $5000. Can 
be increased by right man. Priced to sell 
for cash. 

Address P-2 
Care The National Underwriter 








FOR SALE 


An Insurance Agency, paying around $2,000 
Commissions, per annum, both Farm and 
Merct. businese. Good reason for selling. 
Write or see. 


A. G. SCUDAMORE, 
Fairfield, Ill. 








BUREAU INSPECTOR 


Desires connection with broker or company. 
Several years bureau experience plus exten- 
sive electrical experience, good special hazard 
man on electric, gas, traction, and special 


schedules. 
Address P-3 
Care The National Underwriter 














WANTED 


ae CHEMICALS, Drugs, Oils, Glues, 
axes, and any item of a 
emical mature. 


Spot Cash Paid 
REPUBLIC CHEMICAL CORP. 
303 Pearl Street, New York 
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Allemannia Fire of Pittsburgh, one of 
the members of the Crum & Forster 
fleet. Probably one or two other com- 
panies which he will represent will be 
announced before the opening date of 
his agency. | : 

Mr. Krueger is a Chicago man, enter- 
ing the business in this city in 1897, For 
nearly 20 years he was in the service of 
Aachen & Munich in office and field be- 
fore joining the Crum & Forster organi- 
zation. He has a thorough knowledge 
of the business and wide acquaintance 
among agents and brokers, and expects 
to do a good volume of business in han- 
dling Chicago and Cook county lines for 
those in other cities who control them, 
besides building up his own local busi- 


ness. 
*x* * * 
ATWOOD QUITS WESTERN UNION 


The Atwood Fire of New York has 
tendered its resignation as a member of 
the Western Union. 


HILDRETH TO RETIRE 


Leslie E. Hildreth, adjuster of the 
Hartford in its western department, will 
retire Oct. 1. Mr. Hildreth will then 
spend about a year with his family on 
the Pacific coast, where he will take an 
extended automobile tour. Mr. Hil- 
dreth has been with the Hartford since 
1882 and has long been regarded as 
one of the outstanding loss authorities 
of the middle west. He is the author 
of “Hildreth’s Guide to Building Con- 
struction” ana attracted wide attention 
a few years ago with a paper on loss 
adjustments that was directed especially 
to the young men in the business taking 
up loss work. Mr. Hildreth has ad- 
justed losses for the Hartford in all 
parts of the central west, and during the 
past three or four years has been used 
by the company to unravel the difficult 
loss tangles that have arisen. Mr. Hil- 
dreth is a veteran in the service and 
knows every angle of loss adjustment 
work thoroughly. 

Mr. Hildreth began as a local agent 
at Menominee, Mich. He was first a 
clerk in an office there and later bought 


the agency. In 1881, he went to Chi- 
cago as a loss clerk in the farm de- 
partment of the Continental. A short 
time later he joined the Hartford as 
state agent in Illinois which position 
he held until 1899, when he became 
identified with the loss department of 
the company in Chicago. While his 
title has remained “adjuster” he has 
in reality been what is referred to by 





for the past 15 years. 
* * * 


MISS RIDLE APPOINTED 
Miss M. Esther Ridle of Nebraska 


City, Neb., has been appointed secre- 
tary to Richard E. Vernor, manager 


of the fire prevention department of | 
Bureau. She | 


the Western Actuarial 
succeeds Mrs. Edwin Strook, formerly 
| Miss Emmaline Schanze. 
| ment is effective Sept. 1. 
| * * * 


OPPOSITION TO LOSS BUREAU 


justment bureau for Chicago and Cook 
county recommended by the _ special 
committee of the Western Union and 
Western Insurance Bureau. Some of 
the local agencies and particularly the 
large ones are up in arms against the 
arrangement. It is recommended by 
the committee that all losses be handled 
by the Bureau. When the committee 
first began deliberating it was thought 
that individual losses might be excluded 
or at least those above a certain amount. 
The committee finally came to the con- 
clusion however that all offices should 
be put on the same basis. The members 
felt that this could not be the case with 
any sort of exclusion. 

Some of the offices would not object 
to the general bureau plan if they could 
get the same service on their losses that 
they do now, through the agency adjus- 
ter or the independent adjuster. Large 


keen, work on what might be called the 
fire department service basis. In other 





most companies as “general adjuster” | 


The appoint- | 


There is very strong opposition de- | 
veloping against the proposed loss ad- | 


offices, and in fact almost all local agen- | 
cies in a big city where competition is | 


words they want to give their assured 
as rapid and complete service as pos- | 
sible. In many cases where a fire is | 
causing much embarrassment and is ex- | 
posing a building or goods, the sooner | 
that the adjuster can get there and pro- 
vide protection the better. The objec- | 
tion to the central bureau is that it | 


| would not be possible to give the as- | 


sured the same service. 
While local agents declare that there | 
are occasional cases where the agency 
adjuster may go beyond the bounds, yet | 
| as a rule, the agents say that these ad- | 
| justers are just as competent and con- | 
| scientious as the Bureau adjusters. One | 
| feature is attracting attention in Chi- 
cago and that is the attitude of agencies 
that represent for the most part, non- 
affiliated companies. Such agencies | 
would not be obliged to follow the plan | 
which would be a joint agreement be- | 
| tween the Western Union and Western 
| Insurance Bureau. 
* ¢ « 
TARIFF APPROVED 


| The Chicago Board has aproved a new | 
} minimum tariff prepared by a special 
| committee, subject to concurrence of the 
| classification committee of the board. 
| The classification committee will fix the 
| effective date which will be not later 
| than Sept. 15. A new form covering the 
| explosion hazard for dwellings and a 
|new form of automobile permit were 
|also adopted taking effect at the same 
time as the minimum tariff. 


nv ev 
TRAVELERS APPOINTS ROCKWOOD 


MINIMUM 


| bas been given the Class 1 agency for 
|the Travelers Fire in Chicago. The 


Rockwood Company has represented the | 
Travelers for casualty business for 20 | 


years. While the company is entitled 
to three agencies, it will make no other 
appointments in Chicago at present. 
*x* * * 
FACTORY ASSOCIATION CHANGES 


The Niagara Fire has resigned as a 
member of the Western Factory Insur- 


| mittee. 


The Rockwood Company of Chicago | 


| ance Association, The General of France 


has also withdrawn from the organiza- 
tion, but has been replaced by its run- 
ning mate, the Urbaine. 

x * * 
CHICAGO FIRE PREMIUMS 


Following is a partial list of fire pre- 
miums written in Chicago for the year 
ending July 30, 1925, as reported to the 
city collector’s office for tax purposes. 
The individual company totals for the 
three fiscal years 1923, 1924 and 1925, 
covering the year ending June 30, to- 
gether with the annual totals are as 
follows: 


1925 1924 1923 
Caledonian ....$172,896 $174,368 $ 96,938 
Comt. Bure. BE... ‘FRBRe ccscee 22,19 
Concordia ..... 162,562 75,138 117,642 
| Dubuque F.& M. 43,408 45,715 61,817 
Fireman’s Fund 275,765 246,967 239,281 
Firemen’s, N. J. 114,63 105.164 103,730 
Girard F. & M. 63,444 32,212 27,049 
| Hampton Rds.. 33,426 41,643 5,02 
Home F, & M.. 35,566 45,806 41,581 
Law, Un. & R.. 65,193 38,153 32.809 
Lond. & Lanc.. 256,224 223,517 211,817 
Lond. & Scot... 31,488 47,757 37,793 
Mechanics ..... 99,803 60,605 25,125 
, & & eee 195,956 219,368 207,945 
morth, MY... 133,666..-ccsces 118,667 
Ohio Farm..... 100,349 89,469 97,161 
eee 125,516 189,513 194,172 
Pawtucket M... Pe) cscese 7.459 
Peoples Nat.... 69.344 69,132 58,275 
Royal Exch.... 86,130 61,429 73,765 
Safeguard ..... 54,455 56,445 46,487 
Unit. Firemen... 38,246 32,221 30,884 
*x* * * 


RULING ON CLAUSES 


According to a ruling of the Chicago 
Board, no adjustment clause may be 
used which interferes in any way with 
| the conditions of the policy, unless other- 
wise provided for by the executive com- 
The board has ruled that such 
words as “loss, if any, payable in New 
York City funds” are not permissible, 

x * * 

William R. Moorhouse, formerly a 
member of the firm of Cory, Moorhouse 
& Co., Chicago local agents, died sud- 
denly Monday at Trout Lake, Wis. He 
was 55 years of age and was formerly 
commissioner of public works in Chi- 
| cago. When he left that office in 1916 
| he joined the late John D. Cory in the 
} 


insurance business. He retired from that 
firm and since then has been acting as 
| an insurance broker. 
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C. G. WHIPPLE 


CHICAGO 


A. H, TURNER 
Mgr. South-Eastern Dept. 


General Agent Western Department 


JAMES B. ROSS 


Established 1835 


hnhsurance 


of CANTON, Ltd. 


UNITED STATES BRANCH 
175 West Jackson Boulevard 
CHICAGO 


Equinoctial storms and de- 
vastating tornadoes destroy tremen- 
dous property values. “Union of Canton” 
Agents are fully prepared to supply the indemnity 
which their clients will sorely need in time of trouble. 


MARSH & 


MSLENNAN 


United States Managers 


ULRIC S. 





ATLANTA, GEORGIA 








L 


Dept. 


Assistant United States Manager 


CRAVENS, DARGAN & CO. 
Managers for Texas 
HOUSTON, TEXAS 


ATKINSON 


L. B. LEIGH & CO. 


LITTLE ROCK, ARK. 


Society 


General Agent Eastern Department 


General Agents for Arkansas Genl. Agents for Colorado, Wyoming, New Mexico 


A. F. SANFORD 


NEW YORK 
STANDART & MAIN 








DENVER, COLO. 
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MEMBER AUDIT BUREAU OF CIRCULATIONS 








Ran Four Years on False Basis 


Disctosures in the receivership of the 
ASSOCIATED EMPLOYERS RECIPROCAL con- 
stantly emphasize the laxness of super- 
vision over interinsurance exchanges. 
The receiver finds it necessary to recall 
“dividends” declared by this exchange in 
192¢, and there are assessments for the 
years 1921, 1922, 1923 and 1924. Yet in 
all but 1924 so-called “savings” were 
credited to policyholders. The assess- 
ments are in addition to the recall of 
dividends for the same years. 

The concern did not cease business un- 
til July 28, 1924, when it quit with 
about $400,000 on hand. This was about 
$150,000 less than the funds belonging 
to policyholders that it had on hand. 
Under the reciprocal system, a member 
pays in a guaranty fund in addition to 
his premium. This fund at the time of 
quitting business should have been $549,- 
000, but the total assets were only $400,- 
000. In other words, the exchange was 
allowed to run until it had used every 
dollar it was entitled to, and had dipped 
into the private funds of individual mem- 
bers to the extent of $150,000. 

Such a state of affairs is a sharp in- 
dictment of the kind of supervision that 
is given to reciprocals. Whether it is 
the lack of adequate laws, or the politi- 
cal influence of members, that prevents 
effective supervision, it is evident that 
something is radically wrong. 

This defect in supervision, this glar- 
ing failure to protect the members, is on 
the surface and obvious. It is a reflec- 
tion on the insurance department of 
every state where the Associated Em- 
ployers was licensed. There is no ex- 
cuse for it, and in fact none is offered. 
The insurance departments have silently 
admitted their blame. They have not 
adequate laws to regulate reciprocals. 

There is, however, another fact that 
seems to demonstrate the need of bet- 
ter laws governing reciprocals. The re- 
was allowed to without 


ciprocal go 


knowing what its claims were. 
has been time for claims to develop since 


| 








PERSONAL SIDE OF THE BUSINESS 








Samuel P. Rodgers, vice-president of 
the State of Pennsylvania, is summering 


| on Cape Cod. His brother, Vice-presi- 


dent J. J. P. Rodgers of the same com- 


| pany, has just returned from a_ three 
| weeks’ vacation in the Pocono Moun- 
tains, Pa. 


Le Doux Elgee Smith, Jr., son of 
his father, Lee Doux Elgee Smith, Sr., 
of San Antonio, Tex., state agent of the 


| Liverpool & London & Globe, has ap- 


| peared on 


the scene, weighing 834 


| pounds according to the Texas scales. 


| from a two weeks’ sojourn at Blue Lake, 
There | 


the exchange quit business, and the total | 


amount outstanding is now known ap- 
proximately. The receiver’s reserve 
for loss claims on June 1, 1925, is set at 
$1,444,945. All 
before July 28, 1924. It is to be remem- 
bered the reciprocal quit without a dol- 
lar left of its own, and with a deficit of 


{ Williams tells his friends that he was 
| an “assured insurance man.” 
these claims occurred | 


| started in the business as soon as he had 


$150,000 in the trust funds of subscrib- | 


ers. 


Giving it credit for earned pre- | 


miums that it failed to collect, the losses | 


are still above $1,000,000 in excess of all 
it even hoped to take in. 

In other words, here was a concern 
going along and paying “dividends” 
when it was running $1,000,000 short of 


| eligible for membership in the Grand- 
| fathers’ Club. Mr. Hannan’s daughter, 


a balance between prospective income | 


and incurred losses. On actual income it 


was more than $1,500,000 short, but even | 


giving it credit for expected collections, 
it was still $1,000,000 short of knowing 
how much it needed. The members, the 


| Convention at the coming annual meet- 
| ing. 


management and the insurance depart- | 


ments were in the dark as to true condi- 
tions. A stock company is under such 
reserve requirements that it cannot run 
behind like that. Its condition will be 
disclosed by its reports. It may be in 
bad condition and find it a terrific strain 
to meet the reserves, but at least the 
facts are brought to light. 

This is a more fundamental defect 
than the failure to check the concern be- 
fore it had dipped into policyholders’ 
funds. That was mere carelessness, due 
possibly to the members 
But the failure to bring out the facts 
misleads the policyholders. If they had 


| commissioner for three years. Mr. Ken- 


themselves. | 


known the facts they would probably | 
have been on the side of supervision, in- | 


stead of against it. 
partments and subscribers to reciprocals 
should work for laws that will bring 
facts to light, instead of hiding them un- 
til they are disclosed in the wreckage 
after four and a half years. 


Moral Hazard Not Factor 


A.trnoucuy fire losses last month 
were heavy, and the record for the year 
is unfavorable, most underwriters feel 
that the moral hazard is not much 
of a factor in losses that are occurring 
at this time. 

It is pointed out that, generally 
speaking, merchant$S are not carrying 
large stocks. Heavy values are not ac- 


cumulating in warehouses or retail es- 
tablishments. Retailers are buying only 
enough fog current needs, They are 
placing more orders for small amounts 
than formerly. There are very few fires 
where it is evident that the owner accu- 
mulated a large stock for the purpose 
of “selling out” to the insurance com- 
panies. 


Both insurance de- | 





| the 


| been with 


Maj. Fred A. Rye of Chicago, western 
manager of the Commercial Union, is 
now at Camp Grant, Rockford, Ill. par- 
ticipating in the two weeks’ encampment 
of the Illinois National Guard. Man- 
ager Rye is major of one of the regi- 
ments. 

J. Lewis Cassell, Illinois state agent 
for the London Assurance, has returned 


Mich., where they were not biting. 


Howard T. Williams, of the Maury, 
Tonnelley, Williams & Parr agency ot 
Baltimore, has celebrated his golden an- 
niversary as an insurance man. Mr. 


, His father 
was president and secretary of the 
Home of Baltimore, and Mr. Williams 


finished school. He became associated 
with his present firm in 1910. When 
his friends congratulated him last week, 
Mr. Williams told them that “the first 
50 years are the hardest.” 


George H. Hannan, manager of the 
Wisconsin Audit Bureau, has become 


Mrs. Willard L. McDaniel of Albany, 
O., announces the birth of a daughter. 

Many of the insurance commission- 
ers are favoring W. C. Kendrick, 
commissioner of Iowa, for the presi- 
dency of the Insurance Commissioners 


Mr. Kendrick is regarded as one 
of the most capable insurance officials 
in the country and one who represents 
the far west interests. He has made a 
name for himself in his state as one 
of the most impartial officials in the 
country, strictly honest and capable. 
He is a lawyer by profession and was 
formerly deputy attorney general of | 
Iowa. In that capacity he had charge 
of any insurance questions put before 
the department. He has been insurance 


peed 


Sullivan will be vice-president and busj- 

ness manager in charge of advertising, 
_H. Seekamp, for many years news 
editor, becomes managing editor. Young 
| E, Allison, Jr., who was transferred from 
| New York to Louisville, continues as 
| associate editor. 
—_ 
| James F. Marshall, veteran adjuster of 
| Chicago, died a few days ago at the age 
| of 81 years. He was a native of Chi- 
| cago and spent all his time in that city, 
| He was a veteran of the Civil War. He 
| was born in Chicago in 1844. He 
| traveled in the field and held other in- 
| surance positions until 1883 when he be- 
|came an independent adjuster. He 
started in the insurance business jn 
1866 as a solicitor for E. Ryan & 
Co., local agents of Chicago. From the 
time of the Chicago fire in 1871 until the 
| summer of 1872 he was at the head office 
, of the Andes, Amazon and Triumph in 
Cincinnati, having supervision over the 
abstract department. In January, 1873, 
he became connected with the old Ly- 
coming as special agent for the north- 
west, remaining there until 1881. Then 
he went with Straight & Lyman at Chi- 
cago, as special agent for the New York 
Alliance, which was composed of the 
Pacific and Bowery. Mr. Marshall’s 
father was in the insurance business in 
1865, having a local agency for a num- 
ber of years. He was one of the oldest 
settlers in Chicago at the time of his 


' death which occurred in 1891, 


Ernest Sturm of New York City, 
chairman of the board of the America 
Fore companies, was in Chicago last 
week enroute to San Francisco, and 
other California points. Mr. Sturm will 
lay off for a while as he has been con- 
tinuously on the job for over a year. 
In the changes that took place follow- 
ing the death of Henry Evans, involv- 
ing reorganization in many respects, 
Mr. Sturm devoted much time and 
thought. In Chicago he was the honor 
guest at a luncheon given by J. R. Wil- 
bur, head of the America Fore western 
department. Mr. Sturm impressed all 
who met him as being a man of acute 
perception, a trained administrator and 
a man who desires to know his fellows. 
Mr. Sturm has come up from the ranks, 
He has had hard knocks, has been in- 
dustrious and has learned as he went 
along. One feature that impressed the 
luncheon guest at Chicago was the fact 
that when they bade Mr. Sturm good- 
bye, at the close of the festivities he 
was able to call everyone by name. 
He was introduced to most of them at 
the beginning of the luncheon. Mr. 





drick is standing for clean insurance 
practices in his state. He has taken a 
firm hand against stock jobbing and 
attempts to raid companies by 
financial profiteers. Iowa feels that it 
is entitled to the presidency of the 
convention. Des Moines alone has | 


some 53 insurance home offices. 

James G. Maconachy, secretary of the | 
Niagara Fire, is again at his desk in | 
New York City, after a three months’ | 
outing in Europe. Accompanied by his } 
son, Mr. Maconachy visited centers of | 
interest in England, Scotland and |} 
France, thoroughly enjoying every mo- |} 
ment of the holiday. 

Edwin L. Sullivan, advertising man- 
ager for the Home of New York group, 
becomes vice-president and _ business 
manager of the “Insurance Field” and 
will be located in Louisville. The “In- 
surance Field” is establishing three co- 
ordinating departments, editorial, gen- 
eral administration and _ advertising. 
Charles Dobbs, for 20 years managing 
editor, becomes vice-president and edi- 
torial manager. R. W. Conde. who has 
the “Insurance Field” 11 
years, latterly as secretary, becomes 
vice-president and secretary in charge 
of general administrative affairs. Mr. 





Sturm is approachable, kindly disposed 
and desirous of having his organization 
well thought of by its employes. 


NOTHIN’ TO DO 


Nothin’ to do, in a growin’ town, 
Nothin’ to do, but sit aroun’, 

Old opportunity beckoning to you 
Offerin’ something for people to do. 


Nothin’ to do as they break the soil, 
Nothin’ to do, as they sweat ’n toil, 
Watchin’ it all are the sluggard few, 
Gaping and staring, with nothin’ to do. 


Nothin’ to do, when the last snow melts, 
Nothin’ to do, but sun their pelts, 
Millions of acres of tillable ground 
Nothin’ to do but mope around. 


Nothin’ to do when the corn is high, 

Nothin’ to do, but yawn ’n sigh, 

Bemoanin’ the lot life holds for you, 

Twiddling your thumbs for somethin’ 
to do, 


Nothin’ to do as the years roll by 
Nothin’ to do, no use to try, 

Creepin’ about with a slackenin’ pace, 
Reaching the end of a poorly run race. 


Nothin’ to do, with outstretched palms, 
Nothin’ to do, but accept the alms, 
Sitting alone in the autumn sun, 
Dreaming of things you could have done. 
—Phil Braniff, Oklahoma City. 
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NO GROUND FOR CRITICISM , 


Superintendent Conn of Ohio Sends 
Second Letter to Governor in 
Regard to Farm Rates 


COLUMBUS, O., Aug. 19.—Judge 
Harry L. Conn, superintendent of in- 
surance, has written a second letter to 
Governor Donahey of Ohio having ref- 
erence to the increase of insurance 
rates on farm property in Ohio. 

Congressman Brand of Ohio claimed 
the new farm rates are too high and 
asked that the insurance department 
intervene. Judge Conn rightfully took 
the position that under existing laws 
the department has nothing to do with 
the making or settling of rates but may 
intervene only in cases of discrimination. 
In reply, the congressman wrote a sub- 
sequent letter, in answer to which Judge 
Conn sent the following to the gov- 
ernor: 


No Agreement on Rates 


Acknowledging receipt of a second 
letter from Charles Brand of Urbana to 
you renewing the subject of insurance 
rates on farm property, since this latest 
letter from him contains opinions and 
conclusions rather than statements of 
fact, a brief answer only will be needed. 

My former letter was sufficient to ad- 
vise him fully. It stated, among other 
things, that no department or agency of 
the state of Ohio had any authority to 
establish, make or fix rates on insurance, 
except in cases of discrimination. I re- 
iterate that statement, notwithstanding 
Mr. Brand cites certain statutes relating 
to agreements between insurance com- 


panies. 


partment a single agreement of any sort 
between insurance companies as to rates 
nor has there been any agreement filed 
with the Ohio Inspection Bureau. 


Stock and 


With reference to the contention that 
stock company insurance rates on farm 


Mutual Plans 


| property are too high, the mutual com- 


panies write farm property on a lower 
basis than the stock company rates and 
the farm associations (or farm mutuals 





as sometimes they are called) write on 
a still lower basis. These carriers can 
| write at a lower rate because their 
| policyholders pay a cash premium and, 
|}in addition to such cash premium, an 
| additional sum either on the assessment 
|or contingent liability plan, if called for. 
| The question is thus presented to every 
| policyholder whether he will buy insur- 
ance in a stock company where there is 
no contingent liability, or whether he 
will buy in a mutual or farm mutual, 
where, as stated, he is obligated for and 
may be assessed additional sums. 


Figures for Three Leaders 


The Ohio Farmers, the Home and the 
Aetna wrote more than 70 percent of all 
the farm business written in this state 
on the stock plan during the years 1920 
to 1924, inclusive. The figures of these 
three companies show a loss ratio of 
77.4 percent and an expense ratio of 45 
percent, making a total of 122.4 percent 
on farm business; that is to say, for 
every dollar collected by these com- 
panies on farm business, the companies 
paid out in losses and expense more 
than $1.22. 

The undersigned in no wise has ap- 
proved or disapproved the new rates, 
having no jurisdiction under the law so 
to do, but, the above figures having been 








, Submitted by the companies, I embrace 


The sections are not relevant | 
| for there never has been filed in this de- 


| the city. 
| of 


them in this letter, for the companies are 
entitled to have their justification of an 
increase of rates understood by the 
people, 

With reference to your correspondent’s 
observation that a failure on your part 
to take definite action will warrant 


| building has served to focus atention on 


the fire trap in the basement of the old 
Hartman Hotel building in Columbus 
now used for state offices. Many de- 
partments have their records in the 
basement, which has several times been 


| the scene of fires, which, however, were 


criticism, no fair-minded person, under- | 


standing the record, will criticize; 
tacks of others will be dissipated by 
merely a recital of the facts. 


Trenor Takes Over Agencies 


Cc. C. Trenor & Co. of Williamson, 
W. Va., have taken over the Raymond 
and Juhling insurance agencies, making 
the Trenor agency one of the largest in 


the agency. Its 
among the largest banking and business 


|men in the city. 


D. L. Jones Quite Ill 


Special Agent D. L. Jones of the Ohio 
Farmers has been in the Lodi Hospital 
at Lodi, O., for an operation for ap- 
pendicitis. 
arrived in Leroy for his vacation, 


Charge House Fired for Insurance 


An arrest has been made by Ohio state 
fire marshals as a result of 
by a man to burn a house in which he 
lived in the mining field of southeastern 
Ohio to collect the insurance on the fur- 
niture. The house was owned by a coal 


Bootleggers and distillers of illicit 
liquor are suspected to having fired the 
barn of Thomas Jones, a farmer and 


| stock breeder near Gallipolis, O. He had 


been warned and for six nights slept in 
his barn. The seventh night the barn 
was burned. 


State Offices in Fire Traps 


COLUMBUS, O., Aug. 18.—Agitation 


He was overtaken as he had | 


at- | 


extinguished before any serious damage 
was incurred. Many of these records 
are strewn about the floors in the base- 
ment. Others are in wood filing cases 


| which would not be able to withstand a 


| @& new statevroffice building, and 


Cameron C. Trenor is manager | 
stockholders are | 


fire should one break out. Two commit- 
tees, one composed of state officials, and 
another members of the legislature, are 
at odds over the selection of a site for 
in the 
meantime the state’s are in 
danger of destruction. 


records 


Ohio Notes 


The National Auto Owners Mutual of 


Dayton, O., and the Independence Fire 
Fe eeneepale have been licensed in 
nio, 


Ww. Cc. Safford of the Ohio Insurance de- 
partment is spending his vacation at At- 
lantic City and New York. 

Mrs. Mollie Cook Bonnet, 


; 65, mother 
of A. C. Bonnet, well known 


insurance 


| man of Columbus, O., died last week. 


an attempt | 
jand 


; company and the man had been ordered 
|} to vacate. | 


Arthur O. Rodrian, secretary of the 
Columbus, O., Automobile Club, has re- 
signed to engage*in the insurance busi- 
ness in Florida. 

Fire destroyed the combination garage 
stable of the Wilson Engineering 
Company at Xenia, O., with a loss of 
$80,000. Nine of ten horses were saved. 
Wagons, trucks and grain were de- 
stroyed. 

After boasting that it had had only 
three trifling fires in a long period, Ur- 
bana, O., experienced a $10,000 fire in 
the storeroom of the plant of the United 


Paper Board Company. Spontaneous 
combustion was blamed. About 50 car- 
loads of waste paper burned. 


An insurance company which had in- 
sured the Highland County Fair at Hills- 
boro, O., against rain last Wednesday 
won by five minutes. The insurance 
covered the period between 11 and 1 
o’clock. It rained at 1:05. The grounds 
and race track were soaked and the fair 


over the selection of a new state office ! suffered considerable financial loss. 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Nea! Bassett, President 
John Kay, Vice-Pres. and Treas. 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organized 1855 


Statement January 1, 1925 


ASSETS AND LIABILITIES 
Capital . ....$3,000,000.00 
All other 

liabilities. . 8,536,871.80 
Net Surplus. 3,586,660.11 


Total ......$15,123,531.91 


Policyholders Surplus, 
$6,586,660.11 








Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. & Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secy. 


Girard. eM. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital .....$1,000,000.00 
All other 

liabilities. . 3,213,098.14 
Net Surplus. 1,260,934.06 


Total .......$5,474,032.20 


Policyholders Surplus, 
$2,260,934.06 

















Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 


Organized 1854 
Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital .....$ 600,000.00 
All other 

liabilities. . 2,575,127.95 
Net Surplus. 1,000,362.98 


Total .......$4,175,490.93 


Policyholders Surplus, 
$1,600,362.98 














H. M. Schmidt, President 
Neal Bassett, Vice- Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secy. 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 19275 
ASSETS AND LIABILITIES 
Capital .....$1,000,000.00 


All other 
liabilities... 3,751,385.75 
Net Surplus. 501,427.56 





Total Assets. $5,252,813.31 


Surplus, Policyholders 
$1,501,427 .56 











H. R. M. Smith, Ass’t. Secy. 


WAITE BLIVEN, Vice-President 


Homer Gwinn, Ass’t. Mgr. 


Western Department—844 Rush Street—Chicago, Illinois 


Herbert A. Clark, Ass’t. Mgr. 
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Srottish Anion & National 


Insurance Company Gal 
HARTFORD, CONNECTICUT 


Assets, $9,064,377.11 Liabilities, $4,929,939.50 
Policy Holders’ Surplus, $4,134,437.61 


WRITES 
Fire, Tornado, Automobile, Rents, 
Sprinkler Leakage, Use and Occupancy, 
Explosion, Riot and Civil Commotion 


J. H. VREELAND, Manager J. H. McCORMICK, Secretary 


| 
| 
| 


} 











JOSEPH GERSON 


AMES J. CAREY 
, Prevident Vice-Pres. 


EDWARD T. LYONS 
Sec’y-Treas. 


The Columbian National 
Fire Insurance Co. 


LANSING, MICH. 
Statement December 31, 1924 








ASSETS LIABILITIES 
Real Estate ...........$ 307,837.00 Unearned Premium Re- 
Mortgage Loans ...... 850,988.31 SETVE ......eeeeeeees$ 843,964.68 
Stocks & Bonds....... 386,566.79 Loss Reserve ......... 114,677.77 
Cash ...........---+-- 161,511.13 Taxes, Contingencies 
Accounts Receivable... 163,536.76 Reserve ........+--- 37,400.00 
Accrued Interest ...... 36,363.06 Capital 
Stock .....$650,000.00 
Net 
Surplus ... 260,760.60 
Surplus to Policy Hold- 
CTS ccccccccccccccccs 910,700.00 
$1,906,803.05 $1,906,803.05 























| up his local business in Paris, which he 


|izer and will show form in the organ- 
| ization of his territory. 


| losses in Huron county, north of Sanilac, 


| here to take out hail insurance, sales of 
| this type of coverage being the largest 


| due to drouth, but late summer rains 











CENTRAL WESTERN STATES | 





PLANS FOR INDIANA MEETING 





State Local Agents Association Will 
Have Salesmanship Talks at 
Annual Convention 





The annual meeting of the Indiana 
Association of Insurance Agents at Fort 
Wayne Oct. 26-28 will be devoted partly 
to a sales congress, wherein experts in 
selling various lines of insurance, will 
explain methods of producing business, 
to local agents. Both fire and casualty 
salesmen will be present to give informa- 
tion. This will be a very valuable fea- 
ture of the meeting. The Indiana Fire 
Prevention Association will inspect Fort 
Wayne during that week. At all the 
luncheon clubs, speakers on fire preven- 
tion will be provided. City authorities 
of Fort Wayne have postponed fire pre- 
vention week until the time when the 
agency convention is held in that city. 


WILL DEVELOP’ TERRITORY 








Howard A. Archer of Paris Opens Gen- 
eral Agency for Extended Territory 
for the Continental Assurance 





Howard A. Archer of Chicago, who 
formerly was western representative of 
the Importers & Exporters Fire, but 
who resigned to become Chicago city 
general agent of the Continental Assur- 
ance, the life insurance running mate of 
the Continental Casualty, has opened a 
general agency for the Continental As- 
surance with headquarters at Paris, IIl., 
having two counties in Indiana and 12 
in Illinois. Mr. Archer will proceed to | 
develop a strong general agency in that 
territory. Mr. Archer felt after a few 
weeks of life insurance work in Chicago, 
that he could accomplish more with | 
headquarters at Paris, where he is well | 
acquainted and where he had a local | 
agency in years gone by. In addition to | 
handling the Continental Assurance, he | 
will develop also the Continental Casu- 
alty in that territory and will also work | 








has held. Mr. Archer is a born organ- | 





Hail Losses Cause Heavy Buying 
SANDUSKY, MICH., Aug. 18.—Hail 


| 
of which this is the county seat, have in- | 
duced a large number of farmers near | 
| 
in years. Early crops, 


in general, 
throughout the state, 


were very poor 


have brought on the bean crop so that 
indications now are for a very fair crop. 
As Sanilac county produces more beans, 
perhaps, than any other county in the 
United States, being the leading producer 
in Michigan, the leading bean-producing 
state, very heavy losses would follow 
a hail storm at this time. 





Another Michigan Resort Loss 


KALAMAZOO, MICH., Aug. 18.—An- 
other one of the many losses on resort 
property which have marked the year 
in Michigan occurred Saturday afternoon, 
when the Gull Lake Hotel at LaBell 
Resort, on Gull Lake, near this city, was 
completely razed, entailing a loss esti- 
mated at $75,000. The structure, one of 
the best hostelries on an inland lake in 
the state, caught fire as a result of an 
explosion of gas in a work room adjoin- 
ing the kitchen. With no adequate fire 
protection at hand, the frame building 
was leveled in less than half an hour, 
the personal belongings of many guests 
being destroyed as well as the hotel and 
its equipment. 

Kalamazoo, Battle Creek and Richland 
fire departments were all notified and 
sent trucks which kept the flames from 
spreading to other buildings on the lake 
shore. Dr. Frank W. Holmes of Kala- 
mazoo was owner and resident proprie- 


| ments 





tor of the establishment. 


SOUTHERN ILLINOIS BETTER 





Several Fire Companies Curtail Lines 
There, but Others Willing to 
Reinsure Them 





Although recent reports from the coal 
fields of southern Illinois indicate this 
region is showing progress, nevertheless 
several of the large fire companies have 
decided to draw in their lines in this 
district. 

On the other hand, the agents are 
having little trouble finding other com- 
panies whose experience in that section 
makes them willing to increase their 
lines. On the whole, the improvement 
reports seem to weigh more than the un- 
favorable ones. 

Conditions in the coal mines have 
shown a deal of improvement, and 
southern Illinois has just enjoyed the 
largest two-week payroll it has ever had, 
In spite of this fact, however, at least 
two large companies are curtailing their 
lines and reinsuring most of their busj- 
ness in other companies whose expe- 
rience has been good. 

It was pointed out by a company 
representative who has made a study of 
conditions around Herrin, West Frank- 
fort, etc., that of several companies rep- 
resented in the same town, one might 
have had a good experience while the 
other suffered only reversals. 

Those companies which are accepting 
business there seem to be more favor- 
able toward mercantile risks than dwell- 
ings. 

State agents for practically all the fire 
companies represented in Illinois have 
their ears to the ground for develop- 

r in the coal mining situation 
which, together with the freight rate 
question, seems to be the point upon 
which the condition of this region 
hinges, 

Several of the companies have indi- 
cated that they will show no hesitancy 
in going into Southern Illinois as soon 


| as conditions show enough improvement 
| to warrant it, and these companies in- 
| clude at least one of those which is now 
| reinsuring its lines there. 





Illinois Hail Damage 


Hail caused approximately $400,000 
damage in five Illinois counties in July, 
according to a report made by Weather 
Bureau at Springfield. 

The hail damage by counties was re- 
ported as follows: Rock Island, $200,000; 
Mercer, $100,000; Warren, $50,000, and 
Knox, $25,000. 


Change at Kokomo 


Homer W. Shrock, who has been mana- 
ger of the fire insurance department of 
the American Trust Company of Kokomo, 
Ind., will leave the employ of this com- 
pany and enter business for himself Sept. 
1. Ross Tudor, cashier of the trust com- 
pany, has been named to fill the vacancy. 
Mr. Tudor has had special training in 
the insurance field and is well qualified 
to assume his new duties. 


Will Inspect Ft. Wayne 


The executive committee of the Indiana 
State Fire Prevention Association is now 
planning for the fall activities. The next 
inspection will be made of Ft. Wayne 
and President R. O. Furgason appointed 
a “scouting” committee to visit that city 
in the near future and make arrange- 
ments for the meeting. Frank W, How- 
ard was appointed chairman of the com- 
mittee. 





Rerating Michigan Cities 

LANSING, MICH., Aug. 18.—Rerating 
activities are in progress or have just 
been completed in a number of Michigan 
communities. Flint has been rerated and 
the full text of the new rates is now in 
the hands of the printers. The Michigan 
Inspection Bureau has placed all Flint 
property under the new schedules 
although no change in the general clas- 
sification of the city has been made. 
Flint has been in Class 2 for a number 
of years. 

Alpena has been advanced from Class 
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4 to Class 3% and new rates are being 
established, while Benton Harbor, which 
will remain in Class 4, will also get new 
rates. Port Huron, which had hoped 
to attain Class 2, has given up such 
aspirations for the time being, at least, 
and will be rerated on a Class 214 basis. 
A number of improvements in the Port 
Huron situation have been made, how- 
ever, since last year when the city was | 
inspected by the National Board. 

According to reports to the rating di- 
vision of the state insurance department, 
Faithorn Junction, Class 6, Central Lake, 
Class 5; Whitney, Class 6; and Iron 
River, advanced from Class 4 to Class | 
3%, have all been rerated. 


Illinois Notes 


| the 


| Rapids to turn in 


of the Security of New Haven, is passing | 


around the cigars, the occasion 
the birth of a baby boy. 

The First American Fire, a new com- 
pany of the America Fore group, has 
been licensed in Illinois. 

Thomas Reed, 34, a member of the in- 
surance firm of Howard & Reed, Joliet, 
Ill., died Aug. 11 following an operation 
for appendicitis after he had been sud- 
denly stricken a few days before. 

John R. Cooney, Illinois state agent of 
Firemen’s, is at the home office at 
Newark where he will remain for sev- 
eral weeks doing some special work. 


being 


The power plant at Smithville, near 
Eaton Rapids, Mich., was destroyed 
when fire caught from a lightning bolt. 
A woman drove from Smithville to Eaton 
the alarm, as tele- 


| phone lines and power wires were put 


John H. Kinnaird, Illinois state agent | 


out of commission by the storm, 
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SMITH MAKES ANNUAL REPORT | CONFUSION AS TO EXPENSE) 


Tells of Activities in Collecting Back | Associated Factory Mutuals Incurred 


Taxes From Insurance Companies 
Resulting From Misconceptions 


In his annual report, Commissioner | 
Smith of Wisconsin devotes considerable | 
space to an attack upon Attorney Gen- 
eral Ekern. “A serious and fundamental 
question of public policy,” he said, “has 
arisen by reason of the persistence of 
the present attorney general in contin- 
uing his connection as officer, stock- | 
holder, actuary and attorney for various | 
insurance interests that are subject to | 
regulation through the insurance depart- | 
ment. The business of insurance is a | 
highly competitive one and a close con- | 

! 
} 


nection for many years with certain 
branches or classes of insurance can- | 
not fail to bias and prejudice the hu- 
man mind in favor of such classes and 
against other classes. 


Makes Recommendation 


“The legislature has provided that the | 
commissioner shall devote his entire | 
time to the duties of the office and shall | 
not hold any position of trust or profit | 
engage in any occupation or business in- 
terfering with or inconsistent with his 
duties, or serve on or under any political 
committee or as manager of any political 
campaign for any candidate or party. It 
is my recommendation that this pro- 
vision should be extended to apply to the 
attorney-general, his deputy and as- 
sistants or in the alternative, that special 
counsel with coordinate powers and in- 
dependent of the attorney general’s de- 
partment, be provided for the insurance 
department.” 

With regard to unauthorized insur- | 
ance, he calls attention to the decision of 


Largest Item in Lobby Outlay in 
the Wisconsin Legislature 


There has been some confusion as to 


the identification of the amounts sched- | 


uled with the Wisconsin secretary of 
state for lobbying expenses on part of 
insurance interests. The Associated 
Factory Mutual Fire Insurance Com- 
panies spent the largest amount, its sum 
being $4,383. Of this amount was paid 
Attorney F. M. Wylie of Madison $3,500 
counsel fees and $512 expenses. The 
great expense in Wisconsin during the 
year was in connection with the new 
code that was proposed. This affected 
almost all the companies and it neces- 
sitated keeping attorneys and experts on 
the job. The next largest amount was 


Casualty & Surety Underwriters, its 
amount being $3,545. The Milwaukee 
Mechanics paid Attorney F. M. Wylie 
of Madison, $2,526. The Association of 
Life Insurance Presidents paid Attorney 
F. G. Dunham, $1,901. The Concordia 
Fire paid Attorney F. M. Wylie, $2,463. 
The Lumbermens Underwriting Alliance 
paid $2,027 for lobbying expenses. The 
New York Life paid $1,063. 





Loss in Milwaukee Wholesale District 


MILWAUKEE, WIS., Aug. 18—Damage 
in excess of $300,000 was caused and 
property worth more than _ $1,000,000 
threatened by a fire which broke out in 
the commission and wholesale district 
here Sunday. Half the strength of the 
local fire department was required to 
conquer the blaze. The flames swept 
through the four-story building occupied 
by the Reichardt Automotive Supply 


| Company, at 91-101 Huron street, wreck- 


the supreme court that an insurance con- | ing the building and causing damage of 


tract made in violation of the laws will | more than $200,000 to stock. 


not be enforced in Wisconsin. 
of the passage of a bill to provide a pen- 
alty for the acceptance of an application 
for any kind of insurance on the part of 
an unauthorized insurer and of another, 
providing that if an unauthorized com- 
pany fails to pay the tax on the busi- 
ness written, the insured will be held | 
to pay it together with a fine if not paid | 
within 60 days after its due date. 


Collecting Back Taxes 


| 


_In reference to back taxes, Commis- 
sioner Smith said that he has been in- | 


| Harry F. 


} 
terested to see that any taxes due but | 


not paid in former years be recouped. | 
He said that several cases had come to | 
his notice where a wrong interpretation | 
had been applied to a law or ruling. In 
1924 approximately $300,000 was so col- 


lected. From a survey that he has thus | 


far made, he finds that there are many | 


more companies subject to a call for 


fecting one particular group of insur- 
ers, will soon be instituted. 


Oscar M. Ellison of LaMoure, N. D., 
secretary of the LaMoure County Mutual 
and secretary-treasurer of the North 
Dakota Farmers Mutual Tornado & Cy- 
clone, died at his home Aug. 6. Death 
was caused by heart disease from which 
he had been suffering for several 
months, 


| ment, 


fered smoke and water damage. The 
origin of the fire has not been deter- 
mined. 
insurance. 


Dispose of Forest Fire Cases 
DULUTH, MINN., Aug. 18—Final dis- 


position of the test suit of Mr. and Mrs. | 
United 


McCool against the 
States wartime director general of rail- 
roads for recovery of $6,512 for damages 
resulting from the Woodland forest fire 
several years ago was made when Judge 
Fesler filed an order for judgment of 
$7,165.47 in district court. 
cision 1,100 similar cases were decided. 


Reports on Zoning Plan 
BISMARCK, N. D., Aug. 
insurance department, 
ure of the plan and the system will be 


The reports compiled by the depart- 
showing the acreage 


|each county, bear out the recent predic- 


| 


tion of an 
state as a whole. The increase, however, 
seems to be about the same in the east- 
ern part of the state as in the western 
part and the increase reported in the 
eastern section is not sufficient to; in- 
dicate that the zoning system will result 


paid by the International Association of | 


Six other | 
He spoke | firms occupying nearby buildings suf- 


The loss was partly covered by | 


By this de- | 


18—Reports | 
}on the zoning system employed for the 
first time this year by the state hail | 
while favorable, | 
}are not conclusive of the success or fail- | 
back taxes. He said that a test case, af- | 

H |in effect another year on trial. 


insured in | 


increased acreage for the | 
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in a marked increase in state hail in- 
surance. The total acreage insured for 
this year is given as 33% percent, as 
compared with 30 percent last year. Un- 
til this year the hail insurance acreage 
has been dwindling steadily. 


The state hail department on Aug, 10 | 
had received more than 1,000 claims from | 


27 counties and 2,000 more are expected 
before all the claims caused by disas- 
trous hail storms last week are received. 
Total claims up to Aug. 5 were 5,005. 


Hail Limitation Upheld 


BISMARCK, N. D., Aug. 18—Persons 
who insure their crops against hail dam- 
age with private companies, in addition 
to state hail insurance, are limited in 
collecting damages by the provisions in 
the policies issued by the private com- 
panies, Superintendent Olsness held in 
connection with a case brought to his 
attention by a man at Thunderhawk, 
S. D., who had insured his North Dakota 
holdings against hail. 
that the total 
more than $24 per acre. When total loss 
was sustained the state paid $7 an acre 
in accordance with its policy and the 
company offered $17 per acre in settle- 
ment of its share, pointing to the clause 


bility to $24 per acre. Mr, Olsness held 
that such action on the part of the in- 
urance company was legal, provided it 
refunded the premium paid on the excess 
amount. 





Minnesota Blue Goose Tournament 


Thomas G. Linnell and Walter Akers, | 


chairman of the golf tournament com- 


mittee which is arranging for a test of | 


skill on the links by members of the 
Minnesota Blue Goose, announce that 
the tournament will take place Aug. 31 
on the Superior Golf Club links. The 
Higley Cup, for which the ganders will 
be competing, will be awarded on a 
blind bogey basis, making it fair to 
everybody. Special prizes will 
awarded and a lunch will be served at 
12:30 sharp. 


Milwaukee Blue Goose Picnic 


MILWAUKEE, WIS., Aug. 18.—A 
change has been made in the location of 
the annual picnic of the 
Blue Goose, to be held Aug. 29. The 
picnic will be held at Kuyper’s Park 
near Brown Deer, Wis., instead of at 
Crackerjack Park, Milwaukee, as origi- 
nally planned. 
Goose from Oshkosh, Madison, Reedsburg, 
Appleton, Racine and other nearby cities 
are expected to attend. There will be a 
variety of contests, games and races on 
the program and dancing in the evening. 


A dinneg will be served in the evening. | 





Wisconsin Department Receipts 


MADISON, WIS., Aug. 18—The Wiscon- 
sin insurance department has had the 
largest receipts in the history of the 
department during the past year, accord- 
ing to a statement by Commissioner 
Smith, 

The réceipts of the department for the 
fiscal year ending June 30 amounted to 
22,096,831. The department’s appropria- 
tion for expenses was about 2 percent 
ef this amount, The state tax collected 
amounted to $1,479,446 of which life com- 
panies paid $1,080,236, casualty com- 
panies $215,754 and fire companies $183,- 
455. 

Included in the $369,863 fees collected 
is $3,036, covering the cost of examina- 


His policy stated 
insurance should not be | 


| IN THE MISSOURI VALLEY 


in its policy which limited the total lia- | 


| PLAN FOR IOWA CONVENTION . 


Milwaukee | 


Members of the Blue | 


|tions made by the department, which 
amount was paid by the companies ex- 
amined. The remaining amount of fees 
are from agents’ licenses and fire depart- 
ment dues which were collected by the 
commissioner of insurance for the var- 
| ious cities, villages and towns entitled 
to these fees. 


Inspection at St. Paul 


ST. PAUL, MINN., Aug. 18—Three rep- 
resentatives of the National Board have 


| work for the National Board are T. H. 
Mumm, A. E. Townsend and W. L. Evans. 


|} ance, 


| sociated with 


begun an investigation of conditions in | 


4 

be Paul with a view to recommending 
|}a reduction in rates if conditions war- 
| rant. Since the last classification of 
| rates in 1921 several improvements have 
| been made in the city’s water system and 
- the fire department. These improve- 
ments were made largely in the hope of 
|cutting down insurance rates. St. Paul 
|}now is in Class 4. It is expected that 
t- weeks will be required to complete 


the work. The men in charge of the 


| yards were the scenes of the fires. 


Wisconsin Notes 


Hugo W. Fass has opened an insur- 
real estate, loan and investment 
service office at 738 Third street, Mil- | 
waukee. 

Mr. and Mrs. E. 
Milwaukee announce 
daughter, Ruth. 


H. Bornheimer of 

the birth of a/| 
Mr. Bornheimer is as- 
the Wisconsin Inspection 


Bureau. 

George H. Russell, head of the George 
H. Russell Agency of Milwaukee, prom- 
inent in the local agency field in Wis- 
consin, has gone to Europe for several 
weeks’ vacation. He will return in Sep- 
tember or October. | 





Authorities at Windom, Minn., are in- 
vestigating possible incendiarism follow- 
ing a series of fires in the town. A 
school house, warehouse and two lumber | 

















of Interest to Every Class of 
Agents 


DES MOINES, IA., Aug. 19.—At a 
| conference of Des Moines local agents 
Monday, plans were perfected for the 
coming annual meeting of Iowa Associa- 
tion of Insurance Agents, Sept. 16-17. 
| Sixty representative insurance agents 
| were present and great enthusiasm ‘was 
manifested. Robert M. Evans, president 
of the state organization, outlined the 
program that will be presented and he 
| laid particular stress on the importance 
of making this a record breaker both in 
interest and attendance. He stated that 
an urgent invitation has been sent to 
every insurance agent in Iowa whether 
he belongs to the organization or not. 


Discuss 


Banker-Agent Problems 


It was suggested that in many of the 
country towns bankers serve the com- 
munity as insurance representatives and 
Mr. Evans said that the problems that 
confront the banker-insurance agent will 
be discussed by practical men right from 
| the field of their activities. In fact he 
made it clear that no phase of insurance 
| will be overlooked in the round table 
discussions that will be conducted by 
men well versed in all insurance angles. 
The agents in the rural communities are 
to have an inning at this convention as 
well as those whose duties are confined 
to the larger towns and cities. 

The question of entertainment and 
amusements was taken up and while it 
is not proposed to take any time from 
the substantial part of the program, 
| nevertheless there will be opportunity 
| for recreation. A banquet will be given 
}at the Wakonda Country Club, one of 


Program To Be Arranged That Will Be | 





PLAN STATE FUND IN KANSAS 


No Insurance Carried and System for | 
Creation of Replacement Fund 
Is Sought 


TOPEKA, KAN., Aug. 19.—A plan | 
to create a state insurance fund for the | 
state institutions to be used only in re- | 
placing buildings destroyed by fire, tor- | 
nado or explosion is being worked out | 
by Governor Paulen and the state bud- | 
get director. The director is now at | 
work making a complete inventory of | 
all the property of the state, aggregating | 
about $25,000,000 in buildings and equip- | 
ment alone. 

The state does not carry any insur- | 
ance on any property, although it re- | 
quires some of its employes to give | 
surety bonds. 
buildings is rather infrequent, there | 
being but five fire losses of state build- | 


The destruction of state | 


ings in some ten or twelve years. One 
of these was the state prison twine 
plant. Another was a dormitory at the 
schooi for feeble-minded at Winfield; 
one was the hospital building at the 
state epileptic hospital at Parsons and 
last year the gymnasium building at the 
vocational school for negroes at Topeka 
was burned. The administration build- | 
ing of the state reformatory was burned 
last winter. 

It is not the actual loss of the build- | 
ings which concerns the state officials so | 


| much as the delay in getting new struc- 


| the finest in the mid-west, and with this | 


will come a number of entertaining fea- 
tures. 


| terest each year as do other state funds 


tures. The legislature meets every two | 
years. Except in the Topeka and the! 
reformatory fires the losses occurred 


shortly after the legislature adjourned. 
The result was that there was a delay 
cf 15 to 20 months before appropriations 
could be made for new structures. 

The plan proposed by the governor is 
to set aside each year a fund propor- 
tionate to the capital invested in each 
institution. This fund would draw in- 





and in the event of a building being de- | 


| he did, he has a successor. 


| the postoffice there had been fired. 


| keeper, 
| Marine; wielder, C. A. Jeffrey, Milwaukee 


| ganization. 


———_., 


stroyed the money would be instantly 
available for replacing it. 





Pyromaniac in Nebraska 


LINCOLN, NEB., Aug. 18—The pyro- 
maniac who has been setting fires in 


| northern Wayne county has broken loose 


again. State fire marshals who had 
vainly sought to run him down in the 
past had the idea that in the death of 
a suspected man he had passed on. If 
On the night 
of Aug. 14 the Fred Deekman barn, nine 
miles north of Wayne, was burned with 
seven head of horses and 50 tons of hay. 
Last week two business buildings in 
Sholes were burned. The week before 
The 
next night there was near 
Sholes. 

The Deekman fire was the 23rd in that 
part of the county in a year and a half 
and the fifth within a week. State fire 
marshals have been rushed to the scene, 


a barn fire 


Nebraska Blue Goose Elects 


OMAHA, NEB., Aug. 18—At the annual 
election of the Nebraska Blue Goose, 
held at Omaha, the following officers 
were elected: Most loyal gander, Joseph 
F. Gillham, American of Newark; super- 
visor, H. W. Lindquist, Aetna; custodian, 
Frank L. Swanson, County Fire; guar- 
dian, H. J. Burmaster, Fireman’s Fund; 
D. W. Lyle, St. Paul Fire and 


Mechanics. 

The plans for an outing at Carter Lake 
Aug. 25 were dropped owing to a con- 
flict of dates and installation and initia- 
tion will be arranged for at a later date. 


St. Louis “Trust” Case Continued 
ST. LOUIS, MO., Aug. 18—The suit of 


| Charles B. Norris against the Fire Un- 


derwriters Association of St. Louis, 
charging it is a trust and endeavoring 
to create a monopoly for its members, 
through an agreement of counsel has 
been continued until Sept. 18. The case 
was originally set for Aug. 14. Mr. Nor- 
ris asked for an injunction to prevent 
the association from making alleged at- 
tempts to boycott his agency and inter- 
fere with his business. 

The plaintiff was dropped from the 
rolls of the association May 27 for al- 
leged violation of the rules of the or- 
He bases his action against 
the association and its executive com- 
mittee on the rule which prohibits mem- 
bers of the body from representing in- 
surance companies that have agents who 
are not members of the organization. 

Pending the outcome of the present 
litigation the association’s executive 
committee will take no further action in 
the Norris case and for the time being 
his agency connections will remain un- 
disturbed. 


Iowa Farm Conditiions Better 


DES MOINES, IA., Aug. 18.—Field men 
who have been out over the state since 
the late rains report that the improve- 
ment of crop conditions has made a won- 
derful change in the attitude of the 
farmer. During the long dry siege, when 
Iowa’s prospective corn crop hung in the 
balance, doubt and uncertainty produced 
a depressing effect, but with the coming 
of ample rain over most of the state all 
of this has been changed and confidence 
and optimism have taken place of gloom 
and uncertainty. 

Local agents are making most of their 
opportunities. Excessive hail, wind and 
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326 NORTH MICHIGAN BOULEVARD 
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lightning visitations this season have | 
opened the eyes of the farmers to the | 
absolute necessity of ample protection, | 
and it is now easy to create an interest | 
in the protective features available. Not 
only is more care being displayed in | 
larger fire insurance policies, but greater 
interest than ever before shown is being 
taken in policies that cover losses from | 
lightning, hail and tornadoes. Many | 
farmers who have been content to carry | 
only a small coverage from such losses 
are taking protection to the limit. Good 
crops and good prices soon change the | 
whole economic situation in Iowa. } 


Storm Damage in St. Louis 


ST. LOUIS, MO., Aug. 18—Damage esti- 
mated at $100,000 resulted from a severe 
storm which swept South St. Louis and 
East St, Louis last week. Several houses 
were unroofed, telephone, telegraph and 
street car trolley poles broken and thou- 
sands of telephones put out of commis- | 
sion. 

The storm centered on four blocks in 
South St. Louis bounded by California, 
Magnolia, Sidney and Minnesota streets 
and as a result of the storm traffic on 
the Tower Grove division of the United 
Railways Company along California ave- 
nue was tied up for several hours. 


Kansas July Losses Low 


TOPEKA, KAN., Aug. 18.—July holds 
the record for the smallest number of 
fires in this state for any month since 
the state fire marshal has been gathering 
the statistics. There were only 169 fires 
during the entire month and the loss was 
only $340,101. In July last year there 
were 260 fires and the loss was $476,351. 
Every month this year has shown more 
than 200 fires and the property loss has 
been $50,000 larger each month than in 
July this year. 

Lightning caused more fires than any 
other single cause, 28 being marked up 
to lightning, 18 to unrodded buildings 
and ten to rodded The loss on the un- 





rodded buildings was $111,185, and that 


on the protected structures was $12,850. 


, | There were ten fires caused by spontan- 


eous, combustion and 13 by electricity. 
There-were only three fires reported in 


| July caused by fireworks and the prop- 


erty loss was only $24. 





Iowa Notes 


The loss sustained by the Chicago, 


| Milwaukee & St. Paul Railway Company 


by the destruction of its round house in 
Sioux City is now placed at $100,000, 

The general store owned by Richard 
Rivers at Kellogg, Ia., was badly dam- 
aged last week. Goods not burned were 
damaged greatly by smoke and water. 
The store building, a brick structure 
owned by J. Wright, was not seriously 
damaged. The loss sustained by Mr. 
Rivers is estimated at $25,000, mostly 
covered by insurance. 


Missouri Notes 
E. W. Crof, Kansas City, Mo., state 
agent of the Royal, is laying off on ac- 
count of ill health. 
J. O. Gill, branch manager of the Mis- 


| souri Inspection Bureau at Kansas City, 


is enjoying his vacation this week. 


For the better protection of the Coun- 
try Club and Westmoreland residence 
districts in Kansas City there have been 
installed two “booster” pufnps at Forty- 
ninth street and Wornall road. These 
pumps, electrically driven, will be 
capable of furnishing 500,000 gallons of 
water daily. 

Wilbur F. Maring, Jr., secretary of the 
Insurance Agents’ Association of Kansas 
City, who has been in attendance at the 
camp of the 110th Engineers at Nevada, 
Mo., for the past two weeks, has re- 
turned, and is now on the job getting 
things ready for the national convention 
and for an aggressive fall’s work. 


A dispatch from Wichita, Kan., states 
that Robert J. McGill, 25 years old, in- 
surance man and prominent in_ the 
younger set in Wichita, is in a local 
hospital with a broken neck, the result 
of an automobile accident there Saturday 
night. There is no hope for his recovery. 
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CHANGE IN DWELLING PLAN | 


Oklahoma Audit Bureau sities’ 
Inspection Service Conducted 
in Oklahoma City 





OKLAHOMA CITY, OKLA., Aug. | 
19.—A new method of handling dwelling 
business in Oklahoma City has been in- 
augurated by the Oklahoma Audit Bu- 
reau, by a letter sent to all local agents 
of the city. The inspection service 
which the bureau has been providing 
for dwellings of the city has been dis- 
continued. For more than two years 
the bureau has been inspecting dwell- 
ings when the rate used by the agent 
did not agree with the map, and the 
agent advised that the map was wrong. 
To meet this apparent need, the Audit 
Bureau carried on this inspection work 
at the urgent request of local agents. } 

In many cases the map was found to | 
be wrong and in others the agent was | 
wrong, and sometimes both were mor | 

| 
| 





rect. So many inspections have been 
made on this basis that H. C. Upham, 
manager of the bureau, declares the 
map is now practically correct. 

It is not the province of the Audit 

Bureau to make inspections but to pass 
the business as submitted, Mr. Upham 
believes. In future the bureau will con- 
tinue to check dwellings according to 
the map, as correct. 
_ With the letter was sent a supply of 
mspection: tickets with the request that 
they be used exclusively. When the 
map is found incorrect, in the future, the 
bureau will correct the map and pass 
upon the risk according to agent’s in- 
spection and make the correction on the 
map. When two or more agents give 
different information regarding a risk 
or the bureau’s inspection, made pre- 
viously, differs from the agent’s esti- 
mate, the matter will be adjusted by 
Correspondence as with other towns 
in the state. The dwelling business out- 
side Oklahoma City has been handled 
in this manner for some time and it is 
thought the city business will be more 
Satisfactorily operated on this basis. 





OIL BUSINESS IN SOUTHWEST 


Harvey K. Huie of the Rhode Island 
Declares Its Loss Ratio Is Not 
High 


Harvey K. Huie of Oklahoma City, 
special agent of the Rhode Island, says 
that the reports that his company is suf- 
fering from heavy oil losses is incorrect. 
In 1924, the Rhode Island had less than 
30 percent loss ratio on this class in Ok- 
lahoma and Kansas. Mr. Huie says that 
the oil business has proved profitable so 
far as his company is concerned. Speak- 
ing further, he said: 

“We have never found it necessary to 
cut a rate on any oil risk in order to 
obtain or hold the business. My expe- 
rience has taught me that the large oil 
companies, like any other kind of busi- 
ness, are only seeking square treatment. 
The biggest point with them is the ques- 
tion of service. With the continual im- 
provements and modernization of the 
physical conditions of oil refineries and 
storage, in all probability it will continue 
to be a desirable class to write.” 


Record for Renewals 


HOUSTON, TEX., Aug. 18—Speaking of 
renewals—Cochran’s Insurance Agency 
of Houston still carries on its books 
clients who insured with it 45 years ago. 
A still larger number of clients who 
took out insurance 40 years ago are to 
be found steady policyholders on the 
company’s books. 

The Cochran agency is believed to be 
the oldest insurance firm in Texas. It 
was organized 69 years ago, by O. L. 
Cochran, a pioneer business man. Mr. 
Cochran was succeeded in the business 
by his cousin, J. B. Cochran, who died 
in 1920, leaving the business to his wife. 
In that year, W. O. Kraft and H. L. 
Houseman, state agents and adjusters 
for fire companies in Texas, came into 
the business and now manage it, with 
Mrs, Cochran as a member of the firm. 


Houston Waterworks Improvements 
HOUSTON, TEX., Aug. 18—In line with 
an improvement program designed to 
comply with the requirements of the 
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9) DAY TON, OHIO 


Automobile Insurance—Full Coverage—All in One Policy 
Health & Accident—Plate Glass Insurance 


Capital Stock $250,000—Assets $742,917.68 
Surplus for Protection of Policyholders $490,257.11 


J. R. Jones, Sec’y & Mgr. 





Agents wanted in Ohio, Missouri, Kentucky, 
Michigan, Tennessee, Kansas and Indiana 








R. M. BISSELL, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 
. MINNEAPOLIS, MINNESOTA 


The Company That Aims to Excel in Service 


FIRE TORNADO FARM 
HAIL AUTOMOBILE TRACTOR 














The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 
HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’! Agent 
The Only Ohie Company Specializing on Plate Glass Insurance. Not an Experiment 
SERVICE TO OUR REPRESENTATIVES AND FOLICYHOLDERS 
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OFFICE SYSTEMS 
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INSURANCE SUPPLIE* 


CUSTOMER’S 
EXPIRATION 
BOOKS 


Every property owner with more than one or two poli- 
cies appreciates a convenient record for keeping track of 
his insurance, showing amount, premium, what the policy 


covers, expiration date, etc. 


CUSTOMER’S EXPIRATION BOOKS are carefully 
designed for this purpose. With agency card imprinted 
on the cover, they advertise the service of the agency 
whenever the property-owner refers to his insurance 


record. 


Carried in stock in several styles, and in a variety of 


bindings to suit any purse. 


Send 50c for a sample of Form No. 630, 
our most popular style. 


For sale by 


The National Underwriter Co. 
1362 Insurance Exchange Bldg. 
CHICAGO, ILL. 





INSURANCE OFFICE SYSTEMS, SUPPLIES AND PUBLICATIONS 


@ 








F.R. Ormsby, Pres. G.E. Hutchings, Secy. 


Industrial Fire Insurance Co. 


Akron, Ohio 
January 1, 1925 





Capital $300,000 


Total Admitted Assets $1,120,654 


Joseph Winum, Treas. and Asst. Secy. 





Surplus to Policyholders $410,646 














An Ohio Company writing Business through Ohio Agents. Why not 
represent an Ohio Company? 
AGENTS WANTED 
H. S. BASSETT PAUL H. 
Secretary-Treasurer pay nea 


_ Buckeye National Fire 
Insurance Co. 


TOLEDO, OHIO 





OHIO AGENTS WANTED 





“Senos: the United States Fire Ins. Co. 
of 


York and ‘United States’ sersica 
extended to all agents.” 




















JOHN H. GRIFFIN, 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


Assets 
Liabilities 
Cash Capital 
Reisurance Reserve 


Fire Tornado ‘Lightning 
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Automobile Hail Rents 


President 


"803,200.84 


Use and Occupancy 

















| state Fire Insurance Commission, Hous- 


ton is planning on a 15,000,000 gallon 
covered water reservoir to cost in the 
neighborhood of $205,000. Bids already 
are in for a 4,000,000 gallon reservoir 
which with the new one will give Hous- 


|ton a daily water pressure of between 


60 and 65 pounds instead of the almost 


|no pressure now existing. 


August readings, however, show a 
great improvement over the period pre- 


ceding the raising of the insurance key | 


| rate of the city. 


Report on Texas Business 


Commissioner John M. Scott of Texas 
has reported on the fire and casualty 
business in the state for 1924. Follow- 
ing are the total premium incomes and 
total losses paid by the various classes 


| of insurers: 


Premiums 
Stock Wire ..ccocss $58,487,701 $18, 941, #43 
| Mutual Fire ....... 2,287,605 38 
County Mutuals .. 227,5 183°699 
COMBEEE ss cvcvecs 15,668,396 8,163,924 
Reciprocals ....... 3,176,451 1,789,227 
BROOD 62 c0dcccouna 14,590 205,809 


Texas Association Directors Meet 


FORT WORTH, TEX., Aug. 18.—The 
first meeting of the board of directors of 
the Texas Association of Insurance 
Agents since the incorporation of the 
organization has been called by C, H. 
Walton of Fort Worth, chairman, for 


| Aug. 21 in this city. Business incident 
|to perfecting incorporation of the asso- 


ciation will be transacted. 

Members of the board of directors be- 
sides Mr. Walton are L, O. Jarrell, 
Houston; W. O. Wood, Houston; Craig 


| Belk, Houston; A. P. Cunningham, Dal- 
j}las; Fred Burton, Galveston, and Davis 
Stribling, Waco. 


Report on Tulsa 


In its report on Tulsa, Okla., the Na- 


| tional Board states that the water sup- 





ply is from newly developed adequate 
source, with the supply works formerly 
used held in reserve, Adequate quanti- 
ties are available in part of the con- 
gested value districts, but small mains 
and wide spacing of hydrants limit the 
supply in the remainder of the congested 
district and in most other sections. Many 
residential sections are without protec- 
tion. The fire department is fairly well 
equipped but undermanned. The fire 
alarm system is well maintained but ma- 
terial extension is necessary for ade- 
quate service. 

In the congested value districts, weak 
construction lacking in window protec- 
tion makes serious individual or group 
fires probable in most of the districts. 
The fire fighting facilities though hav- 
ing some deficiencies are fairly adequate 
and the streets are of good width, and 
with the local fire breaks formed by the 
fireproof buildings and the railroad right 
of way, fires should normally be con- 
fined to the group or block of origin. 
In the minor mercantile, warehouse and 
manufacturing districts, serious indi- 
vidual to group fires are probable. In 
the residential districts the water sup- 
ply is generally inadequate and in some 
extensive localities entirely lacking. 
Wood shingled roofs predominate so that 
the flying brand hazard particularly dur- 
ing the dry weather and in times of high 
winds is very severe. 

According to fire department records, 
the average annual number of fires per 
1,000 population, based on an average 
population of 92,000 was 2.9, a low figure. 
The average loss per capita was $2.56 
and the loss per fire was $875, both mod- 
erate figures. These figures do not in- 
clude an estimated loss of $1,500,000 due 
to the riot of June 1, 1921. 


Southwest Hail Losses Light 


OKLAHOMA CITY, OKLA., Aug. 18— 
The hail loss ratio on grain in Okla- 
homa, Texas and Kansas has been light, 
said R. H. Sherman, manager of the 
southwest hail department of the Home 
of New York. Business in this particu- 
lar line was very light, due to the short 
crop resulting from the _ protracted 
drouth throughout Oklahoma and Texas 
during the spring and early summer 
months. 

There was practically no business on 
wheat in Texas this season, Mr. Sherman 
said. Had it not been for this condition 
in the largest state the hail business 
would have run ahead of that of last 
year. 

Recent rains have contributed to the 
business on cotton coverage, by putting 
the crop in good shape. This business, 
he estimates, will figure about 90 per- 
cent of that of last year, with a very 
low loss ratio. As there is usually little 











hail risk after July in this section of 
the country, Mr. Sherman foresees no 
particular cause for worry over pros- 
pective losses, although the heaviest 
danger to cotton is often experienced in 
September. 

Hail business this year will show a 
fairly good profit he believes, in spite 
of the dearth of grain crops. 


Tells of Trip Abroad 


OKLAHOMA CITY, OKLA., Aug. 18— 
Joe Koch of the Al Heiman & Co. agency, 
who recently returned from an extended 
tour of Europe, serving as a delegate 
from the Oklahoma City Chamber of 
Commerce at the meeting of the Inter- 
national Chamber of Commerce in Brus- 
sels, addressed the Associated Fire & 
Casualty Underwriters of Oklahoma City 
at Saturday’s meeting. Among the places 
of interest visited by Mr. Koch while in 
England was headquarters of Lloyds of 
London. The institution as he saw it 
provided material for an interesting talk, 


Texas July Losses 


AUSTIN, TEX., Aug. 18—Texas fire 


|losses in July amounted to $679,793 in 


239 fires, according to city fire marshals’ 
reports made to the state fire insurance 
commission. Among the more important 
causes of losses were: Defective chim- 
neys and flues, $3,375; matches and smok- 
ing $44,291; stoves, furnaces, boilers $24,- 
261; steam and hot water pipes, $32,681; 
electricity, $47,848; exposures, including 
conflagration, $53,617. 


Houston Key Rate Reduced 


AUSTIN, TEX., Aug. 18—The fire in- 
surance key rate of Houston, which, un- 
der an order of the state fire insurance 
commission, effective July 15, was raised 
from 15 cents to 28 cents, has, under an 
order issued last week, effective Aug. 10, 
has been changed. The commission 
granted a reduction of 5 cents, the key 
rate now standing at 23 cents. 

The change was brought about by the 
city of Houston complying with recom- 
mendations submitted to the city offi- 
cials and consisting of the employment 
of the required number of full paid fire- 
men and the location of three additional 
fire stations, together with the installa- 
tion of additional automobile hose trucks, 

State Fire Marshal Timmins has as- 
signed W. H. Williams, an experienced 
inspector, to conduct a school of in- 
struction for the recently appointed fire 
prevention force at Houston, which con- 
sists of seven active men, headed by 
Will H. Smith, city fire marshal. 


Oklahoma Agency Appointments 


OKLAHOMA CITY, OKLA. Aug. 18— 
New agency appointments in Oklahoma 
recently include: Walters, W. E. Win- 
ter, St. Paul Fire & Marine; Sayre, Car- 
michael & Brewer, London & Liverpool 
& Globe; Sapulpa, Menefee & Boulton, 
Fidelity-Phenix; Hugo, W. J. Marshall, 
Hartford; Okmulgee, Barrett & Garner, 
North British & Mercantile; Oilton, R. H. 
O’Dell, National Union; Norman, Mc- 
Daniel & Son, Fidelity-Phenix; Bristow, 
Van D. Stout, Mercantile. 


Oklahoma Waterworks Improvements 


The contract was let for the construc- 
tion of a municipal waterworks reser- 
voir at Ponca City, Okla., at a cost of 
$36,485. 

Tonkawa is also increasing her water 
supply, with the installation of a new 
reservoir with storagé capacity of 
250,000 gallons. The reservoir placed in 
service during August is a part of the 


| $80,000 bond issues for water works ex- 


| tensions voted last winter. 





Report on Austin 


The National Board has made a report 
on an inspection of Austin, Tex., to the 
effect that the present water supply is 
barely adequate, though new works are 
under construction. The fire department 
is thoroughly efficient, but undermanned 
and deficient in equipment, and the trans- 
mission of fire alarms is dependent upon 
public telephones. Buildings in the prin- 
cipal mercantile districts are lacking in 
fire resistive features. The conflagration 
hazard for the district as a whole is low, 
as the streets are of moderate width and 
the buildings not very high, but severe 
fires involving individual buildings oF 
groups are probable, In other parts of 
the city, serious fires involving consid- 
erable area may occur, owing to the 
shingle roofs and in some sections poor 
water supply. The average loss per fire 
for the past five years was $432, a low 
figure. The average annual number of 
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fires per 1,000 population based on an 
average population of 37,000, was 5.41, 
a high figure, and the average loss per 
capita was $2.33, a moderate figure. 


Texas Notes 


A prairie and woods fire set fire to 
10 cypress oil tanks belonging to the 
Texas Company at Humble, Tex., last 
week and burned the 10 tanks to the 
ground. There was about 2,000 gallons 
of oil in the tanks. Steam was used un- 
successfully in an attempt to extin- 
guish the flames. 

Houston, Tex., officials are investigat- 
ing what appears to have been a delib- 
erate attempt to burn a rooming house 
filled with people. The house caught 
fire early Friday morning. Firemen at- 
tached hose to the nearest fire plug and 
then found that there was no water. 
Investigation revealed that someone had 
turned the water off leading to the plug. 





Chartered 1865 


The Reliable 


Fire Insurance Company 
of Dayton, Ohio 


Capital - - - = $250,000.00 
Surplus to Policyholders over $933,630.00 


W.H.KUHLMAN, Pres. WM. F. KRAMER, Secy 
A. R. PREISENDORFER and H. J. FAVORITE, 
Special Agents 











SERVICE 


FOR 


NON-RESIDENT 
AGENTS 


We Can Handle Your 
Chicago Business Better 
Than a Company Office 





CRITCHELL, 
Over Forty MILLER, 


Wabash 
0340 

Years of 

Continuous WHITNEY & 

oP Chicago BARBOUR 


Successful 
175 W. Jackson Blvd. 








BREVOORT 


HOTEL 
tateria sae CHICAGO 
Insurance Headquarters 
Brevoort Hotel upholds worthily 


the best traditions of American 
hotels famed for hospitality. 








RATE REDUCING 
APPLIANCES 


Non-Explosive Safety Cans and 
Automatic Oily Waste Cans 


Each can bears the label of the 

Underwriter’s Laboratories and 

the Associated Factories Mutual 
Fire Insurance Companies. 


Justrite Manufacturing Co. 
2067 Southport Avenue, Chicago, III. 

















A great mass of oil soaked rags, smell- 
ing strongly of kerosene, was _ found | 
under the rear of the house. Much kero- | 
sene had been spilled around on the 
ground. 


Oklahoma Notes 


Gum Brothers of Oklahoma City have 
become agents for the Reliance. 

The Oklahoma City Blue Goose an- 
nounces the prospective initiation of a 
class Aug. 31 

Fire loss in Oklahoma City in July 
was reduced to $4,141 the report of Bob 
Parman, commissioner of public safety, 
reveals. Damages suffered by fire 
amounted to $4,865, and all but $724 was 


f 


Insurance Service Bureau, Oklahoma 
| City, left Sunday for several weeks’ 
| vacation at Freeport, Ill, his former 


| points of interest in Wisconsin. 


covered by insurance. 


The value of the | 
property 


involved amounted to $343,000. 


John T. Hamill, secretary of the Okla- 
homa State Insurance Board, returned to 
the office Monday after a two weeks’ 
vacation. 

H. N. McCool, Oklahoma state agent 
for the Security, left Tuesday for a fort- 
night’s vacation in the Ozark mountains, 
He was accompanied by Fred Daniels of 
Tulsa, agent for the same company. 


H. R. Smith, manager of the General 





home. Before returning he will visit 








IN THE SOUTHERN STATES 








PROTEST S. E. U. A. FARM PLAN | 


Virginia Agents Consider New Require- | 
ment for Applications Too 
Onerous 


RICHMOND, VA., Aug. 19.—The 
executive committee of the Virginia As- 
sociation of Insurance Agents has re- 
ceived numerous protests from members | 
of the association against the ruling of 
the executive committee of the S. E. U. 
A. requiring signed applications on farm 
property. As a consequence, the com- 
mittee adopted a resolution at a meeting 
in Richmond last week referring the 
subject to the conference committee 
with instructions to investigate the en- 
tire subject vigorously and report its 
recommendations to the executive com- 
mittee. 

In discussion of the subject opinion 
was expressed that the requirement 
placed unnecessary obstacles in the way 
of writing this class of business and 
tended to make the owner of such prop- 
erty hesitate to take out insurance, ow- 
ing to the red tape involved. It was 
regarded as especially burdensome be- | 
cause the ruling was applicable to re-! 
newals as well as to the writing of the | 
original policy. 

Another resolution setting forth that the | 
association was unalterably opposed to 
the Palmetto-Chrysler plan of writing | 
automobile insurance was adopted. 

The executive committee met in con- | 
ference with chairmen of other standing | 
committees. It was decided to hold sev- 
eral regional meetings in the state dur- | 
ing the year. The first one will be held 
in the southwestern section with E. W. | 
Kelley of Bristol as chairman. The date | 
and specific location will be announced | 
later. This is the first time that the as- | 
sociation has undertaken to try out the | 
regional meeting idea. That it will | 
prove a success is not doubted. 


Richmond Exchange Protest 


Protest against the signed farm ap- | 
plication is also registered in a resolu- 
tion adopted by the Insurance Ex- 
change of Richmond. This body has 
appointed a committee consisting of 
Herbert B. Race, chairman, Charles P. 
Walford, Jr., and C. H. Collier to take | 
the matter up with Commissioner But- 
ton and attack the measure on the 


ground it is discrimination against the | i 


farmer. Very few, if any, members of | 
the exchange, it is stated, will comply 
with the requirements. Instead, they | 
will allow their daily reports to be vio- | 
lated. } Under a recent order of the | 
commissioner, the violations will be re- 
ferred to him if not corrected in forty- 
five days, and he will no doubt order a 
hearing. : 

The. Richmond local board also 
adopted a resolution at a meeting last | 


week condemning the Palmetto-Chrys- | 
ler insurance deal. 


Conviction for Arson 


NASHVILLE, TENN., Aug. 18—The | 
daily papers of Tennessee have published 

the conviction of father and son, A. P. | 
Oakley and Ed. Oakley, in the Trousdale | 
county criminal court, for arson, the | 
sentence being from one to three years 

each in the penitentiary. 
cused of setting fire to a residence owned 
by them and the charge was brought by 
the Tennessee fire 
ment. 


prevention depart- 
An appeal was taken. 


| reported to have written a little tobacco 


| any kind of tobacco barn and not over 


| both sides, which can be classed as a 


;} tion, Virginia and South Carolina. 


| Clair Adams, New Orleans attorney, rep- 
| resenting several Canadian policyhold- 


|of the claims has been affected. 
Lloyds had denied liability on the ground 


They were ac- | 


SHY AT TOBACCO IN BARNS 








Doubtful Whether Any Company wil | 
Write It in Kentucky This Year 
Over Firing Period 





LOUISVILLE, KY., Aug. 17.—It is 
doubtful whether any of the companies 
will write dark tobacco in barns over 
the firing period in western Kentucky 
this year. It is claimed that in spite of | 
high rates and low valuations written, | 


the business has not been profitable and 
every company that has tried to write it 
has suffered loss. 

A few years ago there were a number 
of companies writing the line. The 
Springfield last year quit writing dark | 
fired. It is reported that the Home 
won't touch it this year, and that the 
Continental has checked out on this 
class of risk in Kentucky. The Star is 


last year of this type. The Boone, Fore- 
man & Lackey agency at Paducah, Ky., 
which also has a general agency, wrote 
some dark fired weed last year, and its 
plans for this year are not known. The 
Stuyvesant and Continental will write 
some dark fired in Tennessee. 

Limits have dropped until companies 
won't write over $50 an acre of produc- 
tion as a maximum; $300 coverage on 





$75 on a log barn, with frame sheds at 


frame barn. 

Until dark tobacco has been harvested 
and smoke dried and cured the com- 
panies don’t care to fool with it. Even- 
tually after farmers have suffered heavy 
fire losses without ability to secure in- 
surance they may adopt more modern 
methods of firing than open log fires in 
a trench in the bottom of the dirt floor 
of the barn. 








Joining the Association 


Vice-President James A. Blainey of the 
| Hampton Roads Fire & Marine of Nor- 
folk, Va., states that the company is now 
applying for membership in the South- 
eastern Underwriters Association. It is 
operating in two states which come 
under the supervision of that organiza- 
Mr. 
Blainey says that it decision to join the 


| Southeastern, Underwriters Association 


meets the wishes of the majority 
agents in the territory. 


of 
All these agents 
in these two states have been operating 
on the graded scale with few exceptions. 
The company has been using the rates 
and service of the Southeastern Under- 
writers Association, contributing its pro- 
rata portion of the expense. 





Louisiana Lloyds Pays 


NEW ORLEANS, LA., Aug. 18—In the 
suit filed recently against thirty-one un- 
derwriters of Louisiana Lloyds by St. 


ers, it is reported that a full settlement 
The 


that the fires occurred after the policies 
were cancelled. The Louisiana Lloyds 
made headquarters at Lake Charles and 
went into liquidation early this year. 


Report on Miami 
The National Board has issued a re- 
port on Miami, Fla. It states that the 
water supply works are adequate and 
mainly reliable, but that the distribu- 
tion system is seriously inadequate and 
the fire flow deficient and many sections 


_S ill |. 
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Not Run In 
A Groove 


Up to a certain 
point it pays to sys- 
tematize. Beyond 
that point, if the or- 
ganization becomes 
a machine, routine 
has no place in the 
insurance deals of 
the Henry Clay. 








> 

Our plan is to keep 
our business human, 
to be in personal 
serviceable contact 
with our agents, and 
to extend the in- 
demnity of insurance 
promptly to an as- 
sured in his time of 
need. 


These things are 
vital to your success, 
reasons why “it pays 
to represent the 
Henry Clay.” 


“he 
Henry Clay 
Fire Insurance Co. 














BUREAU of 
VALUATION 
ENGINEERING, INC. 



















SERVICE SECOND TO NONE 
Anywhere Anytime 
oa" ch coder Taserenpe Snoop 100 


y and expertly handled 
ADJUSTING and INVESTIGATING 


for the past 20 years 


Arthur L. Ladd 


166 W. Jackson Blvd, 
Tel. Harrison 4528 
Chicago, Ill. 
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CLEARY anD WINZER 
CERTIFIED PUBLIC ACCOUNTANTS 
Specializing in Insurance Accounting 
29 South La Salle Street 
CHICAGO 











INDEPENDENT ADJUSTERS 





ILLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 
GEORGE C. GILL, Mgr. 

Wells Bidg. QUINCY, ILL. 


CHAS. W. KRUEGER 
GENERAL ADJUSTER 
Mountain Field 





Denver, Colo. 





Jesse Curry 


ADJUSTER FOR COMPANIES ONLY 
Central and Southern Illinois and Indiana 
FLORA, ILLINOIS 





AUTOMOBILE 
J.L. FOSTER 
INSURANCE ADJUSTER 
617 First National Bank Bldg. Springfield, Illinois 





INDIANA 
Vv. M. “ARMY”? ARMSTRONG 
AUTOMOBILE ADJUSTMENTS 


13 Years Automotive Experience 
31 W. Eleventh St. Phone Main 2515 
INDIANAPOLIS, IND. 


KANSAS OKLAHOMA MISSOURI 


W. C. TRAVIS 
Adjuster 
Fire, Tornado and Automobile Losses 


PLEASANTON, KANSAS 
MINNESOTA 





W. H. LARKIN 
Adjuster of Automobile Losses for Insurance 
Companies 
1124 Third St., South Minneapolis, Minn 


LYMAN HANES 
General Adjuster for Insurance Companies 
Geneva 2603 MINNEAPOLIS 
J. F. Main J. W. Bake: 
MAIN & BAKER CO. 


General Adjusters 
506 Palace Bidg. 


MISSOURI 








Minneapolis 
KANSAS 





F. W. LITTLE, JR. 


Adjuster 
Fire and Automobile Losses 
503-505 Orear-Leslie Bldg. KANSAS CITY, MO. 
Over 30 Years’ Experience 
NEBRASKA, 


H. A. JEWELL 
ADJUSTER 
Fire, Tornado and Automobile Losses, and 
Casualty Claims 
Omaha, Nebr. 





l10WA 





Automobile Adjustments Only 
EUGENE McINTIRE 
318 American Central Life Building 
Phome Main 0144 INDIANAPOLIS, IND. 


Lloyd Adjustment & Service Co. 


Philip W. McDonald, Mgr. 





507-8 Omaha Loan Building 
NEW YORK 

ROSS L. KING, Jr. 
AUTOMOBILE ADJUSTER 


Office: 305 S. Warren St. SYRACUSE, N. Y. 


Garage: 718-720 S. Clinton St. 


GUS. H. WINTEMBERG 
Appraisals and Adjustments of 
Automobile Insurance Claims 


859 Leader-News Bidg. 
Cherry 1564 CLEVELAND, oO. 











General Adjusters for insurance ies 


+? 





Northern Indiana, Southern Michigan and 
Eastern Llinois. 
209 Union Trust Building, South Bend, Ind. 
P. O. Box 616 
KANSAS 


KINKEL ADJUSTMENT AGENCY 
JOHN M. KINKEL W. P. KINKEL 
Fire, Tornade and Automobile Losses Adjusted 

HUTCHINSON, KANSAS 


W. W. CORNELL 
GENERAL ADJUSTER 
CASUALTY - AUTOMOBILE - FIRE 
1325 Guarantee Title Bldg. Cleveland, Ohio 


NORTHERN AND CENTRAL OHIO 
SCOTT S. WOLF 


809 Carbon St. Phone East 1008 
Fremont, Ohio 


30 Years Experience in Real, Estate Insurance and Contracting Busines 








c. J. WOOLDRIDGE 
GENERAL ADJUSTER 
306 Davidson Bidg. Sioux City, lews 





PENNSYLVANIA 
WILLIAM H. McGUIRE COMPANY 


Investigations—Adjust ments—Inspections 
or The Insurance Companies 


JONES LAW BLDG. PITTSBURGH, PA 








lowa National 


An IOWA Company 


PARLEY SHELDON 
Henorery Vice-President 
C. M. SPENCER, Vice-President and Secretary 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
AUTOMOBILE INSURANCE 


IOWA Agents Wanted 


F.L. MINER 
President 


Fire Ins. Co. 


For IOWA Business 


FRANK P. FLYNN 
Treasurer 


C.S. VANCE, Vice-President and Underwriting Mgr 








insurance newspaper. 





Do your fellow agent a good turn—get him ac- 
quainted. with The National Underwriter, the real 








are without hydrant protection. The 
separate fire main system is not suffi- 
ciently extensive to cover the high value 
districts. The fire department has not 
kept pace with the growth of the city 
and is deficient in engine capacity and 
ladder service. The box distribution of 
the fire alarm system is inadequate. 

Weak construction and lack of protec- 
tion to exposure makes serious indi- 
vidual to group fires probable in many 
points in the congested value district. 
Owing to the low heights, good accessi- 
bility and mainly efficient fire depart- 
ment, though affected somewhat by the 
inadequacy in the equipment and water 
supply, the probability of fire involving 
a considerable portion of the district is 
moderate. The flying brand hazard is 
present in the residential sections, many 
of which are without hydrants. 

The average fire loss in 1924 was $465, 
a low figure. Based on an estimated 
population of 72,000 the number of fires 
per 1,000 population was 2 and the per 
capita loss 65 cents, both low figures. 


Seiler’s Successor Not Named 


The position of state agent in Ken- 
tucky for the Hartford is still open. The 
company has made no announcement so 
far regarding a successor to the late 
Lawrence L. Seiler, who was drowned in 
an Indiana lake a few weeks ago. 


Kaufman Fine Upheld 


NEW ORLEANS, LA. Aug. 18—The 
New Orleans Insurance Exchange, at its 
monthly meeting last week, upheld the 
action of the executive committee which 
imposed a fine of $100 on the agency of 
Harry S. Kaufman, after finding the 
agency guilty of paying commission to 
an individual not affiliated with the ex- 
change. 

The fine was imposed by the executive 
committee last month, following which 
the Kaufman Agency tendered its resig- 
nation as a member of the exchange. 
Under the by-laws of the organization 
the resignation could not be accepted as 
the fine of $100 had not been paid and 
the agency, therefore, was not in good 
standing. The agency later paid the $100 
fine, under protest, and appealed to the 
exchange. 

The exchange upheld the executive 
committee and denied the appeal. 

The Kaufman Agency still holds its 
membership in the exchange and the 
case is considered closed. 


May Change Classification 


MACON, GA., Aug. 19—There is talk 
of changing the classification of this city 
and increasing the rate because of the 
large number of serious fires in recent 
years. City officials are anxious to do 
everything possible to prevent the re- 
moval of the city from the first class 
and representatives of the Southeastern 
Underwriters Association will visit the 
city soon and go into the situation. It 
is said that most of the big fires have 
been outside of the city and that $200,000 
has been spent to bring the water sup- 
ply pressure up to standard. 


Push Forest Fire Prevention 


NASHVILLE, TENN., Aug. 18—The 
state forester of Tennessee, R. S. Mad- 
dox, is taking advantage of the Clark- 
McNairy act to get government assist- 
ance in his work in this state, both as 
to fire prevention and forestry preserva- 
tion. Fire prevention, which has been 
looked after separately, will have the 
combined effort of both state and gov- 
ernment experts. This progam will also 
try to prevent wasteful cutting. Mr. Mad- 
dox has been most vigilant in his work 
for the forests of Tennessee and espe- 
cially in the way of preserving its fine 
old,trees from destruction by fire. 


Chrysler Plan Hits Tennessee 


NASHVILLE, TENN,, Aug. 18—Tennes- 
see insurance agents have been feeling 
themselves free from the Chrysler Motor 
Company proposition, inasmuch as the 
Palmetto is not licensed to do business 
in the state, but one sale is known to 
have been made where the fire and theft 
was included in the purchase price and 
there are probably others. This is likely 
to stir the agents of the state into ac- 
tion. Under the state law a tax must 
be collected on amount of the premium 
and it is more than likely when the pur- 
chaser finds he has no insurance unless 
that is done he will call on the Chrysler 
salesman to take care of the proposition 
and it seems it would be up to him to 





do so, which is another angle to a much 


complicated affair. Court decisions in 
the case are awaited with much interest, 


Louisiana Notes 


Eugene M. Ransom, assistant manager 
of the southern department of the Com- 
mercial Union, spent several days in 
New Orleans the past week. 

J. G. Pepper, manager of the southern 
department of the Liverpool & London 
& Globe, sailed from New Orleans for 
Vera Cruz Monday. He will spend a 
vacation of several weeks in Mexico, 
visiting Mexico City and other points of 
interest. 





Virginia Notes 
The American Eagle has transferred 


from Wilson, Hallett & Co. at Cape 
Charles, Va., to Daniel & Daniel. 


The Waterloo flour mill near Elkton, 
Va., was destroyed by fire last week, 
entailing a loss estimated at $15,000. 

The I. M. Warren agency at Hopewell, 
Va., has been taken over by M. T. Broy- 
hill, another local agent operating there. 

Loss from fire which destroyed a pier 
at the Big Point ordnance reserve depot 
near Norfolk, Va., last week is estimated 
at $20,000. 

William Palmer Hill, assistant secre- 
tary of the Virginia Fire & Marine, is 
spending his vacation with his family 
at Dublin, Va. 

Clifton C. Pedigo has become asso- 
ciated with the Paul L. Ruehrmund local 
agency in Richmond, Va. He was for- 
merly with the Virginia Inspection & 
Rating Bureau and more recently in 
another line of work in Paterson, N,. J. 


The Goldbold-Saunders Company, oper- 
ating an agency in Richmond, Va., han- 
dling general lines, has incorporated 
with paid in capital of $25,000 and of- 
ficers as follows: H. V. Goldbold, presi- 
dent; A. H., Saunders, vice- president; 
Miss A. G. Moncure, secretary-treasurer. 


Kentucky Notes 


Thomas Dickinson, local agent at 
Glasgow, Ky., was recently presented a 
25-year service medal by the Conti- 
nental. 

At Lagrange, Ky., S. L. Chandler has 
sold his agency to George R. Douglas 
and is planning to go to Florida to enter 
the real estate business. 

Cad P. Thurman, state agent in Ken- 
tucky for the Continental, is spending 
part of his month’s vacation at his for- 
mer home in Hodgenville, Ky. 


R. T. Feistel of the survey depart- 
ment of the America Fore group at the 
Chicago office is spending a few weeks 
in Kentucky, checking up risks at Clay, 
Bowling Green and Clinton. 


P. T. Kaign, local agent at Dayton, 
Ky., is still a very active agent, although 
he is now 87 years of age. Mr. Kaign 
writes his own policies, operates his 
office, makes his collection, and looks 
after his business individually. 

F. N. Ferguson, well known adjuster 
who some years ago was called on for 
settling big losses all over the south, 
and who "— later state actuary at 
Frankfort, has opened an adjustment 
— at 605 South Third street, Louis- 
ville 


S. H. Bush, 88 years of age, Elizabeth- 
town, Ky., died a few days ago Mr. 
Bush’ was one of the oldest agents in 
the state and had won both 25 and 50- 
year medals from the Fidelity-Phenix. 
He had been with the company 50 years 
last June. 

The G. R. Dickinson Company agency 
at Bar bourville, Ky., has recently been 
sold to Faulkner & Oldfield, composed 
of James E, Faulkner and Hugh M. Old- 
field. The agency has been for sale for 
some time, as Mr. Dickinson wanted to 
get out and go to Florida, 

State and special agents of Kentucky 
on Aug. 17 received telegrams from Rus- 
sellville, Ky., stating that the old Rhea 
Page agency, operated by Charles M. 
Moore, and also known as the Charles 
M. Moore agency, had lost all of its 
records by fire, and asking that fresh 
copies of policies be sent. 





Lyle E. Osborne’s Change 


Lyle E. Osborne has resigned as man- 
ager of the Mississippi State Rating 
Bureau and will become manager of the 
special risk department of the Travelers. 
Mr. Osborne was formerly assistant 
manager of the Western Actuarial Bu- 
reau at Chicago. He # a native of Ten- 
nessee and was formerly connected with 
the Tennessee Inspection Bureau. 





Warns Postmasters 


Postmaster-General New has notified 
all postmasters throughout the country 
against acting as agents for insurance 
concerns, warning them of the state 





laws on the subject. 
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ON THE PACIFIC COAST 














TAKE UP IMPORTANT TOPICS | 


Many Vital Issues to Be Considered by 
California Agents at San Francisco 
Meeting 


| 


SAN FRANCISCO, CAL., Aug. 19.— | 
Many matters of importance will be | 
taken up by the California Association | 
ot Insurance Agents at its annual con- | 
vention in San Francisco Sept. 17-19. | 
The opening day has been designated | 
“Local Board Day,” and at this meeting | 
the local board, its functions, fire pre- 
vention work of agents through local 
boards, cooperative advertising through 
local boards and cooperation with the 
Chambers of Commerce of the various 
cities will be discussed. The question 
of whether or not only board and con- 
ference companies should be given busi- 
ness by local board members is also on | 
the program for the first day of the con- 
vention. 

On the second day the work and serv- | 
ice of the National Automobile Club | 
will be taken up. Other matters for con- 
sideration and discussion Sept. 18 are: 
How to compete with cut rate agents; 
auto clubs of California; conference | 
and non-conference auto business; board 
and non-bozrd fire business; casualty 
conference. 

The forthcoming national convention 
at Kansas City and the newly organized 
Agents and Brokers’ Conference of the 
Pacific Coast will be up for discussion. 
The ‘Milwaukee resolution, together 
with the new association constitution 
and new code of ethics will also be a 
part of the second day’s program and 
it is expected that a new code of ethics 
and a constitution embodying the Mil- 
waukee resolution will be adopted. 

The last day of the convention will 
be devoted to committee reports, elec- 
tion of officers and the selection of the 
convention city for 1926. Entertain- 
ment features will include a banquet 
for first night, a golf tournament and 
baseball game Saturday afternoon and 
a “high-jinks” the last night of the con- 
vention. Arthur Willis, special agent 
cf the Aetna, has been elected captain 
of the special agents’ baseball team 
which will play the local agents’ team 
the afternoon of Sept. 19. 





Blue Goose Elections 


SPOKANE, WASH., Aug. 19—Fifty- 
four were present at the annual Blue 
Goose outing held at Hayden lake. Ac- 
tivities started in the morning with golf 
for those who wished to play, lunch at 
1 p. m. and an informal banquet in the 
evening. The afternoon was spent vari- 
ously at golf, bridge, boating, swimmin 
and a ball game between the fats ané 
leans. Dancing from nine o’clock till 
past midnight concluded the day’s fes- | 
tivities. | 

D. A. McKinley succeeds Raymond C. 
Gillette as most loyal gander and A. S. 
Juniper is the new wielder of the goose 
quill. The other officers are C. D. Went- 
worth, custodian; Stewart C. Abbott, 
guardian; Edgar W. Lowe, keeper. At 
the election five new members, Albert C. | 
Adams, Clyde V. Allen, H. E. Davis, Harry 
M. Morey and Wearman C. Baker, were 
initiated. 


Hail Losses on Coast 


PORTLAND, ORE., Aug. 18.—About 400 
Cullison, Jr., manager of the Rain & Hail 
Bureau of Chicago, was a coast visitor 
last week. He was accompanied from 
Spokane by C. F. Laude, superintendent 
in the Pacific territory of the bureau. | 
Much hail damage has occurred in Idaho | 
this year, with considerable losses in | 
Oregon and Washington. 


Report on Santa Barbara Damage 


SAN FRANCISCO, CAL, Aug. 18.— 
Bearing out the contention of Dr. Bailey 
Willis, president of the Seismological 
Society of America and a member of the 
committee appointed by the Pacific 
Board to go into the matter of earth- 
quakes in this section, the report of the 
engineers of the Board under the head 
of “Notes of interest to underwriters on 





| of the city. 


j}and gas supply.” 
| spection of damages it says: 
|of damage by board forces was insti- 


of Santa 
has just been .issued 


earthquake damage to city 
Barbara, Cal.,” 


|The report sets forth that “direct proof 


of the necessity for substantial founda- 


| tion construction on soils “in place” was 
furnished by 


the amount of building 


| damage suffered in the various sections 


In speaking before a meet- 
ing of San Francisco fire managers 
recently, Dr. Willis stated that the dam- 
age could not be blamed on the earth- 
quake but rather rested on human 
shoulders due to faulty construction. 
The report states further that: “Con- 
flagration damage was avoided by the 
prompt cutting off of electrical current 
Speaking on the in- 
“Inspection 


tuted immediately by District Secretary 
Waldron and a corps of suveyors placed 
in the field, for the examination and re- 
survey of all rated risks. Experts from 
San Francisco and Los Angeles offices 
were loaned the city officials to assist in 
building inspection and kindred duties.” 


Million California Oil Loss 
Lightning which struck reservoir No, 1 
of the Coalinga, Cal., storage fields of 
the Shell Oil Company last week caused 
damage in the neighborhood of $1,100,000. 
Insurance carried on the reservoir, which 


|} is a total loss, amounted to $98,500, while 


the coverage on the oil was $1,125,000, 
with a loss of at least $1,000,000. The 
lightning struck the wood covering of 
the reservoir, setting it on fire with the 
result that it was impossible to salvage 
more than 7,500 barrels of the oil out 
of a total of 750,000 barrels. 





Portland Exchange Picnic 


PORTLAND, ORE., Aug. 18.—James B. 
insurance men and their families at- 
tended the annual picnic of the Portland 
Fire Insurance Exchange held at Crystal 
Lake Park. The day was spent in games, 
contests and dancing. Who won the base- 
ball game between the special agents 
and locals has not been decided to date. 
The losers, when designated, will be 
forced to act as hosts to the winners at 
a banquet. 





Comment on Glens Falls Plan 


SAN FRANCISCO, CAL., Aug, 18.—In 
commenting on the move inaugurated by 
the Glens Falls, wherein character refer- 
ences are suggested as a prerequisite to 
insurability, Assistant Commissioner Sam 
Beckett of California states: “Insurance 
is protection afforded a person against 
loss of his property. Of these three ele- 
ments, the person comes first, for his 
labor and ingenuity creates the property 
which is later covered by insurance, yet 
in insurance practice, the person insured 
has received scant attention. The com- 
panies take infinite pains to locate, meas- 
ure and appraise the property; the laws 
of the various states contain many pro- 
visions designed to make certain that the 
protection offered is adequate and un- 
failing; yet little or no real effort is 
directed to an analysis of the most un- 


| certain element of the entire structure 
|—the ‘human element’ in the person who 


wishes to take out a policy. 

“The working out of this problem is 
the direct concern of the companies 
themselves, for on them falls the imme- 
diate impact of illegitimate losses. Yet 
the interest of the public, if indirect, is 
no less vital, for the greedy clutch of 
the man who tries to ‘beat the insurance 
company’ reaches the pocketbook of 
every person who carries a policy or 
purchases the goods which it covers.” 

Organize Agents at Bellingham 

SEATTLE, WASH., Aug. 18.—Whatcom 
county members of the Insurance League 
of Washington have organized a council, 
choosing Allen Campbell as president, 


|C. M. Smith as vice-president, and C. 


Sorenson as secretary. Others named as 
trustees are: R. H. Smith, Blaine; O. D. 
Post, Sumas; Percy Hood, Ferndale, and 
J. A. Miller, Bellingham. All the officers 
are Bellingham men, 

The organization was formed with the 
assistance of Howard Seabury of Seattle, 
secretary of the league, and former 
President Sabine L, Carr of Bellingham. 


The Bear River Mutual Fire of Bear 
River, Utah, has opened offices in Salt 
Lake City in charge of George A. Chris- 
tensen. The last legislature authorized 
mutual fire companies to do business 
outside their own counties. 


FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
(NEW JERSEY) 


Baltica Insurance Co., Ltd. 
(DENMARK) 


Franklin W. Fort - Thomas B, Donaldson 
18 Washington Place, Newark, N. J. 

















A Company for Good 
Agents 


Eighteen years of continuous progress 
have molded a reputation for the 
Home Fire Insurance Company of 
Arkansas that commands the conf- 
dence of every local agent. From an 
idea in 1905 this institution has grown 
to one of $1,750,711.46 assets and 
$500,000 paid up capital. 


Wherever the Home Fire is located 
you will find a satisfied agent 


We have excellent agency oppor- 
tunities in Arkansas, Louisiana and 
Mississippi. 
Home Fire Insurance Co. 
of Little Rock, Arkansas 





























The GREAT AMERICAN 


MUTUAL INDEMNITY COMPANY 


Full 
Coverage 
Automobile 
Insurance 
Prompt 
Adjustments 





MANSFIELD, OHIO 
SERVES WELL, AND SAVES 


Over Que Hundred Thessand Pelleghaiéess ip tip Alms 
ALL POLICIES NON LE 











Whatever you have to say to Insurance men, you can do it more 
effectively through the advertising columns of The National Underwriter. 
One inch one column Want Ads are $5.00 an insertion. Other rates on 
application. 


National Underwriter, Chicago 
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Reliable Connections 
Wanted 


American Equitable Assurance Company 
of New York 


Metropolitan Assurance Underwriters 
of New York 


New York Fire Insurance Company 
of New York 


Large Capacity on Fire, Tornado, Use & Occupancy, 
and Allied Lines 


Losses Paid in Allied Companies Since Organization 
$24,580,518.90 


= 


Apply to 
HOME OFFICE: 


92 William St. New York 























I. REINHARDT & SON 


TEXAS GENERAL AGENTS 
American Exchange Nat’! Bank Bldg., Dallas 


Hanover Fire Insurance Co., of New York 
okio Marine & Fire Insurance Co. Patriotic Ins. Co. of America 
Girard Fire & Marine Ins. Co. (Underwriters Dept.) 
Mechanics Insurance Co., of Philadelphia (Underwriters Dept.) 
Northwestern Fire & Marine Ins. Co., Minneapolis 
Fidelity & Casualty Co. 
American Automobile Insurance Co., of St. Louis 
Twin City Fire Ins. Co., of Minneapolis 
Century Insurance Company, Lt’d, of Edinburgh, Scotland 











GEO. M. EASLEY HAL. V. HAYS 


GEO. M. EASLEY AND COMPANY 
GENERAL AGENTS—DALLAS 


“HE PROFITS MOST WHO SERVES BEST” 


Boston Ins. Co. Federal Ins. Co. of Jersey City 
Fire & Marine Und. Agency of Sterling Fire Ins. Co. of Indianapolis 
Automobile Ins. Co. of Hartford Globe Indemnity Co. of New York 











“A Staunch and Reliable American Company” 


E. J. 





F. A. SCHULTE 

Treasurer 
c3 qr H. E, EVERETT 

Oma E.P. WEBB 
y ./ / Asst. Secretary 

/ ane 
ree: ©, 

Ose 4S Years of “Honorable Indemnity” 
Assets $2,444, 162.93 Surplus to Policyholders $1,003,844.04 


WM. T. BENALLACK, Superintendent of Agents, DETROIT, MICH. 


IN THE MOUNTAIN FIELD 


DELINQUENT RULE A SUCCESS 














in slack on the slow-paying policy 

holder. , . 

. . As is usual in such cases, under- 

New Plan Adopted by Mountain Field writers say, the normal amount of old 

Club Works Out Even Better | accounts are being discovered as bad 
Than Was Expected debts. They are rapidly being recog- 

nized and classed as such, and the 


books straightened out accordingly 
DENVER, COLO., Aug. 19.—Suc- | : 3 : gly. 
cess in unexpected degree is attending | ae . ~ main, the Hee a Soe 
the operation of the delinquent agency | _ = os ee. ay 
rule in the Mountain field, according | oahe "oh - oe d estuse } we nag e 
to reports made here last week follow- | pw | gett oe See of headin y “ 
ing the adoption and application of the | |; Las Pings cages ms hear & de- 
ruling three months ago. First filings | inquencies, carly indications are that 


k the rule will work out to the best 
on delinquent agents were made June| ; 
20. The next filings were made July 20, | interests of all concerned. 
and tomorrow, Aug. 20, will mark the | in Wh 
end of the third month. Smut in eat Causes Alarm 
Field men here say that the results| DENVER, COLO., Aug. 19—Of partieu- 
so far have been gratifying. The agents | ptm pynitin gente pt inners 7 
throughout the field are cooperating | P s a ee oe Soe ae ae 


: 4 : | wheat fields of eastern Colorado. This 
with their offices, and except in a few | district is heavily underwritten for hail 


cases accounts have been brought up / losses each season and an epidemic of 
to date with promptness. The rule | smut will materially affect crop values 
requires that all outstanding balances | and hence the amounts of risks to be 
not paid in to the company before a/| written next year. According to reports 
specified time each month must be re- | Teceived by local hail underwriters, smut 
ported to the Field Club. The rule is } will kill several million dollars worth 


: of Colorado wheat next year unless 
making the agents collect promptly, prompt prevention measures are taken. 


remit promptly, and is enabling the | The Denver chamber of commerce, 
companies to clean up their books in|the Burlington railroad and _ the 
rapid order. | Colorado Agricultural college are now 
| cooperating in an anti-smut campaign 
Agents Realize Benefits throughout the eastern counties. Colo- 
The agents themselves, according to rado fields, it is reported, yield readily 
officials of the Field Club, are realizing | *° treatment for this crop disease. 
the benefits of the delinquent agency | , ’ 
rule. It works no hardship whatever Losses in Mountain Field 


on the agent who in the past has| Fire damage of $20,000, partially in- 
always paid up on the dot. It is, indeed, | surance covered, is reported to have re- 
an.actual benefit to him, since it has | sulted from a blaze on Aug. 14, which 
the effect of putting him on an equal | destroyed the roof and fourth floor of 
competitive footing with the agent who | the Fairmont apartments in Pueblo. One 
in the past was prone to “let things | #7eman was injured in fighting the 


slide.” On the other hand, the remiss | a a ROSS Oe. Aees: Se 


agent in many cases is being saved from | Loss of undetermined amount, said to 

insolvency despite himself. be several thousands of dollars, resulted 
In the past, field men point out, | on Aug. 15, when fire of unknown origin 

the prompt-collecting, prompt-remitting | destroyed the Alpine Gardens Inn and 

agent was at a disadvantage in his ter- | @@nce pavilion at Casper, Wyo. 

ritory. He had to compete with other | 

agents, who were content to do business Interest in Quake Insurance 


“ ” | 
on the balance later plan. The easy-| DENVER, COLO., Aug. 19—Despite the 
going agent curried favor with certain | fact that Denver and Colorado are re- 
property owners needing insurance but | garded as immune from earthquake haz- 
lacking the ready cash or the inclination | ards, the recent Santa Barbara disaster 
to pay up. He was willing to carry | and the frequency of lesser shocks in 
such accounts from month to month, | Montana and the southwest in recent 
collecting in dribbles, if at all, because | 70ck® have revived interest in quake 
he could se the burden on to the| phe Rocky Mountain Fire Underwrit- 
company. The agent who collected on | ers Association takes no jurisdiction 
the dotted line lost business, often- | over quake rates, which are determined 
times. | by rulings of the explosion conference 

. * | for companies under the regulation of 

Now Merced te Clean Up | that body and otherwise are formulated 
Now, the easy-going agent is faced | by individual companies. 


with necessity of cleaning up his col- New rates announced here last week 


: } | 
lections promptly, or he is reported, and |-PY_, Several companies are somewhat 


° : : | higher than those formerly extant here, 
if matters are not righted in short order, |insurance companies reporting that the 


he faces investigation and suspension. | former charges were less than the ex- 
He is forced to hustle his collections | pense required to put and carry such 
the same as the other fellow, and take | business on the books. 























NEWS FROM EASTERN FIELD 








FIRE PREMIUMS IN BOSTON]! of 1924 for those companies writing 
more than $30,000: 

















7 | Company— 1925 1924 
Increase Is Shown for First Half of | Hartford °....... ates $106,597 $102,296 
1925 O Simil Period of . ar 102,567 110,039 
ver simular Feriod 0 Globe & Rutgers Faetae 101,938 114,664 

: | Home, » Bocevcsccccee ,084 ’ 
Preceding Year great tanegteeg ne: 96.855 93,330 
=e aerators. anes oe zee 91,68 

| National, Conn. ....... 3 

‘ BOSTON, MASS., Aug. 19.—Accord- | Ins. Co. of N. Amer $2'452 80,211 
ing to the report of the Boston Protec- | L Ye YR eeeSeep 78,583 90.678 
tive Department, the premium receipts | Boston .......+.+.++++- ’ et 
for metropolitan Boston for the first six ony BE ee oe ase 38 ees 
months of 1925 aggregated $4,772,831, or | Fireman’s Fund ....... 65,367 57,022 
an increase of approximately $125,000 arene Cong og coscees 64,337 76.508 
over the first half of 1924. It was voted | politine’ 11211. @2'g08 «77,158 
by the directors to fix the assessment | Pennsylvania Fire..... 59,923 57,659 
for the first six months of 1925 at two Springfield a See 59,217 48,276 
percent. For the similar period of 1924 onal —— oe weereses? eases ae 778 
the assessment was two and one-half! Fire Association ....:: 53.916 49,067 
percent. Fidelity-Phenix jaebted 43.638 39,638 

1 , = SONG. ss-c00we o6s eeeeeee , ’ 
The following table shows the pre-| Automobile 1222.22.21 49,087 41,609 
mium receipts for the first six months | Gontinental °°°./°727° 48,006 56,036 
of 1925 as well as for the first half! Milwaukee Mechanics.. 45,190 32,430 
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Commonwealth ....... 43,375 32,490 
Denes, F.. & thes ccncccve 42,221 42,227 
Firemen’s, N. J.......- 41,909 44,744 
Prov. Washington .... 40,31 37,229 
Scot. Union & Nat..... 40,210 35,294 
Phenix Underwriters... 39,946 1,07 
Rhode Island ......... ,09 22,962 
St. Paul F. & M....... 37,494 24,561 
American Central ..... 36,99 35,292 
Colonial Fire Und..... 36,730 37,738 
Dubuque F. & M....... 36,501 27,619 
American, N. J........ ,833 40,907 
CE, cc anarecesencoce 4,372 33,821 
Gt. Amer., Roch. Dept. 34,048 27,771 
Glens Falla ......cccee 3,381 27,621 
Phoenix Underwriters... 32,314 32,245 
London & Lancashire.. 31,626 33,453 
N. Y¥. Underwriters.... 30,916 33,608 
Norwich Union ...... é 0,447 58,436 
BEN. cocccccccccceses oe 30,042 30,047 


Prepares Fall Campaign 

PHILADELPHIA, PA., Aug. 19—G. A. 
Dette, secretary of the Insurance Feder- 
ation of Pennsylvania, is back again at 
his desk at the Federation headquarters 
here after a month spent in the western 
section of the state on advisory board 
matters. Secretary Dette is now prepar- 
ing for the fall Federation campaign 
when it is hoped to put over another big 
new membership drive similar to that 
staged last year with such signal suc- 
cess. 


Baltimore Business Satisfactory 


BALTIMORE, MD., Aug. 18—The con- 
sensus among insurance men in Balti- 
more is that although local business is 
suffering from seasonal slackness it is 
in some lines far ahead of last year and 
in others slightly better, but on the 
whole probably the best on record, 

Automobile insurance is the class 
which is manifesting the greatest gains. 
Fire insurance is variously estimated as 
lying between last year’s record and 10 
percent better. Increased values are of 
course taken into consideration. 


Milford Protests Insurance Raise 


MILFORD, CONN., Aug. 18—A protest 
against the 75 percent increase in fire in- 
surance rates affecting several beach dis- 
tricts near Milford, Conn., which has been 
announced by the New England Exchange 
and which President William M. O’Hara 
of the board of fire commissioners char- 
acterizes as “unreasonable and not justi- 
fied” will probably be brought before 
the state chamber of commerce that its 
insurance investigation committee may 
review the Milford situation, Mr. O’Hara 
says. The increase affects hundreds of 
property holders along Milford’s water- 
front. 

The districts affected most include 
Woodmont, Fort Trumbull Beach and 
Laurel Beach, the rates being raised 
from $1 to $1.75 a hundred for a period 
of three years. The board will confer 
with local insurance men Aug. 25. 


Open Philadelphia Marine Office 


PHILADELPHIA, PA., Aug. 18—A ma- 
rine branch office is to be opened by the 
Liverpool & London & Globe in this city 
at 331 Walnut street. Howard R. Wool- 
sey will be the manager. The new office 
will be under the supervision of the 
company’s New York marine office. Mr. 
Woolsey, a native of this city, has had 
ample experience in marine insurance, 
He was formerly in the marine depart- 
ment of the North America and for seven 
years was assistant manager of the ma- 
rine branch of the Automobile of Hart- 
ford in Philadelphia. 

In 1923 Mr. Woolsey joined the staff 
of the Montreal Securities Corporation, 





Mentreal, as its marine department man- 
ager. He left that company to go with 
the Liverpool & London & Globe. 


Charge Marshals Aid Public Adjusters 


PHILADELPHIA, PA., Aug. 18—It is 
alleged that several assistant fire mar- 
shals of this city have been acting as 
solicitors for a number of local public 
adjusters. It is charged that following 
a fire the fire marshals suggest to the 
assured that they employ a certain group 
of adjusters to take care of the losses 
and that if these adjusters are retained 
the city employes are given from $i0 
to $50 depending on the size of the fee 
obtained by the adjusters. 


tence Brockton “Arson Gang” 


BROCTON, MASS., Aug. 18.—Sentence 
of 314 to six years in prison was im- 
posed in superior court here on Samuel 
Spekin, local shoe manufacturer and 
leather merchant, found guilty of being 
an accessory to burning a building. 
Israel Solomon, cobbler and restaurant 
proprietor, was sentenced to 1% years 
in the house of correction for conspiracy 
to rob an insurance company. Solomon, 
it was claimed, was the messenger be- 
tween Spekin and the man who set fire 
to the Spekin leather shop last October. 
The two men are the last of seven de- 
fendants, constituting an “arson gang,” 
to be s+ ntenced. 

Joia Messey is now serving a prison 
term of 12 to 15 years; Liberato Rivelli, 
10 to 12 years; Samuel Kaplan, five to 
seven years, and John Miliano and Sal- 
vatore Demetrio are at the house of cor- 
rection for 214 years and one year re- 
spectively, on charges growing out of 
the gang’s activities. 


New York Suburban Field Club 


NEW YORK, Aug. 18—Frank D. Blod- 
gett, president of Adelphi College, Brook- 
lyn, will be the speaker at the Suburban 
New York Field Club meeting Sept. 8. 
Mr. Blodgett will select his own subject. 
This is the first speaker obtained by the 
new entertainment committee of which 
Mr. Chamberlain is chairman. 





Pennsylvania Notes 


The following companies have been 
elected members of the Philadelphia Fire 
Underwriters Association: Pawtucket 
ne oe Berkshire Mutual and Glen Cove 

utual. 


The Travelers Fire opened its new 
Philadelphia offices at 419 Walnut street 
Aug. 17. The local business of the Trav- 
elers Fire will be in charge of John P. 
Frazier, formerly with the State of 
Pennsylvania. He will also have charge 
of the suburban business. 


New England Notes 


The annual meeting of the Maine As- 
sociation of Insurance Agents will be 
held at Bar Harbor, Sept. 5. 

The Travelers Fire has joined the 
Boston Board and its manager, Charles 
L. Powers, has been admitted to full 
membership in the Board. 


Joseph E. Downey & Co. of Boston 
have been appointed agents for Boston 
and the metropolitan district for the 
American Union of New York. 


Farquhar, Norris & Black of Lyn 

Mass., announce the dissolution of their 
agency, which has been in existence 
since 1854, and the retirement of Mr. 
Norris. The business of the agency will 
be continued under the name of 
Farquhar & Black with the same com- 
panies as before. 


Arthur Levin, who claims to hold a 





broker’s license in New Yerk, and who 
secured a license as a broker in Massa- 
chusetts last April, giving his residence 
as Worcester, Mass., has had his license 
revoked because the insurance depart- 
ment is satisfied he is a resident of and 


justice of the peace in Montreal, 





The New York department has licensed | 
the National Retailers Mutual of Chi-: 


cago. 











IN THE CANADIAN FIELD 











HEAVY LOSS IN FOREST FIRES | Essentials of Legislative Regulation of 


Situation in British Columbia Most Se- 
rious That Province Has Ever 
Experienced 


VANCOUVER, B. C., Aug. 19.—The 
forest fire situation in British Columbia 
this week has been alarming, and the 
most serious fires the province has ever 
experienced raged throughout the week. 
There were 145 fires devouring huge 
tracts of timber in the southern part 
of the province, 50 outbreaks on the 
coast, 15 around Kamloops and others 
in different parts of the province. 

At West Kootenay the blaze covered 
20,000 acres and was the worst experi- 
enced in five years; 120 men fought a 
fire at Castlegar, and managed to save 
the sawmill. A logging camp at Har- 
rison Lake, near Chilliwack, was en- 
tirely destroyed. In the Fraser Valley 
district, school houses, mills and several 
residences of settlers, besides a great 
area of timber limits, were destroyed. 
The Colebrook mill at Sullivan was de- 
stroyed, the damage being estimated at 
$20,000, along with $5,000 of lumber in 
the yards. 

In the north section of Valdez Island, 
over 100 square miles of timber and 
bush lands were burned out, and all 
buildings at Gowland Harbor in the 
vicinity of Herriott Bay were destroyed, 
causing serious damage, besides others 
in the district. The worst fires in the 
history of Vancouver Island also took 
place this summer. In the Comox log- 
ging district, large sections of timber 
were destroyed, and 35 houses burned, 
with an estimated loss of over $100,000. 
Sixty houses were also threatened at 
Hyacinthe Bay. Barns and sheds at 
Vernon were destroyed, with a loss of 
$6,000. Two hundred acres of forest 
lands, containing approximately 3,000,- 
000 feet of timber, were burned out at 
Choate. 

The town of Ladysmith, near Vic- 
toria, was also threatened for a time. 
Downpours of rain over the week end 
have lessened the menace, but several 
fires are still on the rampage. 





Canadian Commissioners’ Program 


The eighth annual conference of the 
Association of Superintendents of In- 
surance of the Provinces of Canada will 
take place at the Fort Garry Hotel, 
Winnipeg, Sept. 1-4. President Arthur 
E. Fisher of Regina will occupy the 
chair. John Bracken, premier of Mani- 
toba, will welcome the delegates, The 
first day will be taken up with the 
presentation of reports, an address on 
“The Desirability of Uniformity in and 





| Life Insurance Agents,” by the presi- 
dent of the Life Underwriters Associa- 
tion, J. J. McSweeney of Toronto, and 
an address by the legislative counsel of 
the province of Saskatchewan, R. W. 
Shannon, K. C., on “Some Aspects of 
Insurance Legislation.” 

The other sessions will also be de- 
voted to further consideration of re- 
ports, interspersed with 
among which will be one iven by Ben 
C. Hyde, superintendent of insurance of 


Missouri, on “Fire Insurance and Fire , 


Insurance Rate Making.” Leigh- 
ton Foster of Ontario, secretary of the 


association, will also address the con- 
vention. 


Leave British Columbia Association 

VANCOUVER, B. C., Aug. 18—The 
Union of Canton and the British Traders 
have withdrawn from the British Colum- 
bia Automobile Underwriters Association. 
This makes ?2 members that have with- 


drawn, but there are still 80 members | 


remaining, writing 80 percent of the total 
business in the province. The commis- 


sion to brokers in Vancouver, Victoria — 


and New Westminster has been increased 
from 15 to 20 percent. Two companies 
are writing low-priced cars, such as 
Fords, Stars and Chevrolets, under a 
blanket form of policy with a no-amount 
fire and theft features, at reduced rates, 
but with restrictive features. The ex- 
ecutive committee decided to take no 
action in connection with the proposed 
adoption of a modified full collision 
cover. 


British Columbia Loss Report 

VANCOUVER, B. C., Aug. 18—The an- 
nual report of the fire marshal of British 
Columbia shows that in 1924 there were 
1,682 fires in the province, causing a loss 
of $4,050,448, as compared with the 1923 
total of $4,229,917; 425 fires occurred in 
the city of Vancouver, being about 25 
percent of the total, with a loss of 
$1,162,267, 





Victoria Agents’ Meeting 

VICTORIA, B. C., Aug. 18—The Vic- 
toria Fire Insurance Agents’ Association 
held its annual banquet recently, at 
which J. P. Dougherty, the provincial in- 
surance superintendent, gave an address. 
He stated that an entirely new insur- 
ance act will be introduced at the next 
session of the British Columbia legisla- 
ture and that drastic changes would take 
place. If rates were more publicly ex- 
plained to the public at large, he thought 
more confidence would result. The in- 
surance men would gain in the passing 
of the new legislation, he said, which 
would prove beneficial to all concerned. 

Arthur C. §S. Pitts was elected presi- 
dent and Thomas Brown, vice-president. 
A legislative committee, composed of 
two members of the association, as well 
as two from the Victoria, Vancouver and 
New Westminster associations, together 
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Federation, has been formed, which will 
watch all items going through the house 
affecting the insurance business gener- 


with three members from the Insurance | 
| 
ally. | 

| 





Motor Union Appoints New Manager | 


The Motor Union announces the ap- | 
pointment of W. B. Robertson as mana- | 
ger for Canada. He is also manager for | 
its associated office, the United British. | 
Mr. Robertson was first associated with | 
these companies as branch manager for 
Montreal district. He was then pro- | 
moted to assistant manager for Canada | 
at the Canadian head office in Toronto. 
Since the resignation of Mr. MacInnes, 
Mr. Robertson has been in charge of the 
Canadian head office. } 
Both the Motor Union and the United | 
British are operating on tariff lines in | 
the fire and casualty departments. 





Laurentian in West 


WINNIPEG, MAN., Aug. 18—J. E. 
Hodgins, agency superintendent at To- 
ronto, accompanied by A. J. Hart of 
Montreal, both of the Laurentian Insur- 
ance Company, spent the week in Winni- 
peg, making arrangements for the entry | 
of this company into the western prov- | 
inces. The company is not a member of 
the Canadian Fire Underwriters Asso- 


ciation. It has been transacting business 
in the east for some years on a non- 
tariff basis. C. W. Scott is manager for 
Canada. 


Canadian Losses Compared 


According to the “Monetary Times,” 


| fire losses in Canada for the week end- 


ing Aug. 6 are estimated at $349,575, as 


| compared with $295,200 for the corre- 


sponding week last year. Total fire 
losses in Canada for the month of July 
are estimated at $2,208,175, in compari- 
son with $2,679,500 for July, 1924. For 
the seven months of 1925 the total is 
estimated at $19,414,183 in comparison 
with $19,775,691, for the corresponding 
period of 1924, there being very little 


| difference between the two totals. 





Canadian Notes 
B. G. Chapman, president of the 


| American Central of St. Louis, is ex- 


pected to arrive in Winnipeg this week. 

A bad fire is reported from Chaplin, 
Sask., which destroyed about ten build- 
ings, causing damage estimated at $76,- 
000. 

Every amusement building and feature 
at Gorge Park, Victoria, B. C., with the 
exception of the merry-go-round, was 
destroyed by fire Aug. 13. The buildings 
and concessions were owned by the Brit- 
ish Columbia Electric Railway and the 
estimated damage is placed at $17,000. 
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EDWARD MILLIGAN, President. 


M. LOVEJOY, Vice-President. THOS. C, PLE, Vice-President. 
GEO. C. LONG, Jr. Vice-President. JOHN B. KNOX, ° 
HENRY P. ba Secretary. Cc. ee ae 
EDWARD V. » Secretary. F. MINOT BLAKE, Ase't Sec’y. 
FRANK C. C. HATFIELD, Ass’t Sec’y. LEE R. ROSS, Ase’t Sec’y. 


Cash Capital goa 
$5,000,000.00 PHENI) 


BSURANC E 


Reserve for Reinsurance %, Y 
$11,232,734.05 P> 


Total Assets, 
$31,567,013.08 


Reserve for Outstand- 
ing Losses, $1,489,50047 





Surplus to Policyholders -- $18,098,907.35 


Total Losses Paid Since Organization of Company 


$122,649,999.69 





DELAY ON GENERAL EXCHANGE | | 





Kansas Denartment to Go Slow on | 
Licensing New Company in 
That State 

| 


TOPEKA, KAN., Aug. 19.—The ap- 
plication of the General Exchange of 
New York for a Kansas license will not | 
be considered by Superintendent Baker 
for some time. It will not be granted | 
by the Kansas department until the | 
company is prepared to make a showing | 
as to the plan it will use in writing 
business in this state. “Before I issue 
this certificate I expect to have complete 
advices relative to the method the 
company will use in transacting busi- 
ness in Kansas,” said Mr. Baker. 


~~ Claim Renewals Will Be Sought™ 


This company is promoted by the 
General Motors to handle only motor 
car business of that group. According 
to the reports in insurance circles in 
Kansas, the company proposes to write 
not only the first year’s business on all | 
cars which it finances through the Gen- 
eral Acceptance Corporation, but it also 
intends to continue trying to write the 
business on all cars. It would hold 
the expiration lists of all cars sold and 
could easily go out after the business. 
The Chrysler insurance scheme provides 
for insurance only the first year and 
the owner may then seek whatever in- 
surance he may desire. 


Would Have Sales Leverage 


The fact that the General Exchange 
has filed an application for a certificate 
in Kansas is taken to mean that it pro- 
poses to establish an agency system in 
this state. On the cars sold under pay- 
ments it would have a_ tremendous 
leverage to exert on the buyer relative 
to the kind of insurance he should 











carry. 











Its Name Indicates Its Character. 


American National Fire Insurance Co. 
COLUMBUS, OHIO 
Capital $500,000 
CHARLES G. SMITH, President 


JOHN A. DODD, Vice-President and 
ALLEN W. FLEMING and E. PHILLIP GUSTAFSON, Assistant Secretaries 


Progressive, Yet Conservative. 
Operating Along Sound Lines. 


PROTEST OF SOME COMPANIES 


Say 35 Percent Should Be Made Legiti- 
mate Commission Figure in 
Excepted Cities 





Some of the smaller companies be- 
longing to the Western Automobile Un- 
derwriters’ Conference are protesting 
against the excess commissions that are 
being paid by some conference com- 
panies in the so-called excepted cities in 
the middle west. The conference rules 
provide that 25 percent commission may 
be paid in the large cities, but it is 
known that in Chicago for instances, 
Class 2 agents who report their busi- 
ness through Class 1 agents get 25 per- 
cent. It is evident, therefore, that the 
Class 1 agents must be getting at least 
35 percent or they would not be willing 
to handle the Class 2 business. The 
companies making the protest argue that 
so long as 35 percent is being paid by a 
number of companies, it might as well 
be paid by all of the conference com- 
panies and be made permissible under 
the rules. The protesting companies as- 
sert that it is evident on the face of it 
that the leading automobile writing com- 
panies are paying more than 25 percent 
for automobile business in Chicago and 
other excepted cities and because they 
are, more companies should be allowed 
to pay the higher scale. “All we want 
to do,” declared one complaining auto- 
mobile manager, “is to make the ‘cheat- 
ing’ that is now going on legitimate. 
Then some of us who regard the rules 
a little more seriously will feel that it 
will be all right for us to pay the extra 
10 percent which so many of them are 
allowing now.’ 


Fertig Heads Civil Service Men 

DENVER, COLO., Aug. 18.—Charles T. 
Fertig, prominent insurance man of 
Colorado Springs, and fire rate adviser 
of the state insurance department, was 
elected president of the Colorado State 
Civil Service Employes Association at 
the first open meeting of the organiza- 
tion recently. Mr. Fertig succeeds Ed- 
ward Foster, who resignation as presi- 
dent was accepted because of press of 
other affairs. 


After Michigan Insurance Fakers 


LANSING, MICH., Aug. 18.—At the in- 
stance of the insurance department, the 
state department of public safety is en- 
deavoring to run down a band of fake 
agents who victimized a number of 
autoists in several parts of the state last 
week. They represented themselves as 
agents of the “Autoists’ Auto Owners 
Association” and offered insurance pro- 
tection for two years, special services 











and privileges such as are accorded the 
members of auto clubs, and a handsome 
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emblem for their car, all for $34.50. The 
insurance, it was variously reported, was 
to cover fire, theft, personal liability, 
collision, and other hazards, or merely 
the last-named hazard minus fire and 
theft. But when the victims actually 
obtained their policies they found them 
to be personal accident certificates simi- 
lar in stipulations to those offered as 
circulation and advertising building 
mediums by various newspapers. 
General warnings are being issued to 
the public not to purchase automobile 
insurance unless the agent is able to 
produce proper credentials and prove the 
reliable reputation of his company. 


Rap Ford Dealers’ Practice 


FORT WORTH, TEX., Aug. 18.—At a 
meeting of the Fort Worth Insurance 
Underwriters Association last week one 
of the subjects that came up for consid- 
erable discussion was the practice of 
authorized Ford dealers in Fort Worth 
of writing insurance coverage on cars 
sold by them with automobile reciprocal 
organizations, presumably under contract 
or agreement providing for remuneration 
on all policies issued. 

From the information Fort Worth 
agents have been able to obtain it ap- 
pears that every authorized Ford dealer, 
with possibly one exception, is engaged 
in such practice. 

It is a current the 


report among 


agents that such dealers, when a car is” 


sold, collect from the purchaser full pre- 








mium based on the conference rate and | 
remit to the reciprocals at a lesser rate 
ranging all the way from 25 to 40 per- 
cent less than that charged the purchaser 
of a car. 

— 


Warehousemen Consider Auto Cover 

The National Furniture Warehouse- 
men’s Association is considering automo- 
bile insurance from six different angles 
as follows: 1, Limits of the risk; 
classification of risk; 3, experience of 
risk; 4, insurance on a mileage basis; 
5, cooperative buying of insurance; 6, the 
reduction of accidents, 

A petition has been circulated among 
the members to determine how many of 
them may be interested in a plan for 
cooperative automobile fire, property 
damage, collision and public liability in- 
surance on trucks and vans. If suffi- 
cient support can be obtained it is sug- 
gested that the association might obtain 
such cover from a company satisfactory 
to the association. 


u 
“, 


Won’t Be Transferred 

NEWARK, N. J., Aug. 18—Capt. John 
Haller of the Newark automobile squad 
is not to be transferred, as was sug- 
gested by some members of the Cham- 
ber of Commerce. This is gratifying to 
insurance men as Captain Haller 
made an enviable record in the recovery 
of stolen automobiles. In fact, some of 
the insurance interests protested stren- 
uously against the proposed transfer. 








SOME COMMENT ON DEVELOPMENTS | 


| 
IN GREAT BRITAIN’S INSURANCE FIELD | 








LONDON, 


ENG., Aug. 1—The deal | 


whereby the Phoenix Assurance sold | 


‘out its holdings of the Norwich Union 
Life has caused much comment on this 
side. The Norwich Union Life owns 
the Norwich Union Fire. The Norwich 
Union Fire in the United States owns 
the Norwich Union Indemnity and the 

Eagle of New York. Heretofore, after a 
business compact of this nature had been 
made there has not been any separation 
of consequence. Usually the financial 
group has enlarged. Recently the Brit- 
ish General and Scottish Temperance 
that have been affiliated parted company, 
but the deal was hardly comparable to 
that of the Phoenix Assurance and Nor- 
wich Union Life. The Phoenix Assur- 
ance made a 


profit of £600,000 out of the | 


deal and added £600,000 to its liquid | 


assets. 
London Guarantee’s Deal 


The 
ago purchased the London Guarantee & 
Accident and this has undoubtedly been 


ticipated. The casualty business on the 
other side and especially workmen’s 
compensation has not been profitable. 
The compensation business has been a 
great drain on the resources of all cas- 
ualty companies. However, by acquir- 
ing the London Guarantee & Accident, 


it gave the Phoenix a casualty premium | 


income of £6,000,000. This was approx- 
imately the fire insurance income includ- 
ing the Norwich Union Fire. By the 
severance of relations the fire income of 
the Phoenix is reduced to about £2,500,- 
000. 

There is a rumor to the effect that the 
Phoenix Assurance has its eye out how- 
ever for other companies. The British 
General is the one most heard of as 
being a possible company that may be 
allied with the Phoenix. The British 
Dominions is spoken of at times, and 
also the Atlas Assurance. 


EARTHQUAKE INSURANCE 


Since the California earthquake there 
has been a notable increase in the de- 
mand for this class of indemnity from 
all quarters. London Lloyds underwrit- 
ers say that the market has been greatly 
stimulated. Company managers have 
felt that what earthquake indemnity has 
been written has been in the more 
hazardous zones. They have been an- 
xious to get a "Tere: spread. Since 
the California disaster, interest seems to 
have been awakened in this form of in- 
demnity, especially by banks, trust com- 
Panies and other financial institutions, 





. | in other lands, 
Phoenix Assurance some years | 


loaning money. If the companies can 
secure a wider spread, they will be able 
to be more liberal in their attitude. 


BRITAIN’S FIRE LOSS 


A canvass of the principal offices in- 
dicates that the fire loss record in the 
British Islands has been more favorable 
so far this year than last. So far as can 
be gathered the fire loss is less 
£1,300,000 than for the similar period of 
last year. The first six months of 1925 
have been more favorable than any sim- 
ilar period since 1916. 


MARINE INSURANCE MARKET 


The marine insurance market in Lon- 
don continues to be unsatisfactory. This 
is the great marine insurance center of 


has | in reinsuring is to spread when a catas- 


by | 


all English activities. English companies | 
| are reaching out after marine business 


L seeking to get a portion 
of the export ‘trade. The sharp compe- 
tition for marine insurance, especially at 


| other ports has resulted in too low rates 
more expensive than was originally an- | 


being asked and all profit cut out of the | 


business. 


The domestic export trade is | 


not big enough to satisfy the companies | 
operating in this city and hence they are | 


reaching out to other lands, quotations 


being cabled and acceptances being ar- | 


ranged for here. 


ings of insurance companies, 


At the annual meet- | 
chairmen | 


of the board have in numerous occasions | 
brought out the unsatisfactory condi- | 


tions of the marine insurance market. 
It is said that the Berlin underwriters 
are seeking a conference at which un- 
derwriters from various countries should 
attend to discuss the marine situation. 


AMERICAN BUSINESS 

Companies on this side of the water 
appreciate of 
home companies in other countries 
growing in strength and influence, espe- 
cially in the United States. Competi- 
tion is much more keen. British com- 
panies years ago, established an enviable 
reputation in the United States, largely 
due to the manner in which they met 
their conflagration losses, first in Chi- 
cago and later at San Francisco. The 
American companies have become much 
more powerful. In the effort to main- 
tain their standing in business the Brit- 
ish companies have appreciated the 
sharper competition. As F. W. Pascoe 
Rutter, governor of the London & Lan- 
cashire pointed out, this competition 
tends to reduced rates, increased costs 
and a dwindling margin of profit. Mr. 
Rutter in his address before the stock- 
holders of his company expressed the 


| 


course the fact that the | 
are | 


hope that this competition should not 
be carried to such an extent that the 
margin of profit for all would be driven 
to the vanishing point. He said that the 
American offices are making a “perfectly 
legitimate effort” to increase their busi- 
ness. The British companies have al- 
ways looked for some profit on their 
American fire insurance business. 

M. A. Chalmers, chairman of the 
Aberdeen board of the Northern Assur- 
ance in his talk touching on this same 
question, said that the growing number 
and strength of the national companies 
in the principal countries, the adverse 
legislation and increasingly onerous tax- 
ation, are tending to make the work of 
the British offices abroad more difficult. 


EFFECT OF REINSURANCE 


At the annual meeting of the North 
3ritish & Mercantile, Charles J. Cater 
Scott, spoke of the effect of reinsurance. 
He said “As you know it is a feature of 
our business that we have to reinsure 
some of our risks with other companies. 
This is not done with the object of in- 
creasing our profits for obviously the re- 
insurer must make a profit. Our object 


trophe occurs. But in the nature of 
things, as we retain. for ourselves a 
greater proportion of the better class 
business, we do improve our loss ratio 
by reinsuring. On the other hand, as 
our reinstirers do not contribute pro- 
rata to our expenses, we suffer in our 
expense ratio. In 1924 if we had not 
reinsured any of our business, our loss 
ratio would have been 53 percent in- 
stead of 48.24 percent. Our expense 
ratio would have been 36.5 percent in- 
stead of 41.22 percent. Now if you con- 
sider that out of our real expense ratio 
of 36.5 percent, the major portion is dis- 
bursed to our agents at home and abroad 
in the form of commissions, that is the 
cost of procuring our business, and that 
another large part is compulsory paid 
in foreign and colonial taxation, the 
actual cost of administration is less than 
15 percent which would not to any fair 
minded person appear excessive. Indeed 
there are probably few businesses in the 
country, comparable in any way with 
insurance where the real on-cost charges 
are so light.” 


AUTOMOBILE’S DEAL 


The Automobile of Hartford, Conn., 
has appointed the Leadenhall Under- 
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Rates 








means a saving in'time, cost and effort 


The Combination Automobile Insurance Manual 


is an outstanding instance 


Rules, rates and instructions for all classes of 
coverage applicable to automobiles are available 


+m in a single volume. 
| 


Simplified direct quotation tables show at a glance 
rates for 


| AND Public L 
cars including those no 


List Prices, 
| major specifications shown for all cars and trucks 
from 1916 or 1922 to date as ordered. 


Indicated amounts of insurance (avera 
values) shown for each make and mode 

Memorandum Applications 
} out on the spot to avoid error. 


Memorandum Quotations included to be given to 
assured as reminder or record. 


: But above all- 


Each of the above items is always up-to-date be- 
cause of the loose-leaf revision service. 


AUTOMOTIVE SERVICE BUREA 


Fire, Theft, Collision, Property Damage 
iability for all cars in general use. 
by classification — are given for all 


onger produced. 


Serial and Engine Numbers, and 


current 
of car. 


included to be filled 


280 South Hanover Street 
Baltimore, Maryland 








MILWAUKEE, 
FIRE 


INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


TORNADO 


TIME-TEMPERED STRENGTH, SECURITY AND SERVICE 


WISCONSIN 
AUTOMOBILE 








Minneapolis, 
Fred C. Van Dusen, President. 
Walter C. Leach, Sec’y and Treas. 


MINNEAPOLIS FIRE & MARINE INS. CO. 


430 Oak Grove Street 


Geo. E. Leach, Supt. of Agencies 


FIRE—TORNADO—THRESHER-—HAIL INSURANCE 
CASH CAPITAL, $200,000 


Minnesota 


John D. M. McMillan, Vice-Pres. 
F. M. Merigold, Ass’t Sec’y. 











DETROIT NATIONAL FIRE 


Insurance Company 

231-233 John R. Street, DETROIT, MICHIGAN 
GEO. K. MARCH, —— and Gen. Manager b lat ag t C. GEROW, Secretary 
ey ROBERT R .BUCKNELL. Assistant " 


M. E. Bi Aselstamt Secretary 
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writing Agency as manager of its re- 
insurance business in Europe. This is 
a new London reinsurance firm and is 
allied with the Auto-Car Fire & Acci- | 
dent. Arthur E. Morgan is the manag- 
ing director, Sidney F. Goude is fire | 
manager and Sir Edward Iliffe is chair- | 
man. These men hold the same position | 
with the Auto-Car. 





GENERAL ACCIDENT’S MOTOR DEAL 


There has been some criticism among | 
brokers as to the arrangement that the 
General Accident has with the Morris 
Motor Car in arranging for insurance. 
At the general meeting of the General 
Accident F. Norie Miller, general man- 
ager made the following statement: 

“We have in the past year made aj} 
very important arrangement with the 
largest motor manufacturers in the em- 
pire, viz, Morris Motors. It has only 
been running for a few months, but I 
think it is already demonstrating that it 
will be mutually advantageous. In order 
to correct a misapprehension that has 
been formed among insurance agents in 
this country I would like to point out 
that instead of taking this business 
through one broker, who would have re- 
ceived commission on the whole income, 
we arranged that the commission on in- 
surances should in every case go to the 
dealer who sold the car, and as you 
know these dealers are all agents for one 


| 
| 
| 
\ 
| 


HOPE OF IMPROVEMENT 
COLLECTIONS SLOW IN OHIO 


General Business Conditions Over the 
State All Not Altogether Sat- 
isfactory 


COLUMBUS, O., Aug. 19.—Reports 
received from over Ohio indicate that 
while the fire insurance companies’ bal- 
ances are well up, as a rule, the agents, 
who are complaining of slow collec- 
tions, have a great deal of money stand- 
ing out. They are hopeful, however, of 
a marked improvement, beginning next 
month when many of the insurance 
writers will be home from their vaca- 
tions and will be getting down to busi- 
ness with a will again. 

Little new building is in progress in 
the rural sections. The cost of replace- 
ment is much lower than had been 
thought of some time ago. Insurance 
companies are keeping the amounts 
down, making the assured, in this way, 
carry part of the load himself. Much 
rural rental property is vacant and 
where this vacancy has lasted 60 days, 
insurance has been cut 50 percent. Own- 
ers of the rural rental property are now 





or other of the leading companies. I 
look for very important additions to our 


income in all departments from this con- | 


nection. 





Agents Should Check 
Up on Letters 





THE NATIONAL UNDERWRITER desires to 
call attention to the fact that at least 
one publisher is sending out to agents 
and companies advertisements or dis- 
plays cut from handbooks published by 
Tue NationaAL UNDERWRITER with re- 
quest that these be O.K.’d for use in 
other directories. Sometimes agents 


have not noted the copy and letter ac- | 
companying it was not from THe Na- | 


TIONAL UNDERWRITER and have sent back 
the copy as satisfactory under the im- 
pression that they were ordering a 
renewal of their previous insurance 
directory advertising or display. In view 
of the fact that this is being done in 
some states at the same time that THE 
NATIONAL UNDERWRITER is working on 
its own handbooks, agents may become 
confused and they will no doubt want 
to note carefully the name of the com- 
pany from which the solicitation for 
approving the advertising comes. 





Honor Portland Field Men 


PORTLAND, ORE., Aug. 18.—Walter 
E. Bliss, retiring state agent in Oregon 
for the North America, and Gerard 
Clement of the Hartford were honor 
guests at a dinner given by their friends 
in the insurance field of Portland re- 
cently. Both men have been promoted 
to San Francisco posts. Mr. Bliss, for 
many years located at Portland, will be 
superintendent of agencies on the 
Pacific coast for his company. A costly 
pin was presentéd to Mr. Clement. Mr. 
Bliss was presented with a beautiful 
watch. 
tation speech. 
master. 


W. G. Lloyd was toast- 


GOOD ADVERTISING 
It 


coast resort pier, and came near drown- 
ing, while trying to pose in the moving 
center of a passing coast-wise steamer’s 
searchlight! 

It is evident that this agent has the 
habit of keeping in the light in his home 
town so that his fellow citizens may 
know that he is there and what he is 
there for. There are various kinds of 
good advertising, but keeping in the 
dark is not one of them.—Now & Then. 


F. P. Hamilton, western manager of 
the Queen, will return to Chicago this 
week from Europe, where he has been 
on @ vacation since July 1. 


| strikes. 


James S. Reed made the presen- | 


is said of a prominent insurance | 
agent that he fell one night from a | 


disposed to let their tenant houses lie 
idle until spring when they hope to get 
new tenants. By taking in new ones, 
now crops will be placed more or less 


is in jeopardy, it was pointed out. 


Hail losses have been very heavy, one 


| agency reported. There were five hail 


storms within 15 days in Champaign 
county, the home of Congressman 
Charles Brand, who has made an attack 
on farm fire insurance rates in Ohio. 


| One crop was hit twice before a set- 
| tlement could be effected. 
In the mining fields, there is much 


| anxiety, with strikes and ‘threats of 
A number of mining proper- 
| ties have been burned and fire marshals 
{and county officials have been on the 
| alert to prevent fires and arrest the fire- 
| builders. 


Change in Parkersburg Agency 


PARKERSBURG, W. VA., Aug. 18.— 
The oldest insurance agency in West 
Virginia has changed its name from 
Lindamood & White Insurance Agency 
to White Insurance Agency. This agency 
has been incontinuous existence since 
1857 under various managements. Sev- 
eral of the 15 companies represented 
have been in the agency since its exist- 
ence, notably the Fire Association. 

A. B. White, Jr., continues as presi- 
dent and general manager. Ben W. 
Morris of the firm of Morris Brothers, 
special agents of the New York Life, is 
vice-president,, and Nora F. Orrahood, 
| formerly manager of the Citizens lnsur- 
j}ance Agency, continues as secretary- 
| treasurer. William F. Leeper, formerly 
| of Marietta, has become associated with 
| the agency and specializes in all cas- 
| ualty lines of insurance. 

This agency now writes every form of 
insurance, having recently taken the 
| New York Life. 





Boston & Maine Appointment 


BOSTON, MASS., Aug. 18.—Frank R. 
Bradford, a civil engineer and a gradu- 
ate of Princetom has been appointed su- 
| pervisor of fire protection for the Boston 
| & Maine railroad system. He has had 
seven years contact with the fire prob- 
lems of the Boston & Maine in connec- 
tion with insurance duties and is rated 
}as a fire hazard expert. The fire risks 
|of the Boston & Maine railroad include 
| structures totalling in value more than 
$100,000,000, exclusive of contents. 





Goes With Investment Company 


OMAHA, NEB., Aug. 18.—Earl L. Crel- 
len, whose resignation as state agent of 
the Fidelity-Phenix for Nebraska was 
effective Aug. 15, becomes secretary- 
treasurer of the Surety Investment Com- 
pany of Lincoln. Mr. Crellen has been 
interested in this organization and was 
formerly employed by it at David City, 
Neb., before it moved to Lincoln. No 





| announcement has yet been made as to 
| the successor for Mr. Crellen, the busi- 
| ness of the Fidelity-Phenix to be handled 
| by Fred L. Plath, special agent out of 
the Omaha office. 


Peculiar Windstorm 
Loss on Live Stock 


T the recent meeting of the mutual 

companies in Seattle, W. A. Rut- 
ledge of Des Moines told a peculiar 
windstorm loss on live stock, on which 
the company was held liable. 

“In an Iowa hail, snow and windstorm 
last winter,” he said, “a herd of cattle 
drifted off from the barnyard, across a 
pasture, through a barbed wire fence, 
and into a river where they were 
drowned or frozen. 

“The farmer who owned them en- 
tered insurance claims under his wind- 
storm policy. The company contested 
the claim, but the court ruled that the 
wind was to blame for starting things.” 








Insurance Stock 
Quotations 














Te following table gives the par 
value, dividend and the latest bid 
and asked prices of insurance stocks, 
revised by J. K. Rice, Jr., & Co. of 
New York: 

New York Companies 





Par % Bid Asked 
Amer. Alliance. ..$100 16 $300 $310 
Bankers & Ship.. 100 10 255 sisi 
Carolina Ins. .... 10 10 37 39 
City of N. Y..... 100 12 290 300 
Continental ..... 25 24 113 115 
Fidelity-Phenix .. 25 24 164 169 
Glens Falls ..... 10 16 38 40 
Great American.. 100 16 282 287 
Globe and Rut.. 100 28 1350 1400 
Hanover ........ 50 10 178 185 
PE aisestsace< 100 18 350 356 
Imp. & Exporters 25 12 60 65 
Natl. Liberty.... 50 20 220 ee 
WMIBGRTS. .ccccsecee BO 20 249 256 
Northern ...<coee 00 10 270 280 
North River..... 25 16 110 115 
eee 25 24 220 230 
United States.... 20 20 140 146 
Westchester .... 10 25 44 45 
Casualty and Surety 
American Surety. 50 12 142 146 
Fidelity & Cas... 25 16 120 125 
Natl. Surety ..... 100 9 208 212 
N. Y. Casualty... 25 ° 89 93 
U. S. Casualty... 10 16 320 330 
Hartford Companies 
Aetna (Fire)..... 100 24 600 610 
Automobile ..... 00 8 865 
Aetna Life....... 100 12 1170 1200 
Aetna Cas. & Sur. 100 12 850 870 
Hartford Fire.... 100 20 585 595 
Hartford St. Boil. 100 12 625 sie 
National Fire.... 100 20 740 750 
Phoenix Fire.... 100 20 570 580 
Secur. of N. Hav. 25 12 86 90 
Travelers ....... 00 22 1385 1400 
Philadelphia Companies 
Alliance ........ 10 15 54 56 
Wise ASE. .ccccee W 25 275 280 
TERR cccccecs OW MH F0 185 
Ins. Co. of N. Am. 10 ®°.. 54 55 
Ins. Co., State Pa. 100 6 1225 eee 
People’s Natl. ... 25 27 33 
New Jersey Companies 
American ......-. 5 20 23 25 
Camden Fire er 14 15 17 
Firemen’s ..... oo: 24 215 225 
New Jersey...... 20 9 40 45 
Baltimore Companies 
Fidelity & Dep.. 50 10 101 103 
Homestead Fire.. 10 40c 40 45 
Maryland Cas.... 25 18 95 98 
New Amster. Cas. 10 24 52 54 
_ FP. & Goeess 50 18 215 220 


*New stock. 


Error in Handbook 


On page 85 of the new Underwriters’ 
Handbook of Indiana, George L. Ramey 
and B. C. Thompson are shown as field 
men for the Globe & Rutgers Fire, 
whereas they should be shown as repre- 
senting the Globe Underwriters Agency. 
While the Globe Underwriters Agency 
policies are underwritten by the Globe 
& Rutgers, their agency plan in Indiana 
is entirely separate. The State Savings 
& Trust Company is the state agent for 
the parent company, the Globe & Rutgers. 











| United States branch. 


ADOPTS NEW RULE 


NOW ON SOLE AGENCY BASIS 





Birmingham, Ala, Exchange Adopts 
New Rule, Applying to All Agencies 
and All Companies 


BIRMINGHAM, ALA., Aug. 19.— 
The Birmingham Fire & Casualty Ex- 
change has to go on a sole agency basis. 
Several years ago the exchange adopted 
a rule providing that no member shall 
represent any company which has an 
additional agency in greater Birming- 
ham, but the rule was not made retro- 
active and those companies having more 
than one agent prior to the adoption 
were not affected. Since then many 
protests have been received from those 
companies having only one agent, which 
charge that the exchange had been dis- 
criminating between companies. 

The exchange therefore has adopted 
amendments to the constitution provid- 
ing that no members shall represent any 
underwriters agency, or any fire or cas- 
ualty company that is not a stock cor- 
poration. No member of the Exchange 
may represent any company which has 
an additional agency in greater Bir- 
mingham, except that one agency may 
also be appointed in Ensley or Wylam. 
Any bonifide general agent a member 
of the Exchange, writing local business, 
may appoint not more than one local 
agent in Birmingham and not more than 
one local agent in Ensley or Wylam. 
The members shall be given until Nov. 
1, 1925, in which to clear their agencies 
to conform with the rule. 

President Gandy has sent a letter to 
all fire and casualty companies operating 
in the city expressing regret if the new 
ruling in any way interferes with their 
operation and assuring them that the 
agents comprising the exchange pledge 
their best efforts to the end that the in- 
surance business in the city may be 
conducted on a strictly honorable, busi- 
ness like and nondiscriminatory basis. 





John A. Conde Dies 


R. W. Conde of Louisville, secretary 
of the “Insurance Field,” was called to 
Sterling, Ill., a few days ago due to the 
death of his father, John A. Conde. 
Funeral services were held Sunday after- 
noon. Mr. Conde had been in ill health 
for a long time. 





On the Job Again 


George H. Batchelder, assistant man- 
ager of the North British & Mercantile, 
and Mrs. Batchelder returned Monday 
from a vacation trip to Alaska. 


Field Men Visit Concordia Office 


MILWAUKEE, WIS., Aug. 18.—Field 
men from various parts of the county 
paid their regular visit to the home office 
of Concordia Fire during the past «week, 
the Milwaukee visitors including Lang- 
don Quinn of Hart & Quinn, Atlanta, Ga., 
general agents; R. O. Stone, Des Moines, 
state agent; R. A. Moore, Indianapolis, 
state agent; F. S. Hoffman, Jr., Sedalia, 
Mo., state agent, and William F. Castle, 
Columbus, O., state agent. 


James Hamilton, general manager of 
the Yorkshire, who is in this country, 
will make a trip through the west visit- 
ing some of the larger cities. He was 
in Chicago this week. He is accom- 
panied by Mrs. Hamilton and by Frank 
B. Martin, assistant manager of the 
They expect to 
stop over at Denver on their trip from 
Chicago to the Pacific. 





FIRE COMPANIES’ SEMI-ANNUAL STATEMENTS 


(As Filed With the Governor of Georgia) 











Assets 
Mill Owners’ Mut. Fire........ $ 2,052,465 
Niagara Fire, N. Y......esseses 19,452,683 
Thames & Mersey Marine.... 1,481,048 
Travelers Fire, Conn.......... 985,764 


Net Disburse- 
Surplus Income ments 

$ 853,111 $ 1,057,230 980,948 

4,709,251 ,759,635 5,960,719 

856,6% 335,285 446,870 

263,884 113,988 242,317 
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DRAMA AT CLOSE OF 
RECIPROCAL HEARING 





Order from Court on Assessment 
Expected in September—De- 
fense Offers Evidence 


LLOYDS STAND IN DOUBT 





Interesting Disclosures Are Made in 
Testimony Before Special Master 
in Associated Employers Case 





Nearly a week was used in the hear- 
ings for the defense in the receivership 
suit of the Associated Employers Re- 
ciprocal, held before special master A. 
H. Rodenberg at Chicago, practically 
concluding on Tuesday of this week. 
The case for the plaintiff and figures 
offered for the receiver were concluded 
last week after many intermittent hear- 
ings, beginning last spring. A court or- 
der on the assessment and other angles 
is expected in September. 

In the testimony of the defense there 
were two angles. One was a sharp at- 
tack on the plaintiff, the Missouri Val- 
ley Bridge & Iron Company, aimed at 
the entire defeat of the receivership, 
which would mean the liquidation would 
revert to the attorney-in-fact. The 
other was the proof of the claim of 
Sherman & Ellis. This is unusual and 
is owing to the size of the claim, which 
would materially affect the assessment. 
When the master makes his report he 
will make recommendation for the dis- 
position of the case, which will probably 
include an order for assessment. It 
makes an important difference whether 
the assessment has to cover the Sher- 
man & Ellis claim or not. 


Lloyds’ Policies a Factor 


A factor that has received very little 
publicity in the receivership is a policy 
of London Lloyds protecting the mem- 
bers against assessment. The terms of 
the policy have never been made public 
and it is not known whether it covers 
the present situation or not. If Lloyds 
pays up the subscribers will have to 
meet only their earned premiums, which 
have been given in the case as some- 
thing over $600,000. 

It is understood, however, that Lloyds 
has declined to express its stand until 
the claim is presented. There were four 
separate policies, running from Novem- 
ber, 1920, to November, 1921, and an- 
nually thereafter to November, 1924. 
These policies cover variously from 60 
percent to 9244 percent of a possible as- 
sessment, the balance being in various 
British stock companies. How they dif- 
fer in terms, or whether there may be 
a difference in the “sticking” qualities of 
the different policies, has not come out. 


Defense Attacks Receivership 


The defense in the receivership case 
seems to mean practically Sherman & 
Ellis, Inc., and Frank H. Ellis, with 
possibly W. T. Irwin, substitute attor- 
ney-in-fact. At any rate no other de- 
fendants seem to be represented by ac- 





MANY ACCIDENT CASES 


—_—_ 


SEE INCREASE IN FREQUENCY 





Companies Are Unable to Account for 
the Greater Number of Claim 
Notices Filed 





Casualty companies are noticing an 
increase in accident frequency, not only 
with workmen’s compensation but also 
in automobile, public liability and prop- 
erty damage. Comparing the records 
month by month this year with similar 
months last year, in almost all cases a 
notable increase in number of claims 
is noted. Some companies find that 
there is an increase in the number of 
deaths and accident severity. 

Companies have been going over their 
records carefully, endeavoring to find 
the cause but no one seems to vouch- 
safe a theory that will hold water. 
Some say that the increasing number 
of accidents on automobile insurance 
covering identical amounts of premium 
is due to increased congestion. The in- 
teresting thing about the increase in 
number of claims is the fact that the 
increase is On premium income equal to 
that of last year. 

Some say the increase in number of 
compensation accidents is due to slack- 
ening of employment, work not being 
carefully done and plants not being 
kept up-to-date. 

In New York the increased number 
of cases is material. In New York 
there has been a falling off in employ- 
ment in the various manufacturine lines. 
Building however is active. 








tive counsel. Ten of the most prominent 
Illinois subscribers were named as 
defendants but apparently are willing to 
take pot-luck with the other subscribers. 

The attack by defense counsel on the 
position of the Missouri Valley Bridge 
& Iron Company seemed to center on 
showing that they had no right to bring 
the receivership suit. There was an 
attempt to show that instead of being 
creditors they are debtors of the Asso- 
ciated Employers. One part of this 
showing is an incomplete payroll audit, 
begun after Feb. 26, 1925, the time of the 
new deal in the receivership. Counsel 
for the receiver appeared to imply, in 
cross examination, that an auditor had 
been rushed out to “get something” on 
the plaintiff, as soon as the change took 
place. 

Find Errors in Classifications 


Vice-President Lally of Sherman & 
Ellis was put on the stand and testified 
to the difference in premium based on 
the voluntary payroll report of the Mis- 
souri Valley company. and what the 
premium would have been on the audi- 
tor’s findings. The difference was sev- 
eral thousand dollars, on an incomplete 
audit. The difference was mainly due 
to errors in classification. The auditor 
put in high rated classes much of the 
payroll reported voluntarily at lower 
rates. The payroll auditor himself was 
called also to testify to his report. Ona 
single bridge job he found a premium 
earned of some $17,000, while only $9,000 
was reported. Cross examination aimed 
at showing there could be a difference 
of opinion on classification, and that the 
auditor was a prize “excess” finder, put 








RATES NOW INCREASED 


INTERIOR ROBBERY FOR FURS 





Increase of 300 Percent Is Announced | 
By Putting Those in the High- | 
est Classification 





} 
' 
| 


Owing to the very high loss ratio on 
interior robbery on fur stocks, the rates | 
are increased 300 percent as of Sept. 1. 
The governing committee of the Na- 
tional Bureau of Casualty & Surety | 
Underwriters changes furs from Class | 
1 to Class 3. The Class 3 rate will 
apply to manufacturers of and dealers:| 
in dressed and finished furs and fur 
garments where such stock represents 
more than 50 percent of the assured’s 
entire stock, 


egory. 
has been high. 
have been exacting more and more 
safeguards where furs are 
against burglary. So far as interior 
holdup is concerned, furs have been | 
in Class 1, which is the lowest rated 
class. 
Undoubtedly 
terior holdups 


a number of big in- 
have been staged and 
the companies have been paying the 
bills. This is due to the restrictions 
that have been placed about regular 
burglary insurance. Burglary company 
executives recognize the fact that there 
is much moral hazard in the fur trade. 
Many companies will not take fur 
stocks unless they are very sure of the 
owner and the premises are very safely 





guarded. Companies have been more 
and more stringent in their require- 
ments. The 300 percent increase in 
burglary rates will discourage a number 
of assureds from taking this protection. |; 








on the Missouri Valley job for a pur- 
pose. 

There was a touch of drama as the 
defense ended its case. The evidence on 
the payroll audit was introduced last 
week. Then Sherman & Ellis got an 
order that the receiver turn over for 
examination the ledger sheets showing 
the Missouri Valley account. These 
were studied by an official of the firm, 
who took the stand Monday to testify 
what they showed. Asked if they in- 
dicated any billed and earned premiums | 
due from the Missouri Valley company | 
to the exchange, the answer was “Yes, 
$3,337.41.” The sheets were marked as | 
“S. & E. exhibits.” 

Then came the drama, in story book | 
style. The whole receivership rests on | 
the Missouri Valley company, the onto 
plaintiff. If the reciprocal’s books 
showed the plaintiff a debtor instead of 
a creditor, the case was shaky. A few 
questions on cross examination, aimed 
at shaking the witness’ ability as a book- 
keeper, were unsuccessful. 


Counsel Walked the Floor 


Counsel for the plantiff and the re- 
ceiver were walking the floor. Finally 
they began to turn over the ledger 
sheets. Noting an item on the back of 
one of them one attorney put a question 
to the witness. “Here is a credit balance 
of $9 on surplus account. Did you give 
the plaintiff credit for this in your bal- 

(CONTINUED ON PAGE 44) 








PROCEED TO ORGANIZE 
REINSURANCE BUREAU 


New York Department Has Given 
Approval to the Plan 
as Proposed 


——__———_ 


CARRY EXCESS LIABILITY 
Membership at Present Is Limited to 
Companies Meeting Age and Un- 
derwriting Requirements 





NEW YORK, Aug. 19.—Approval 


| havi b i 
The furs are in the highest rated class | aving been given kyu. ew York 


in the regular mercantile burglary cat- | 
The loss ratio on open stocks | 
Burglary companies | 


department of the general plan proposed 
by a number of casualty companies for 
launching a liability reinsurance bureau, 


4 | sponsors of the movement will meet in 
insured | 


this city some time next month, to round 
up details of the intended enterprise and 


| arrange for its functioning about the 
first of the new year. 
| general proposition the insurance depart- 


In considering the 


ment wanted to be assured that no one 
company would assume excessive obli- 
gations, and also desired to know the 
probable company membership. 

As mentioned in a former issue of THE 
NATIONAL UNDERWRITER, the idea of the 
reinsurance bureau is to furnish a carry- 
ing medium for the excess upon large 
liability lines, business that at the pres- 
ent time is taken care of through ar- 


| rangements with reinsurance companies. 


As the reinsured business has proved 
profitable to the latter institutions 
through a series of years, the direct writ- 
ing offices feel that they might as well 
retain the advantage themselves as to 
pass it along to others, 


May Enter Direct Writing 


If membership offices desire a still fur- 
ther shock absorber, they will be free to 
make treaties for taking care of the li- 
ability beyond that carried net and by 
the reinsurance bureau. As the capacity 
of the proposed bureau will be large, 
however, the volume of business that 
would filter into the reinsurance offices 
is not likely to attain material propor- 
tions, and the presumption is that certain 
of the well financed reinsurance offices, 
cut off from’ a substantial part of their 
revenue, will conclude to enter the di- 
rect writing field as competitors of 
their erstwhile clients. 

What companies will join the reinsur- 
‘ance bureau has not been fully deter- 
mined, nor will it be known until the 
plans for the organization, now rather 
general as to terms, have been worked 
out in full detail. It is figured, however, 
that the initial membership will not ex- 
ceed 12 or 15 offices, as a condition of 
entry is that a company must have at- 


| tained a given age, or have demonstrated 


the character of its underwriting man- 
agement. There is no disposition upon 
the part of the promoters of the plan to 
make it a convenience for fledglings in 
the casualty underwriting arena. 

While one or two of the reinsurance 
companies having knowledge of the bur- 
eau movement are quite content to see it 

(CONTINUED ON NEXT PAGE) 
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MUCH DANGER IS SEEN | PREMIUMS INADEQUATE 


AFRAID OF LETTERS SENT|COMMENT ON COMPENSATION 





Surety Companies Declare More Cau- 
tion Is Needed in Writing All 
Bid Bonds 


Conservative surety companies more 
and more are insisting that agents not 
overlook the pitfalls that accompany the 
practice of accepting bid bonds in pro- 
posals for contracts. Many agents are 
meclined to look on these as informal 
obligations or matters of form and do 
not think the companies assume much 
liability in issuing them. Companies 
realize that a bid bond may bind a com- 
pany to an obligation that it should not 
and would not accept if the real nature 
of the undertaking were fully under- 
stood. 

Sometimes a contractor asks an agent 
for a letter to accompany a proposal, 
saying that if the contractor is success- 
ful in his bid the agent will see to it that 
a surety bond is secured. This is virtu- | 
ally a bid bond and the agent in giving 
the letter is binding in almost every in- 
stance just as much as if a bid bond | 
accompanied a proposal. The agent is | 
misled by the fact that he is merely | 
called upon to give a letter. Even let- | 
ters recommending the contractor or 
asserting that the contractor is known | 
and is considered capable of undertaking | 
the work may not be regarded as a bid | 
bond, but it has the same effect. 





a 


S. B. Mason of U. S. Fidelity & Guar- 
anty Discusses Requirement for 
Additional Reserves 





BALTIMORE, MD., Aug. 19.—“Fol- 
lowing the action of the New York de- 
partment requiring most of the com- 
panies to put up heavy additional re- 
serves to take care of undetermined 
liabilities, the need for which was quite 
apparent through the filing of the 1923 
statements, the companies have given 
very intensive thought to the writing of 
compensation business to prevent a re- 
currence of this condition,” said S. 
Blount Mason, Jr., vice- -president and 
superintendent compensation and liabil- 


| ity department of the United States Fi- 


delity & Guaranty. “The prime reason 
why the New York department made 
such a requirement was the fact that the 
premiums as reported were grossly 
underestimated, and therefore the 
| amount of reserve put up by the com- 
panies was based on an inadequate 
amount of premium. 


Premium Often Inadequate 


“The present requirements are that a 
company has to set aside each year as a 
loss reserve of 65 percent of its pre- 
miums written. If this amount of pre- 
mium is inadequate, due to the com- 
pany’s not securing the proper initial 


' premium from the assured or becoming 


Difference Is Shown 


The Surety Association has sent a 
memorandum calling attention to the 
distinction in the matter of letters and 
bid bonds in which it says: 

“A bid bond shall be deemed to mean 
any document or letter issued by a| 
surety company and signed by an officer, | 
agent or attorney-in-fact, or other per- 
son authorized to execute obligations on 


| 
behalf of the company addressed to any- | 
one or body which receives bids upon | 
which awards of contracts are to be | 
made and which obligate or can be con- 
strued to obligate the surety company | 
signing the document or letter to be- | 
come surety on the bond to be given by | 
the contractor or conditioned for the 
faithful performance of the work or 
which document may place upon the 
company signing it any obligation in | 
connection with the performance for | 
failure to perform the contract in ques- | 
tion. 

sid letters shall be deemed to mean 
any letters written by a surety company 
or anyone lawfully representing it, which 
are in the nature only of letters of rec- 
ommendation for a contractor and do 
not or cannot be construed to impose 
any liability on the part of the surety 
company in connection with the bid | 
which has been or is to be filled as a | 
preliminary to the award of any con- 
tract.” 








REINSURANCE BUREAU PLANS s| 
(CONT'D FROM PRECEDING PAGE) | 


get underway, maintaining’ that they 
will still derive sufficient income from 
other classes of risks bevond the liability 
to make profitable their operations, 
others rather resent the innovation, feel- 
ing that if successful, it will-be but the 
forerunner of like departures for taking 
care of the burglary, and kindred classes 
of casualty business, and that eventually 
the field for reinsurance institutions will 
have passed away entirely. Whether or 
not this forecast is justified, time alone 
will determine. 





Williams to Kansas City 


Leslie C. Williams, formerly assistant 
in charge of the Oklahoma City office of 
the U. S. F. & G., has been appointed by 
President Bland assistant manager of 
the Kansas City branch office, Mr. Wil- 
liams succeeds Philip F, Lee, now asso- 
elate field director of the agency and 
development department. 


| sources to pay its losses. 


lax in forcing payroll audits, it is quite 
apparent that something in addition to 
the 65 percent has to be set aside as a 
reserve. 

“It is equally apparent that a company 
which does not insist on its agents se- 
curing the proper initial premium on 
such risks as are written on an annual 


| basis or the proper deposit premium on 
| business written on a quarterly or monthly 
| basis, and which does not follow up care- 
| fully to see that the audits as stipulated 
| in the policy contract are promptly re- 


ported, is receiving a premium entirely 
inadequate to carry the risk. Even ona 


| normal loss ratio such a company would 


have to use from other 
At the end of 
the year the annual report is bound to 
indicate a loss reserve on a false basis 


Shouldn’t Wait for Departments 


premiums 


“It is a sad commentary that some of 
the companies will not see the handwrit- 
ing on the wall but wait until the state 
insurance department or the rating 
board forces them to take steps for 
their own good. For instance, in New 
York and in New Jersey definite rules 
have been made for the purpose of hav- 
ing the companies secure adequate pay- 
rolls. 

“Contracting risks are particularly 
troublesome, as from the nature of the 
| business it is practically impossible for 
a contractor to know the amount of 
| business he will do in the course of thd 
year; consequently he can not make any 
fair estimate as to his payrolls. There- 
fore, the proper way to write this busi- 
ness is to consider the work which the 
contractor has on hand or which he 
may have in view for the future, secure 
an adequate deposit premium and write 
the business on a monthly or quarterly 
basis. The company should then see 
to it that audits or wage statements are 
received at the stipulated time. In this 
manner they can keep their fingers on 
the pulse of the operators and will se- 
cure their premiums in accordance with 
the work which is being undertaken; and 
final audit will not be burdensome as a 
small amount will be involved. 

“Due consideration should be given 
to the fact that the rates for workmen’s 
compensation insurance do not include 
one cent profit. In all other lines of 
insurance the payment of a premium in 
advance is contemplated. The ability of 
the company to secure a banking profit 
therefore enters into the makeup of all 

rates. Consequently, where we do not 
receive the proper premium we are actu- 


LOOK FOR NO TROUBLE 
UNDERWRITERS NOT WORRIED 


Say Chrysler Plan Will Not Be At- 
tempted in Casualty Insurance on 
Automobiles 


NEW YORK, Aug. 19.—Casualty un- 
derwriters do not incline to the opinion 
that the present effort of the Chrysler 
Motor Corporation to sell fire and thett 
insurance in connection with its cars, 
even though it be sanctioned by the 
courts, will be followed by an attempt 
to extend the service to the casualty 
lines as some of the agents throughout 
the country fear. In the first place, the 
casualty underwriters point out, at least 
80 percent of the automobiles purchased 
are bought upon the time payment plan, 
and the interest of the motor manufac- 
turing company or the financing cor- 
poration is to see that it be reimbursed 
for its equity in the event of the loss of 
a car by fire or theft. 


Affects Owner Alone 


The question of liability insurance is 
one: that affects the car owner indi- 
vidually, and with which the motor cor- 
poration has nothing whatever to do. 
Should judgment be lodged against a 
motorist in a damage action beyond his 
capacity to meet, the automobile still 
remains the property of the manufactur- 
ing or the financing institution until fully 
paid for, and hence cannot be levied 
upon, or at least only to the extent of 
the assured’s equity therein. 

Again properly to grant liability in- 
surance, a corporation must maintain a 
competent staff of adjusters equipped to 
handle claims in all parts of the coun- 
try, and this would entail years of ef- 
fort to establish and would cost a heavy 
sum. It is highly unlikely that any mo- 
tor manufacturing company, whatever 
its financial resources, would care to 
spend the effort and money needed to 
create an adjusting service comparable 
with that of the great casualty insurance 


offices. ° 








ally losing the banking profit, and on 
account of having to pay losses out of 
other premiums we are losing the bank- 
ing profit on them as well and really 
financing the assured. The loss which 
a company suffers on one risk that goes 
broke or which is written on an under- 
estimated payroll basis, will wipe out 


the profit on many small risks. We 
certainly cannot afford to take the 
chance. 

“Compensation insurance is an ex- 


tremely expensive class of business to 
handle. Not only do the companies 
spend great sums each year in their 
safety work, but the administrative ex- 
pense is heavy because of the state re- 
quirements in submitting detailed statis- 
tical data. Almost every state has a 
compensation board to which the com- 
panies have to contribute. Strange as it 
may seem to the uninitiated, it is also 
a fact that some states place a heavier 
burden of taxation on compensation 
premiums than on the other miscellan- 
eous casualty lines. 

“There is absolutely no sane reason 
for writing business on underestimated 
payrolls. The agents can make things 
much easier for the company and for 
themselves by recognizing this fact and 
selling their insurance on a sound basis 
in the same manner as they do other 
lines of insurance. 

“In England they require the payment 
of the premium before the policy is de- 
livered. This premium is based on the 
full estimate and a very careful analysis 
is made by the underwriters of the fig- 
ures presented by the broker and the 
assured to see that the company gets 
the full amount. It is a danger which 
is thoroughly recognized and with all 
companies working toward the end sug- 
gested herein, the cooperation will have 
a very salutary effect on the future writ- 





ing of compensation business.” 


USE CONTRACT BONDS 
TEXAS BECOMING GOOD FIELD 


Owners in Cities Are Demanding Pro- 
tection Even for Erection of Small 
Private Buildings 


DALLAS, TEX., Aug. 19.—A surety 
business which is gradually being de- 
veloped in the larger cities of Texas 
right now, and one which bids fair to 
grow into a revenue producer for casu- 
alty companies, is the private contract 
bond business. 

Private individuals are leaning more 
and more to having contractors furnish 
bond for faithful performance of con- 
tracts. They have probably learned 
there is a reason why municipalities and 
corporations always require contractors 
to give good and sufficient bond to guar- 
antee that buildings will be completed 
and delivered to owners according to 
contracts, and they are inclined to in- 
corporate this practice in their private 
affairs. 


Architects Favor Bonds 


A canvass of the situation in Dallas 
reveals the fact that the majority of the 
architects are in favor of bonds for con- 
tractors, except in case of smaller resi- 
dences where contractors are known to 
be reliable and the work is done on the 
day basis. In such cases architects do 
not favor, and never ask owners to pro- 
vide against loss by bonds on the con- 
tractors. The business men favor bonds 
for contractors and are demanding such 
security more and more as time goes on. 
The business is increasing monthly in 
Dallas, agents and companies writing 
those lines say. The same situation ob- 
tains in Houston, Fort Worth, Waco 
and the other larger cities where busi- 
ness is said to be on the increase. 


No Demand in Country 


There is little such business in the 
smaller towns and practically none in 
the rural districts. Agents declare it 
will be hard to install the demand for 
such business in the smaller towns be- 
cause as a general rule the contractor 
getting jobs is well known, trustworthy 
and has the confidence of the owners of 
buildings to be constructed. The owners 
in these places can not see the necessity 
for an added one percent on the charge 
for the job to cover a guarantee for what 
they “know will be done anyway. 


Are Not Covered 


In all the larger cities there are large 
numbers of dwellings erected by con- 
tractors on the day labor plan. These 
jobs are never covered by bonds and 
there is little hope of obtaining that line 
of business, although it would prove 
profitable. These contractors usuaily 
have but little money and are backed by 
the lumber companies and the realty 
men and manage to complete one job 
with sufficient funds to make a bid on 
another. 

The Fidelity & Deposit is conducting 
its own campaign to educate the people 
along these lines. This campaign right 
now is in the hands of agents who call 
on owners, contractors, architects and 
others with a view of convincing them 
they owe it to themselves and others 
concerned to have bonds furnished. This 
company is making some headway along 
the educational line but realizes there 
should be a joint effort of all companies 
doing that line of business to produce 
the proper results. 


See Bright Future 


The companies are not pessimistic, 
however. They believe the time will 
come when all persons desiring to in- 
vest from $3,500 to $25,000 in the erec- 
tion of a house, the building of a bridge 
or a boat, will, as matter of good busi- 

ness, demand that the contractor give 


bond for the performance of duty. They 
believe the contractors themselves will 
be willing to furnish bond for the pro- 





tection of owners and their workmen. 
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WRITING SMALL BONDS 
IN DEMAND AT DES MOINES 


Quite Generally Required From Con- 
tractors on Residences and Other 
Small Jobs 


DES MOINES, IA., Aug. 19.—Re- 
quiring bonds of small. contractors, in- 
volving the erection of residences and 
apartment houses, is becoming more and 
more a requirement in Des Moines. 
Realtors who have residences built to sell 
on the installment plan are requiring the 
contractor to give a bond that will make 
sure that no liens will stand against the 
property when completed. Many archi- 
tects advise their clients to require 
bonds. Private parties having resi- 
dences erected for their own use oftimes 
do not have either the time or oppor- 
tunity for careful supervision and the 
matter is left wholly with the contractor. 
In such cases there is no knowing 
whether bills for labor and material are 
being promptly paid and oftimes serious 
complications grow out of the failure of 
the contractor to meet obligations 
promptly. In some cases irresponsible 
contractors throw up a job after accum- 
ulating obligations to labor and to firms 
furnishing the material and where no 
bond is exacted serious loss results. 


Used on Many Residences 


Willis & Moore, general agents for the 
Eagle Indemnity, have furnished bonds 
on private construction in recent weeks 
running all the way from residences 
costing $5,000 to $35,000. This firm re- 
quires a joint contract with the contrac- 
tor and it sees that all bills are promptly 
paid to avoid mechanics liens. Perhaps 
20 residences are now under construc- 
tion, through the medium of this firm, 
involving this plan, and it is proving 
very satisfactory. The cost for bond- 
ing the contractor is $15 per thousand. 
In some cases the owner of the prop- 
erty meets this expense and in others the 
contractor tacks it to his bid. 

J. Clancy of the Clancy Agency 
states that exacting bonds of small con- 
tractors is becoming more popular and 
should be used much more than it is. 
He tells of contractors throwing up jobs 
and leaving the owner all kinds of ob- 
ligations to meet. He says bonding 
companies make diligent investigation 
of the character and financial ability of 
small contractors. Oftimes bonds are 
denied after investigation running back 
several years do not justify the confi- 
dence imposed, but this knowledge is 
kept secret and no one knows, outside 
of the surety company, why bonds were 
not granted. 


Weeds Out Irresponsibles 


Mr. Clancy contends that if a con- 
tractor cannot give bond it is conclusive 
evidence that parties employing him take 
a great risk, and the security exacted 
by bonding companies is serving the 
public a valuable service in that it is 
weeding out the irresponsible contrac- 
tors. Where small contractors give bond 
the agents of the companies making the 
concession give personal attention to the 
work in hand and this supervisory over- 
sight stimulates care, promotes prompt- 
ness in the paying of bills and eliminates 
waste. 

Mr. Clancy contends that the mere 
fact that a contractor is under bond, no 
matter how small the job, creates con- 
fidence that is helpful to all parties con- 
cerned. He believes it would add to the 
standing of contractors if upon their own 
suggestion bonds were offered as a part 
of the bid. It would inspire confidence 
and the stabilitv thus afforded would be 
a guaranty of efficient service. 

Some bonding companies discourage 
the issuing of bonds to small and ob- 
scure contractors who are engaged ex- 
clusively in the erection of residences be- 
cause they contend that the knowledge 
that the contractor is under bond stimu- 
lates the owner of the property to make 
changes in the plans as building opera- 





CONFERENCE PROGRAM 
A. & H. SPEAKERS ANNOUNCED 


Live Topics to Be Discussed at Round 
Table Sessions of West Baden 
Meeting 


The completed program for the an- 
nual meeting of the Health & Accident 
Conference, which will be held at West 
Baden, Ind., Sept. 1-3, was announced 
this week by Harold R. Gordon, exec- 
utive secretary of the conference and 
chairman of the program committee. 
The program in detail is as follows: 

TUESDAY, SEPT. 1 

Call to Order—C. O. Pauley, presiding. 
Address of Welcome—T. S. McMurray, 
Jr., Commissioner of Insurance of 
Indiana. 

Response—John Patterson, 

President’s Address—C. O. Pauley. 

Address—“Our National Expectancy,” 
L. Ert Slack, General Counsel, Federal 
Savings, Indianapolis. 

Report of: Entertainment Committee— 
W. T. Grant. 

Report of Treasurer—C. H. Brackett. 

Report of Grievance Committee—C. W. 
Ray. 

Report of Membership Committee—L. 
D. Ramsey. 


Report of Agents’ Bureau Committee 


—R. M. Rowland. 
teport of Manual Committee—John 
Patterson. 


Report of Statistical Committee—L, D. 
Cavanaugh. 

Report of Legislative Committee—J. 
R. Neal. 

Report of Educational Committee—W. 
G. Alpaugh. 


Executive Committee Meeting, Tues- 
day, 8 p. m. 
WEDNESDAY, SEPT, 2 
“Cancellations” — George W. Young, 


Jr., Manager Claims Department Inter- 


State Business Men’s Accident. 
“Educational Ideals in Accident and 


Health Insurance”—Dr. S. S. Huebner, 
Professor of Insurance, Wharton School 
of Finance and Commerce, University of 
Pennsylvania. 

Report of Executive Committee—-John 
Patterson. 

Report of Credentials Committee—F. 
M. Feffer. 


Report of Auditing Committee—R. L. 


McOuat. 
Round Table Discussions 
“Disability Insurance Experience in 
Southern States”—A. E. Forrest, North 
American Accident, presiding. Dis- 


cussed by W. T. Grant, Business Men’s 
Assurance, and J. W. Blevins, Interstate 


Life & Accident. 

“The Conservation of Accident and 
Health Insurance by the Use of Riders 
and Waiting Periods’—C. O. Pauley, 
Great Northern Life, presiding. Dis- 
cussed by Dr. W. F. Jarvis, Fraternal 


Protective, and M. W. 
Casualty Union. 
7:30 P. M.—Conference 
Address — “Citizenship,” 
Schortemier, Secretary 
Indiana, 


Hobart, Ministers 





Dinner. 
Frederick E. 
of State of 


THURSDAY, SEPT. 3 

“The Golden Rule’—John T. Hutchin- 
son, Secretary Insurance Federation of 
America. 

“The Challenge of a Changing World” 
—State Senator Harold C, Kessinger, 
Aurora, Ill. 

Round Table Discussions 

“Should Health Insurance Provide In- 
demnity for Partial Disability Caused by 
Sickness? Should House Confinement 
Be Required in Health Coverage?” Dr. 
J. R. Neal, Mutual Life of Illinois, pre- 
siding. Discussed by E. C. Budlong, 
Federal Life, and E. C. Edmunds, Fidel- 
ity Health & Accident. 

“Classified or Non-Classified 
Insurance”’—W. W. Powell, Southern 
Surety, presiding. Discussed by G. E. 
Harsh, Federal Savings, and G R. 
Kendall, Washington Life & Accident. 

Report of Special Committees. 

Deferred Business. 

New Business. 

Report of Nominating Committee and 
Election of Officers. 

Date and Place of Next Meeting. 

Adjournment. 


Accident 








tions proceed and this leads to much an- 
noyance as the contractor naturally 
makes appeal to the company for relief. 





SHOW LOSS IN TEXAS 


COMPENSATION CLAIMS HIGH 
——— 
Line Is Carried by Some Companies 
Only as an Accommodation to 
Insureds and Agents 


— 


DALLAS, TEX., Aug. 19.—The writ- 
ing of workmen’s compensation insur- 
ance in Texas is headed for the rocks, 
so far as the stock companies are con- 
cerned, and unless a better rate can be 
obtained, the loss ratios reduced or the 
general system revised, some ofthe 
stock companies are going to have to 
discontinue the compensation lines to 
protect inroads being made on profits 
on other lines of business. 

A half dozen companies writing com- 
pensation insurance in Dallas, this week 
said that loss ratios last year ranged 
from 126 to 200 percent of the premiums 
collected, and that already there is talk 
of discontinuing such risks. Some of the 
companies have already discontinued 
cotton gin risks. Others have cut out 
oil field lines, and still others have with- 
drawn from other lines. Some of the 
companies admitted | 
business was just “an accommodation 
line,” carried because the insuring con- 
cerns or individuals wished to carry all 
risks with one agent or company. They 
are writing the business at a loss “in 
order to have it said they are carrying 
all lines of risks.” 

Many Fraudulent Claims 


and the 


The “unscrupulous doctor” 
” are blamed by most 


“Sack-leg lawyer” 





| 
| 
| 
| 


the compensation | 


companies for the heavy loss ratios in | 


Texas. The moment a man is injured, 
no matter how lightly, these doctors be- 
gin making “visits.” 
“visit” as many as three times per day 
at $4 per visit, the insurance agents de- 
clare. 


Sometimes they | 


companies tor settlement and if the com- | 


panies complain the “jack-leg lawyer” 
gets a hand in and threatens to file or 
does file suit. 
yer get all the money and the insured 
gets nothing. The company gets a hard 
name, the agents declare. 

Another reason for high loss ratios is 
the writing of policies tor corporations 
where the annual payroll is not known. 
Company agents declare nine times out 
of ten it is impossible to determine what 


The doctor and the law- | 


! 


the payroll will be, but that the risk is | 


taken at certain figures, the losses ad- 
justed as they occur, and then at the 
end of the year the auditor finds the 
payroll has been far heavier than antici- 
pated. When such companies continue 
in business 
made and the 


insurance company may 


COMMISSIONERS MEET 


CONVENE IN SALT LAKE CITY 





International Association of Industrial 
Accident Boards & Commissions 
Holds Sessions This Week 


SALT LAKE CITY, UTAH, Aug, 
19.—The International Association of 


| Industrial Accident Boards & Commis- 


sions is meeting here this week. Among 
the speakers are Miss R. O. Harrison, 
State Industrial Accident Commission 
of Maryland, follow- -up investigation of 
results of compensation awards; James 
A. Hamilton, industrial commissioner, 
department of New York, follow-up of 
promptness of compensation payment 
under the various forms of insurance; 
medical problems, Dr. Ralph T. Rich- 
ards, Salt Lake City; G. N. Livdahl, 
commissioner of the Workmen’s Com- 
pensation Bureau of North Dakota; Dr. 
oe E. Tyree of Salt Lake City; Dr. 
J. C. Landenberger, Salt Lake City; Dr. 


James J. Donahue, member board of 
Compensation Commissioners of Con- 
necticut. 

Harold W. Hatch, department of 


labor, New York, reports of committee 
on compensation for eye injury; Robert 
P. Bay, state industrial accident com- 
mission of Maryland; Dr. Raphael Lewy, 
department of labor of New York; T. 
Norman Dean, statistician Workmen’s 
Compensation Board of Ontario, On- 
tario’s mortality and remarriage experi- 
ence; Lucien W. Thaney, United States 
ols of Labor Statistics, necessity 
for national accident rates; R. T. Wood, 
president Missouri Federation of Labor, 
workmen’s compensation legislation in 
Missouri; George A. Kingston, commis- 
sioner, Workmen’s Compensation Board 
of Ontario, administrative costs; Wil- 
liam Leslie, manager of the National 
Council of Workmen’s Compensation 
Insurance, factors used in rate making 


eI : i | for compensation and their explanation 
They submit these bills to the | 


and illustration. 








agent is really afraid to demand large 
amounts as initial premium. It might 
scare a good prospect off and lose that 
line and also a fire policy or a burglary 


policy. 
The companies are endeavoring to 
bring about a situation where a better 


understanding of the conditions of busi- 
ness or persons to be insured can be had 
and a larger initial payment will be 
made for the risks. At present they must 
fight in the dark. They would like to 
stage a state wide campaign for educat- 
ing the public that it is just as wrong 
to “dig” an insurance company through 


| doctors and lawyers for unjust compen- 


the proper adjustment is | 


come out with a small profit, especially | 


if the company insured is reliable, does 
not put in claims for “stumped toes, 
corns, bunions or injuries resulting from 
attempts to open boils with a pair of 
office pliers. ” But many times the com- 
pany has “gone broke” or the proprietor 
is dead. In Texas either of these voids 


the policy at once and the insurance | 
company is loser unless it has collected | 


the greater part of the premium in ad- 
vance, 


Hard to Collect Premiums 


The matter of collecting greater parts 
of premiums is almost next to impos- 
sible in Texas. As a general rule the 


insured does not like to pay any great | 


amount, because he really does not know 
what his total amount should be. He 


has a horror of paying too much and | 


. | 
always battles for the least possible 
down payment. Then again the compe- 
tition is keen, even in losing business, 


because the companies writing that line | 


have in view an idea of taking on all the 
fire, automobile, theft, burglary and 
other risks. Then, too, 
ten percent commission for the compen- 
sation business, and that ten percent 
comes out of the first payments. 


the agent gets | 


The ' 


sation claims as it is to burn their stores 
and residences for insurance money. 


Some Reforms Considered 


There is some talk of asking for a 
revision of the rates upward and of hav- 
ing special doctors in accident cases. 
The first would have to be accomplished 
through the rating board while the lat- 
ter would probably depend upon legis- 
lation, hard to have enacted. There 
is also talk of companies getting to- 
gether and employing a lawyer to fight 
all compensation claims which look sus- 
picious. The agents declare it is rela- 
tively easy to spot a “dirty looking 
claim” and that if such claims were con- 
tested the majority of them probably 
would not have to be paid because they 
were unjust from the start. 


Tournament Is Scheduled 


The fall golf tournament of the Cas- 
ualty & Surety Club of New York will 
take place at Briar Cliff Lodge, N. Y., 
September 16. W. D. Driscoll, agency 
supervisor in the New York city office 
of the Hartford Accident & Indemnity, 
as chairman of the golf committee, an- 
nounces that the tennis courts and the 
swimming pond will be available to 
members not inclined to play golf. Din- 
ner will be served in the evening. 
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Fidelity and Surety Bonds and Burglary Insurance 








It's Not the Size, Nor the 


Location 


WO towns, each with a population 
jh of less than 1400, one in Maryland 

and one in Wyoming. In each 
there’s an F. & D. representative. 


Conditions in the two places are radical- 
ly different, yet both F. & D. men are 
writing Fidelity and Surety business at 
the rate of $3.75 per capita, per annum. 
In other words, they will each write ap- 
proximately $5,000 in Fidelity & Surety 
premiums this year. 


All of which would seem to prove that an 
agent’s possibillities for developing a satis- 
factory volume of Fidelity and Surety 
business do not depend upon the size, nor 
the location of his field of operations. 





FIDELITY and DEPOSIT jem pees snes 


FIDELITY & DEPOSIT COMPANY, 


Baltimore, Md. 


COMPANY 


BALTIMORE with _ Company. 





If you are not already adequately represented 
in this territory I will be glad to have full in- 
formation regarding an agency connection 
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OPINIONS ON WAITING 
PERIOD IN A. & H. VARY 





Most Company Officials Favor It 
To Reduce Trivial Claims 
from Insureds 





DECREASES MORAL HAZARD 





General Insurance Agencies Are Writ- 
ing a Growing Volume of This 
Type of Business 





KANSAS CITY, MO., Aug. 19.— 
There has been a growing belief among 
insurance men that the elimination of 
the coverage in a health policy for the 
first week, two weeks or for 30 days 
would not be objectionable to the buy- 
ing public, but would save the compa- 
nies much money in the settlement of 
small claims. It is held by some that 
the agents would prefer to sell the lim- 


ited coverage for less money than the | 


complete coverage at the higher price. 
Dislike Waiting Period 


Not so, however, with the agents of 
: They 
are almost unanimously in favor of 
abolishing the waiting period. The com- 
pany writes policies with the waiting 
period of 7, 14 and 30 days, but there 
are very few of them sold. This is in 
keeping with the policy of the company 
which stresses the fact that it covers 
every accident, every day. The com- 


pany has been built up on the idea that 


its business is to protect the business 
men whom it serves against the loss 
of salary, and its service has been pre- 
sented with the claim that there are no 
limitations to it. 

The agents find that the best prospect 
they have is a man who has had a 
limited policy, and then when he 
thought he had a claim for sickness or 
accident found that the policy he had 
bought did not cover that particular 
ailment, or that the time limit barred 
him from collecting from the company. 
After such an experience, they claim, 
the matter of the difference in the price 
cuts very little figure. 


Stops Trivial Claims 
On the other hand, the Peerless Life 
writes no policies for protection against 
sickness without the elimination clause. 
The time limit is 15 days. The selling 


talk used by its agents is that anybody | 


can manage to take care of a deficit 
which comes from a couple of weeks’ 
sickness, but the thing to spend your 
money for is protection against perma- 
nent disability or the loss of income to 
the family on account of death. The 
urge is to buy a larger life policy with 
the money which would be spent for 
the first 15 days’ protection. Where the 
first two weeks are covered, the cost of 
settling small claims is so great that 
it materially raises the rate necessary 
to cover the cost of other policies, and 
that, on the whole, it is not good for 
the buyer or the seller of the insurance. 

The Employers Indemnity takes a 
position between these two extremes. 
F. L. Barnes, manager of the accident 
department, says: “Many agents have 
accepted the waiting period applied to 


health insurance as a means of making | 


their business more satisfactory by 
eliminating the time and expense neces- 
sary for handling small claims. The 
waiting period plan is found in many 
cases to eliminate the necessity of rid- 
ers in chronic diseases. This plan is 
of course somewhat of an innovation in 
commercial health and accident insur- 


ance and it would not be expected that | 


the agency force as a whole would 
accept or realize its value and purpose 
at once, 

“The volume of health insurance sold 


by our company on the elimination 
plan is continuously increasing, and un- 
doubtedly this is the experience of 
other companies. It is nothing more or 
less than excess or co-insurance, the 
insured carrying a portion of his own 
risk. The reduction of premium for 
elimination period is based on the sta- 
tistical showing of the cost of carrying 
the coverage during the elimination 
| period, so that the insured retains or 
| has deducted from his premium the 
average amount he could receive for 
indemnity during the excluded period. 





tion of expense of handling a multitude 
of small claims. A large volume of 
business written on the elimbination 
plan would undoubtedly reduce the 
moral hazard to such an extent that in 
time an even greater reduction could 
be provided by the companies and the 
| business be profitable. The waiting or 
elimination period for health insurance 
in the industrial business is a more 
accepted condition because industrial 
policies have been generally sold on 
this plan for many years.” 


Is Sold by Specialists 





It is the general opinion of company 
| officers that the great mass of accident 
| and health insurance has been and is 
| being sold by specialists in that line. 
| As President Maddox of the Peerless 
| put it: “The point of view is different 
| in selling life insurance and in selling 
| accident and health insurance. In the 
one case, your appeal is to provide for 
the future of your family, or in the case 
of old age, of yourself. In the other, 
the primary appeal is to protect your 
immediate interests by making sure the 
continuation of your salary. It is not 
strange, therefore, that these two forms 
of protection should demand two differ- 
ent types of salesmen.” 


Has Little Effect 


| 
1 
| 


“Workmen’s compensation insurance 
apparently has no effect on our busi- 
ness,” reports the Business Men’s As- 
surance. In explaining why it does not 
effect the sale of accident policies, Mr. 
| Barnes of the Employers Indemnity 
says: “This being a third party cover- 
age the individual does not have in 
mind its importance to himself. If the 
| prospect for an accident policy does 
consider a compensation coverage he 
will realize that it provides protection 
only for compensational injury, which 
is a small portion of the cases of disa- 
bility. The particular effect of work- 
men’s compensation insurance on the 
accident companies is in the handling 
| of claims, because there is a difficult 
moral hazard involved where the acci- 
dent coverage together with the com- 
pensation allowance equals or in some 
cases exceeds the policyholder’s in- 
come.” 


General Agencies Write More 


The amount of accident and health 
insurance written through general in- 
surance agencies is increasing, it being 
recognized by many of the agencies as 
having as legitimate a place as fire or 
tornado or liability insurance. The 
amount written by any one agent de- 
pends primarily on the personality of 
the agent himself, although the man- 
ager of the agency has much to do with 
it. The agency who is presenting an 
argument in favor of liability insurance 
can easily extend his argument to in- 
clude the damage which would follow 
an accident, and urge a full coverage for 
the benefit of the family or for the 
protection of his business, and the 
agency manager can point out such 
| opportunities for increasing the income 
of the agent. But as a rule, it is found 
that the agents in such agencies usually 
do the thing they like to de, and spe- 
cialize in life, or fire, or accident and 
health, and only occasionally write 
other lines as a side line. 








Admitted to Utah 


SALT LAKE CITY, UTAH, Aug. 19— 
The Federal Surety of Davenport, Ia., 
has been admitted to Utah. Commis- 
sioner McQuarrie has been named pro- 
cess attorney. 


The saving to the company is in reduc- 





DETROIT AGENTS AID} 
IN CORRECTING EVILS 





Realize Necessity for Putting 
Compensation Business on 
More Stable Basis 





WILLING TO COOPERATE 





Ultimate Advantage to Their Own Busi- 
ness Seen in Eliminating Inade- 
quate Payroll Estimates 





DETROIT, MICH., Aug. 19.—Ac- 
cording to casualty agents in this section 
who have analyzed the tendencies in 
compensation business there is an out- 
standing need for more frequent checks 
on payrolls, preferably every three 
months, to eliminate inadequate esti- 
mates and later losses which have de- 
veloped on a surprisingly large scale in 
Michigan territory, especially in con- 
tracting firms. 
has become more evident with the re- 
duction of volume of building in a 
number of instances due to the curtail- 
ment of public work and the decrease in 
speculative building, which has been 
rampant in this city during the past few 
years but now apparently has run its 
course until the oversupply of apartment 


buildings and dwellings has been ab- | 


sorbed. 
Realize Need for Stabilization 


While to a great extent this more 
active cooperation of agents with re- 
spect to checking up of compensation 
estimates has resulted from a determined 
stand on the part of the majority of 
companies in connection with exacting 
underwriting and rating demands, as 
well as increased vigilance in account- 
ing methods, it is due also to a greater 
realization on their part of the necessity 
for stabilizing compensation practices in 
view of a high loss ratio which appar- 
ently cannot be taken care of by any 
increase in rates due to a disinclination 
to countenance any advances of this 
kind. According to company officials 
this situation in Michigan, which has 
proved a veritable battle ground on 
compensation business, is typical of con- 
ditions in other states, so that the efforts 
of both casualty agents and company 
officials are viewed as having widespread 
significance because of their constructive 
nature for the purpose of alleviating un- 
desirable tendencies. 


Both Agents and Companies at Fault 


It is pointed out that the situation has 
been aggravated in the past because 
agents have accepted any kind of an 
estimate in the first place and apparently 
have given up any thought of additional 
premiums until the visit of the payroll 
auditor which formerly was conducted 
upon an annual basis. In some cases it 
is stated that agents have held out the 
additional premiums because of faulty 
company accounting systems. In other 
instances the companies are said to be 
following undesirable practices in ob- 
taining business by adhering to regular 
rates but consenting to the elimination 
of a later audit after the determination 
of the premium based upon the initial 
estimate. The practice of agreeing to 
apply the lowest rate entirely when the 
audit has been made also is said to have 
developed considerable unprofitable busi- 
ness. While these practices are pointed 
out as having been followed largely by 
the smaller companies the highly com- 
petitive situation thus created has been 
productive of an unfavorable influence 
on compensation lines which has brought 
about concessions and _ unprofitable 
methods. 

However, the majority of these un- 
profitable factors are evidently scheduled 


This latter development | 


for the discard in view of the unmistake- 
able conclusions which are revealed by 
the continuance of these practices. 

here is apparently a general agreement 
| among companies and agents that the 
| acquisition of compensation business for 
| the sake of larger volume at a sacrifice 
| can be productive of only disastrous re- 
| sults. The fact that a gradual tapering 
| off in the building program has affected 
| the standing of contracting firms before 
| additional premiums could be collected, 
las disclosed by a delayed system of 
| checking up payrolls, is also regarded 
\as a highly significant bit of experience 
| which must not be duplicated. 


General Tightening Up 


In spite of all of these discrepancies, 
| there is no marked tendency pointing to 
|impositions by agents, since irregulari- 
| ties ‘with respect to the writing of com- 
| pensation business have been generally 
| encouraged and approved in the past 
/even by the larger companies but there 
|is undoubtedly a decided tightening up 
which has reversed this outlook and will 

be made more effective during this year. 

There is a general belief among repre- 
sentative casualty agents that the im- 
provement of methods of acquiring 
/compensation business offers unusual 
possibilities for cooperation with the 
|companies. ,In addition to bringing 
|about greater stability, it will have its 
| effect on renewal commissions. If the 
business is based on sound underwriting 
practices it will be characterized by an 
element of permanence which works 
out to their personal advantage, since 
the possibility of their losing accounts 
from the imperative necessity of raising 
rates later on is automatically elimi- 
nated. 


Too Anxious to Serve Clients 


It is pointed out in this connection 
that in the past agents have been too 
anxious to place compensation business 
on their books even on an admittedly 
unprofitable basis, for the sake of service 
to their clients and immediate profits. 
While this situation is cited as a per- 
fectly natural development in a highly 
competitive business it is stated that 
underwriting of this kind cannot survive 
the test of later payroll audits. The 
need for an adequate estimate in the first 
place and a careful system of checking 
up for additional premiums is therefore 
being emphasized more than ever before 
as a means of obtaining a mutually 
profitable business, which can be viewed 
as permanently satisfactory by agents 
and the companies they represent. The 
soundness of these conclusions is said 
to be further reinforced from the fact 
that larger industrial plants whose com- 
pensation rates have been raised have 
shown a willingness to accept these ad- 
vances, in view of the explanation .of 
the necessity for applying the results of 
| a informative experience looking toward 
| a stabilized trend in rating as well as in 
protective value. 











| 
| Maryland Casualty Golf Tournament 
| 


| BALTIMORE, MD., Aug. 18.—In the 
| first handicap golf tournament of the 
| Maryland Casualty, the low gross was 
| won by John A. Deming, Jr., and the 
| low net by Richard H. Thompson, third 
vice-president. Match play was in 
eights, the prize for the winner of the 
first eight being a handsome silver plat- 
| ter awarded by President Burns, which 
| was won by Mr, Thompson. In addition, 
the company has provided a magnificent 
silver vase or cup to be known as the 
company’s cup to be contested for an- 
nually, the winner to have his name en- 
graved thereon and possession of the 
cup for one year. It is to become the 
permanent property of the player win- 
ning it three times, not necessarily in 
succession. This cup was won this year 
by Mr. Thompson. The runner-up in the 
first eight was H. C. Michael, assistant 
auditor, who received as his prize a 
thermos pitcher and tray. 

In the second eight, the winner was 
J. A. McKeon of the claim division and 
the runner-up was Raymond Finn, like- 
wise of the claim division. In the third 
eight, Regan Mulligan was the winner 
and the runner-up was Ivan A. Snyder, 
superintendent of automobile claims. 
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A COMPANY YOU WILL LIKE 
A COMPANY YOUR CLIENTELE WILL APPRECIATE 


Illinois Motor Casualty 
Company 


SPRINGFIELD 
Capital and Surplus Automobile 
over Insurance 
$300,000.00 Exclusively 
J. L. PICKERING STUART RUSSEL PAUL W. PICKERING 


President Vice-Pres. Secy-Treas. 


EXCELLENT TERRITORY AVAILABLE IN ILLINOIS 














Government, Municipal and Mis- 


First Mortgage Beal Estate 


Union Inpemnity 


egtzs= Gompany “=~ 


FINANCIAL STATEMENT, DECEMBER 31, 1924 


ASSETS LIABILITIES 

Reserve for Claims.. . -$1,403,522.43 
Reserve for Unearned. Premiums 2/951, 088.00 
Reserve for Commissions........ 349 


cellaneous Bonds and Stocks. .$4,893,685.70 













OD, cevepneneceesccemnccsscccce 945.57 Reserve for Taxes....... «+ 113,811.47 
Bend Hotate ......ccccrceccccseee 408,700.00 Reserve for Sundry Bills, etc.... 12,000.00 
Cash in Banks and Offices...... 1326.33 Reserve for Dividends.. 60,000.00 
Premiums in course of Collection Capital paid in..... $2, 450,000.00” 

not due over 9 days.......... a. Surplus over all 
Interest Accrued Liabilities ....... 1,018,675.94 3,468,675.94 
Sundry Assets . 

TOTAL TOTAL ......+00+ seeeeeeeeee +$8,358,829.72 


Surplus to Policyholders - - $3,468,675.94 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY 
AUTOMOBILE, LIABILITY, PLATE GLASS 
AND WORKMEN’S COMPENSATION INSURANCE 








Equitable Life & Casualty Insurance Co. 


of Frankfort, Ky. 


Our Accident and Health Policies give the Insured his money’s worth. 


They are Far Ahead of the Average, and Contain Features which make 
them distinctive. 


We need a few good men in Kentucky and California. 
Address 
CASUALTY DEPARTMENT 


360 North Michigan Avenue, Chicago, Illinois 











EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


ORIGINAL AND LEADING LIABILITY COMPANY 
ALL FORMS OF LIABILITY INSURANCE 


The Most Advanced and Practical Personal Accident and Sickness Policies 





HANLON, 


THOR. E General Agent, Ohio, Hast Ky., W. Va., Tenn., First National Bank Building, 
Cincinnat!; BTONE, STAFFORD & STONE, General Agents, Ind. and Ky., Lemcke Annex, Indian- 
epolis, Ind; MeMULLAN & DOUAIRE, Kes. Mgrs., Ill. and Iowa, Insurance Exchange Bldg., Chicago, 
JiL.; CHAS. H. GARRISON, Btate Agent, Mich., Majestic Bldg., Detroit; LOYAL DURAND, General 
Ager Wis., Wells Bidg Milwaukee; F. D. HIRSCHBERG & CO., General Agents, Merchants 
Ex nge, St. Louls, LOVE-HASKELL COMPANY, General Agents, Woodmen of the World Building, 
Omaha, Neb.; JAMES & MANCHESTER CO General Agents, Leader-News Bldg., Cleveland, Ohio; 
KR. M. NEELY COMPANY, General Agents, Capitol Bank Bldg., St. Paul, Minn. 











C.L.YARRIS @ COMPANY 


Auditorium Garage Building, Cleveland, Ohio 
Claim Examiners and Adjusters 
Immediate Service at Any Point in Northern Ohio 
“Notify our Closest Branch”’ 


Akron Office—1000 Second National Bank Building 
Youngstown Office—417 Terminal Building 
Toledo Office—1151 Nicholas Building 




















WORKMEN'S COMPENSATION 


| 








RULING ON CLASSIFICATION 


Court Holds Insured Must Submit to | 


Changes in Rating Regardless of 
Contract 


NEW YORK, Aug. 
Shientag in city court 
Employers Liability v 
Company, 
dealing with the arbitrary legal applica- 
tion of the correct classification and rate 
for a workmen’s compensation risk with- 
out regard to the classification or rate 
in which the policy contract was issued. 
In 1921 the plaintiff delivered to the ice 
cream cone company its universal stand- 
ard workmen’s compensation policy for 
a period of one year. An advance premi- 
um of $56.50 was paid when the policy 
was issued. In this policy the risk was 
classified as No. 6504, ice cream cones, 
with a rate of $1.13 per $100 of wages. 
There was, in fact, no such classification 
as manufacturing ice cream cones, code 


in the case of 
s. Uncle Sam Cone 


19. — Justice | 


has handed down a decision | 


| sought out 


No. 6504 covering food sundries manv- | 


facturing. The policy provided that the 
rates and premiums were subject to 
modification in acordance with the rate 
manual and rating plans established by 
the Compensation Inspection Rating 
Board, and approved by the New York 
superintendent of insurance. 


sued, the risk had been inspected by 
the Rating Board and classification of 
the risk determined as Code No. 2000, 
bakeries, so that basis rate was $2.18 per 
$100 of annual wages, which rate was 
subsequently reduced to $2.099. Before 
the expiration of the policy, the Rating 





|GET ENDORSEMENTS PLACED 


Companies Have Reduced Number of 
Dilatory Cases and Are Now 
Using Special Men 


Companies writing compensation in- 
surance in Illinois are now reducing 
the number of cases where endorse- 
ments have not been put on the policies 
providing for a 6.1 percent increase in 
rates due to increased benefits going 
into effect July 1. They found it to be 
a very big job to have all the assureds 
and the endorsements at- 
tached. Companies sent with the en- 
dorsement an explanation of why this 
course was taken. The increased bene- 
fits were given. Some agents and brok- 
ers were very diligent in getting these 
endorsements out. Others procrasti- 
nated. The companies themselves now 
are taking hold of cases that have not 
been attended to and are sending special 
men out to do the work. 


Hurt “Fixing Up;” No Pay 


The state of Ohio will not pay John 
Tolan of Cleveland for injuries received 


|}as a result of his pride in his personal 


Board notified the plaintiff that the pol- | 


icy was not written in accordance with 
the rate established for the risk that it 
covered, and thereafter the plaintiff sent 
to the defendant an endorsement to be 
attached to the policy, in 
with the agreement in the policy, 


chang- 
ing the classification 


and rate of the 


accordance | 
| Johnston of Greenwich, 


policy to the classification made by the | 
Rating Board and approved by the in- | : : ing 
tor is neither physician nor surgeon. 


surance department. 
Must Submit to Standard 


The court ruled that the policy of the 
state is to remove the matter of rates, 
premiums and classifications from the 
field of private bargaining and agree- 
ment, and to provide that no rate shall 
take effect until approved by the state 
superintendent. For this reason the par- 


- . - | to change his shoes, 
A short time before the policy was is- | 


appearance. Tolan was employed in a 
biscuit plant. He started home from 
work, and realizing that he had failed 
went back to the 
bakery to do so. Upon leaving, he fell, 
and lost several weeks’ wages as a re- 
sult of injuries suffered. The industrial 
commission refused to reimburse him for 
his lost time, holding that he was not in 
his regular course of employment when 
he was hurt. 


Chiropractor Not Physician 


Compensation Commissioner 
T. Buckingham of Bridgeport, Conn., in 
ruling on the claim of Francesci Chia- 
petta, asking reimbursement for $45 
spent in chiropractic treatments for back 
injury sustained while employed by A. W. 
rules against the 
claim on the ground that by going to a 
chiropractor the claimant did not comply 
with the law, holding that a chiroprac- 


Edward 


Confer on Nebraska Rates 


LINCOLN, NEB., Aug. 18.—Compensa- 


| tion Commissioner Kennedy held a con- 


ties should be held to have contracted | 


such rate and the 
rate in the policy should be considered 
as merely tentative. Judgment was di- 
rected in favor of the plaintiff against 
the cone company for the sum of $462.98 
together with the cost of the action, this 
sum being the amount due the insurance 
company, if the revised classification be 
considered to have taken effect from 


with reference to 


| creased rates were 


the date on which the policy went into | 


force. Since the classification of 
Cone Company as No. 2000, bakeries, 
with a rate of $2.099 had been approved 
by the superintendent of insurance, 
rate must be considered the rate of the 
policy for the entire time if the purpose 
of the state law be followed. 


Washington Accidents Increase 


OLYMPIA, WASH., Aug. 18.—Accidents 
in hazardous industries of the state in- 
creased 14% percent the first four months 
of 1925 as compared with the correspond- 
ing period in 1924, according to Claire 
3owman, director of the state depart- 
ment of labor and industries. Efforts to 
reduce accidents in logging, lumbering 
and general construction work are 
made by the department. 


Ohio Accident Figures 
Fifty-nine persons were killed in in- 
dustrial accidents in July, according to 
reports just compiled. In June, 68 were 
killed. There were 17,644 persons in- 
jured compared with 18,110 in June. 
Premium receipts in July amounted to 
$781,407 and disbursements $1,156,375, 
leaving a gross balance in the insurance 

fund amounting to $47,280,395. 


the | 


| The 
that | 


| ent and more 


being | 


| ditional 
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| 
| 
| 
| 
| 
| 


ference last Saturday with the members 
of the board of the Omaha Manufac- 
turers’ Association, the topic under dis- 
cussion being the existing rates of work- 
men’s compensation. The manufacturers 
insist that unless adjustments can be 
made in these rates they will have to see 
what can be done in a cooperative way. 
The state association board has dis- 
cussed the matter several times within 
the last few months. 

Mr. Kennedy told them that the in- 
due to the increased 
number of accidents at plants, while the 
manufacturers insisted that the doctors 
and hospitals were responsible. Presi- 
dent Berger said that it was a frequent 
thing for doctors to send bills from $25 
to $100 for cut fingers or slivers, bgsing 
it on the number of visits by the patient. 
injured worker never lost any time, 
and the first the employer knows of it is 
when he gets a rerating on the basis of 
experience, 


To Strengthen Iowa Safety Code 

DES MOINES, IA., Aug. State 
Labor Commissioner Urick, acting in har- 
mony with inspectors for insurance cpm- 
panies, will call a meeting of all state 
factory inspectors in the near future for 
the purpose of drafting a more string- 
specific safety code. 

The new elevator code will also be 
discussed and plans made for the en- 
forcement of the interlocking door law. 
The labor commissioner expects to work 
in harmony with inspectors for insur- 
ance companies as no provisions for ad- 
help in the department for in- 
spection of elevators was made, The 
insurance inspectors are expected to re- 
elevators not properly equipped, 
after which the state will act to compel 
of interlocks, Mr. Urick is 
following the recommendations of the 
United States Bureau of Standards re- 
garding interlocks which are considered 





| safe, 
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SAY THE RATES ARE TOO LOW 


Burglary Losses on Fur Stocks in New 
York City Are Mounting 
Still Higher 


NEW YORK, Aug. 19.—In the opin- 
ion of a number of burglary under- 
writers present’ rates for insurance on 
furrier stocks should be doubled at least, 
if companies writing the class are to 
break even on their operations. Fur 
stocks have been the special subject of 
attack by an apparently well organized 
and bold gang of crooks in this city for 
a considerable time past, robberies con- 
tinuing despite the vigilance of the 
police and of special guards. Early last 
week the Division street warehouse of 
Henry Blerivess was robbed of goods 
valued at $100,000, and thus far no 
trace of the missing stock has been dis- 
covered. 

The Furriers Association is consider- 
ing the employment of a number of ex- 
service men to patrol the fur district in 
addition to the protection afforded by 
the regular police force, hoping thereby 
to put an end to the robberies that have 
occurred with such alarming frequency 
and with such serious result during the 
past two years. At one time under- 
writers could count upon the recovery 
of a percentage at least of stolen furs, 
but that day has passed, and now once 








| payroll agreed to be held up and robbed | 


| insurance company for 


goods are stolen seldom is salvage to | 


be had, the crooks seemingly disposing 
of their loot through the medium of 
fences. The rates charged for hold-up 
insurance on furriers are $5 per thou- 
sand, in stores where one individual is 
employed, and $4 where two men are on 
duty. These figures, in the minds of many 
of the underwriters, are wholly inadequate 
to the hazard involved, and should -be 





doubled if not trebled. Offerings of fur 
stocks are not looked upon with favor, | 
such companies as might be tempted to | 
take a chance on the business to help 
out particular brokers finding them- 
selves hampered through inability to 
obtain sufficient reinsurance. 





current at the time of the robbery. The 
first $200,000 of negotiable securities was 
picked up in Chicago following the ar- 
rest of Joe (Yellow Kid) Weil. The 
second lot, consisting of about $100,000 


in real estate and first mortgage paper, 
was held up while passing through the 
Federal Reserve Bank at Minneapolis. 
It had been put up as collateral for a 
$40,000 loan. 
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NOW EXTENDING ITS FIELD 


| Income Guaranty Having Become a 


Confess St. Louis Robberies 


ST. LOUIS, MO., Aug. 18—Thirty re- | 
cent highway robberies in St. Louis are 
attributed to a band of 12 youths, all 
former inmates of the Boonville Re- | 
formatory, in a confession made public | 
by the St. Louis police. 

The informer told the police that the 
robbers escaped identification on several 
occasions because the robbery victims | 
had exaggerated the value of the loot in 
filing claims with their insurance com- | 
panies and refrained from identifying 
the robbers to avoid having their padded 
insurance claims exposed. 

“We used to read the newspaper ac- 
counts of our stickups and whenever the 
victim exaggerated the amount of money 
or jewelry taken, we knew he would 
never identify us,” the confession con- 
tinued. “If he told the truth we laid 
low for a couple of days.” 

The confession is also said to have 
disclosed details of an arrangement | 
whereby a man in charge of a firm’s | 


of $2,000 so he could file claim with his 
$10,000. This | 
plot was not carried through because | 
the man got “cold feet.” 


Recover Milwaukee Bank Loot 


MILWAUKEE, WIS., Aug. 18—About 
$200,000 in negotiable securities and 
$100,000 in non-negotiable’ securities, 


comprising all but $12,500 of the loot 
stolen by bandits from the Northwestern 
National Bank of this city last Decem- 
ber, has been recovered. A feature of 
the robbery was that none of the funds 
on deposit in the bank were protected by 


Stock Company Will Enter a Num- 
ber of States for Business 





The Income Guaranty of South Bend, 
Ind., which has operated as a mutual 


| since, 1917, was licensed by the Michi- 
| gan department, a stock company, June 


25. Immediately thereafter it qualified 
as a stock company throughout its en- 
tire territory consisting of Indiana, IIli- 


| nois, Kansas and Missouri, in addition 


to its home state. 

The company in its financial state- 
ment as presented following an examin- 
ation by the Michigan department as 
of May 28 gives its paid in capital of 


| $100,000.00 with surplus to policyholders 


of $182,904. The statement also shows 
insurance in force of over $33,000,000. 
At present the company is preparing 
to enter New York, Massachusetts, 
Pennsylvania, Minnesota and California, 
already having some plans in mind for 
agency extension in such territories. 
This company set out in 1917, with 


| the definite idea of an unrestricted policy 


contract for business and professional 
people and others of a similar occupa- 
tional hazard. How well it succeeded is 
emphasized in the 1924 premium income 
of $417,702. An income of $600,000 
for 1925 is one of the company’s ob- 
jectives. 

The active officers of the company are 
A. N. Hepler, president, and John G. 
Malmberg, secretary-treasurer, both of 


| whom are seasoned accident and health 
burglary insurance, according to reports | 


men. 





of agency organization and direction, 
ably assisted by R. C. Hepler, assistant 
agency manager. .Mr. Malmberg gives 
much of his time to the claim depart- 
ment, aided by A. N. Hepler, Jr., as as- 
sistant secretary and claims adjuster. 

The general offices of the company are 
at South Bend, Ind. 


ARE USING THE BY-PRODUCTS 








Accident Company Officials Declare 
That in Themselves Newspaper Pol- 
icies Are Not Profitable 





Companies writing so-called news- 
paper accident policies have been in 
more or less a state of confusion since 
the Federal Life made its deal with the 
Chicago “Tribune,” whereby anyone 
who sent in an application to the 
“Tribune” would be given a policy for 
$1 premtium. There were a number of 
contracts out with other companies and 
immediately a’'demand was made, that 
the “Tribune” contract be duplicated. 
In Chicago the “Tribune” accident pol- 
icy became a real factor in newspaper 
circulation. The Chicago “Herald & 
Examiner” which had a contract with 
the North American Accident wanted 
to increase its principal sum and lib- 
eralize the contract more along the 
“Tribune” lines. However, it was not 
able to secure as favorable terms. 

There was much discussion as to 
whether the “Tribune” contract could 
be carried out on anything like an even 
break. There has been no money made 


|in the newspaper accident business it- 


Mr. Helper is in personal charge | 


self, but companies have been able to 
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Casualty Insurance and Surety Bonds 


Good Territories Open For Representation 





Capital, Surplus and Reserve over $11,000,000.00 


‘Besides its 20 major lines, many special 
and side coverages are written by the 


Maryland (Casualty Company 
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use the policyholders who take such pol- | of the $10 automobile accident policies Mutual Benefit Health & Accident, with 
niu oe rite »m for regular acci issued by that company. At the rate the | headquarters in Chicago. Before this 
icies and write them for regular accident nes ° h a ? 
: " in this way the by-product policies are going, no difficulty will be | promotion he was at the home office o 
apg ening rar _ : ai Th encountered in reaching the goal that | the Mutual Benefit and had been a trav- 
has heen the profitable commodity. 1he|).5 peen fixed, according to H. V.| eling claim auditor for the Travelers for 
North American Accident, Federal Life,| Goabold, head of the agency. Mr.| three years. 

Great American Casualty x. ney Godbold himself sold 21 of the policies a 
National Casualty, Inter-Ocean cci- | in an hour and a half the other day when aie P 
dent and Continental Life of St. Louis |he put in some of his spare time to Held District Meetings 


are th in com ies writing these | help boost the sale. The policy pays The Mutual Life of Illinois recently 
~~ = ee eee ness $2,500 for death from an automobile ac- held a series of midsummer district 
— cident and $25 a week for disability re- | agency meeting at St. Louis, Mo., Chi- 
: , _ sulting from such accidents. cago, Des Moines and Iowa City, Ia. 

Special Drive on Auto Policies —_- These meetings were conducted by F. 
The Godbold-Saunders agency at Rich- M. Feffer, vice-president, assisted by 
mond, Va., which represents the Pilot Munn Is Promoted Missouri State Manager R. G. B. McKee, 
Life among other companies, is making Wade F. Munn has been promoted to | Chicago Division Managers Schmidt and 








a drive this month for the sale of 1,000 |claim manager of the central division, ! Parker, Iowa Division Managers J. O. 


_—— 








The tirst six months of 
1925 show on increase 





1p the number of Pol- 
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FIRST ORGANIZATION OF ITS KIND IN AMERICA 
BROWN HOTEL BLDG. DES MOINES, IOWA 
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ERNEST W. BROWN, Secy—Treas 











Hoffman and D. F. Creech. Activities of 
the company for 1925 were discussed, 
and plans were made for a very exten- 
sive campaign for the remainder of the 
year. A very gratifying increase in 
business has been secured this year. 


Labor Fights Maryland Plan 


BALTIMORE, MD., Aug. 18.—Organ- 
ized labor of Baltimore has opened a 
fight on Commissioner Benson in his 
move to change insurance laws to give 
more protection to companies selling 
health and accident policies and aimed 
at the persons who make fraudulent 
claims. 

The fight on the commissioner’s plan 
was launched by Clinton S. Hancock, 
delegate of the Brotherhood of Car- 
penters. He argued: 

“The companies do not need as much 
protection against frauds as the policy- 
holders need protection against the in- 
surance companies. 

“If Commissioner Benson is sincere in 
wanting to bring about changes he can 
do more good by adopting a uniform 
policy for all the companies than by 
seeking to discover a few fraudulent 
policyholders. 

“In my belief the insurance commis- 
sion was formed to protect the pur- 
chasers of insurance and not the com- 
panies.” 





PERSONAL GLIMPSES | 


OF CASUALTY MEN 











Willard H. Cobb, who betomes gen- 
eral agent of the New England Mutual 
Life in New York, 25 W. 43rd street, 
resigns as vice-president of the National 
Surety. He has had an extended ex- 
perience for a man of his age, as he is 
only 33 years of age. He graduated 
from Yale in 1914. He was an agent, 
agency inspector and then assistant sec- 
retary of the American National Life of 
Galveston. In 1920 he went into the 
surety field with the National Surety 
becoming manager of the forgery bond 
business in Boston, then manager for 
all New England and finally was called 
to the head office. 


Frederick Richardson, United States 
manager of the General Accident, sailed 
Saturday on the S. S. Paris for six 
weeks’ trip in Europe. He will first 
visit France and then go to England 
and Scotland, where he will call at the 
home offices of the company. He will 
visit some of the noted Scottish High- 
lands summer resorts before returning 
to America 

G. R. Kendall, president of the Wash- 
ington Life & Accident, Chicago, has 
returned from his vacation at Indian 
Lake, Mich. Last Thursday while stop- 
ping at Dowagiac automobile thieves 
stole his new seven-passenger Peerless 
sedan. Police were unable to locate the 
car and it was necessary for Mr. Ken- 
dall to return to Chicago by train 


President Isaac Miller Hamilton of 
the Federal Life is on an extended trip 
through the far western agencies and 
is now in California. He will be gone 
for another month 


President H. G. B. Alexander of the 
Continental Casualty of Chicago left this 
week on a trip through the European 
continent. Vice-President H. A. Behr- 
ens, who has been on a vacation in 
Los Angeles and along the Pacific coast 
Since June i now returned to the 
once 

Sydney C. Doolittle, whose job is to 
keep the Fidelity & Deposit “on the 
map,” h dug up the following story 
on Pi ident lida. 

Back in the days when he was practic- 
ing law in Northampton, Mass., tle 
present President of the United States 
used to be one of the F. & D. steady 
customet The other day while rum- 
m ng through some old cases, W. 
Parr of the judicial department came 
acros 1 trustee in bankruptcy bond 
dated Dee. 20, 1906, and bearing Calvin 
Coolidge’s signature at the bottom of 








n of 
| trip 

and 
gone 


f the 
t this 
ypean 
Behr- 


came 
bond 
Calvin 
ym of 





August 20, 1925 





THE NATIONAL 


UNDERWRITER CASUALTY 43 





the application. According to the 
docket entries on the bond label, Mr. 
Coolidge was very highly recommended 


| - : ‘ m 
| only “good. His credit rating was 
simply “fair,” but it must be remem- 
| bered that at that time his estimated 


worth was under $1,000. 








as to character, but his legal ability as 


= | 





AMONG SURETY MEN 
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BROKERS’ COMMISSIONS HIGH 


Charged With Doing Little to Earn 
Their Excessive Rakeoff on New 
York Bonding Business 


NEW YORK, Aug. 19.—Bonding 


business in the metropolitan territory is 
now handled almost entirely 


the old established agencies still main- 


tain direct contact with early clients but | 


carefully refrain from seeking new cus- 
tomers, appreciating that if they were to 


do so they would incur the ill will of the | 


brokerage fraternity, and be the losers 
in the long run. 

The legitimate agents complain, how- 
ever, of what they term the rapacity of 
the brokers in demanding excessive 
commissions for the very limited service 
they perform, which agents say, is lim- 
ited almost to the delivery ot policies 


and the collection of premiums. All de- | 
tails in connection with preparing the 


extensive data required by the surety 
companies befcre the issuance of a bond 


are handled by the agents. The writing | 


of a contract giving a client the proper 
protection he seeks or should have, calls 
for a considerable amount of technical 


knowledge, gained only through years | 


of experience. .Service of this character, 
agents feel, should be compensated for, 
and while they are willing to split 50-50 
with brokers, 


is in it, which many brokers do, 
Attempts at Reduction 


From time to time in recent years 
company executives have endeavored to 
limit brokerages in this territory, argu- 
ing that but a small percentage of the 
business written is originated by solici- 
tors, in sharp distinction to life insurance 
for example, court, 


being required under the law, or by busi- 
ness practice. It has been pointed out to 


brokers that in insisting upon 30 per- | 


cent commission, in view of the very 


limited service they render the assured. | 


they are pursuing a very shortsighted 


policy. The insurance department of the | 
state has already made an effort to limit | 


the acquisition cost in surety lines, just | liquidating the frozen assets of the de- | 


as it has in other divisions of casualty 
underwriting, and while the attempt has 
not been pressed of late, there is always 
the likelihood that it will be if, in the 


opinion of the department officials, the | 
expense element of the business becomes | 


excessive. 

_ A number of company executives are 
in full sympathy with the agency force 
in holding present metropolitan broker- 
ages to be wunwarrantedly high, and 
would welcome any concerted effort to 
put them back to the figure paid else- 
—— throughout the country, namely 
» percent. 





Lownsberry to Virginia 
W. K. Lownsberry, 
ewark, N. J., 


recently witl 


N office of the Fidelity & 






Casualty as assistant bond man has 
been transferred to the company Rich- 
mond, Va., branch as superintendent of 
its bonding department. The Richmond 
Office has jurisdiction over Vi ia and 


the Carolinas; Le 
dent manager 


wis C. Adair is its resi- 





Modern Woodmen Claim Assigned 
DES MOINES, IA., Aug. 18.—The claim 


of the Modern Woodmen account of 
$85,000 with the now defunct Commer- 
Cial Savings Bank, with $450 interest, 


was ordered assigned to the Royal In- 


demnity by District Judge Meyer The 
Woodmen had a surety bond with the 
Royal which guaranteed their account 
if the bank failed 


through | 
the medium of brokers, the day of the | 
special agent soliciting directly trom cli- | 
ents having passed altogether. Some otf | 


they cannot understand | 
why the latter should demand all there | 


u contract and the | 
numerous other forms of surety bonds | 


|SURETY BUSINESS EXCHANGED 


|Some Companies Have Reinsurance 
Contracts but Most Distribute Lia- 
bility Among Several Offices 


NEW YORK, Aug. 19.—While cer- 
tain of the surety writing companies 
have treaty contracts with re-insurance 
offices, the great bulk of the reinsured 
business is done among one another 
upon an exchange basis. As the ma- 
| jority of contract, depository and 
bankers’ blanket bonds notably, are for 
| substantial amounts, the liability there- 
under is distributed among a number of 
companies by the primary writing of- 
| fice, the ceded liability, of course, being 
|in proportion to the amount and the 
| character of each particular risk. Re- 
| insurance is accepted in like manner, the 
| reinsuring company taking a liberal or 
a modest percentage of a submitted line, 
| or declining it altogether, according to 
| the judgment of its chief underwriter 
specalizing in the class of business of- 
fered. 


Commissions for Reinsurance 


The commission allowed for reinsur- 


ness and 15 percent upon bankers’ blan- 
ket bonds. While a suggestion was re- 
| cently offered by certain company exec- 
| utives that the above figures be increased 
| 5 percent the idea failed of general ac- 
| 
| 
| 


ceptance, it being very emphatically 
stated that any office attempting to pay 
commissions beyond the prevailing scale 
| would soon find itself in deep water. 
With losses upon both fidelity and sur- 
ety lines showing a steady increase, the 
[need for retrenchment in the matter of 
expenses, in the opinion of discerning 
| company executives, was never more in- 
| sistent than it is at the present time, and 
any proposition looking to an advance 
| in commissions or in any other division 
| of controllable expenses, 
| 


they 
should be frowned upon 


assert, 





| To Liquidate Frozen Assets 


NEW YORK, Aug. 
| surety companies interested in the 100 
or more banks of the northwest that 
have failed in the past two years have 
approved the plan of Howard Everett 
of forming a _ special corporation for 


19.—A number of 


funct financial institutions Tt is 
posed to sell such farms as cannot be 
disposed of for immediate cash, save at 
too great a sacrifice, upon the time pay- 
ment plan. The surety companies’ con- 
cern in the proposition is to recover 
| salvage on claims paid on 


' bonds. 





Held on Express Company Bond 


ST. LOUIS, MO., Aug. 18—The Ameri- 
ean Surety has been held liable on a 
bond furnished by the defunct Interur- 


ban Express Company for unpaid rental 
on express cars furnished by the East 
St. Louis & Suburban Railway Company 


during January, February and March, 
1922. Judgment was for $2,269 The 
company plans an appeal. 

The express company’s contract with 


the street car company required it to 
furnish a $5,000 surety company bond to 
guaranty payment of rental on express 
ears furnished by the car company. The 
express company failed in 1922 and the 
rental on cars used during the first quar- 
ter of that vear had not been paid, The 
surety company’s defense was that the 
car company had failed to give proper 
notice of the unpaid bills 





Detrick Hits Bid Bond Practice 


SAN FRANCISCO, CAL Aug. 18. — 
Commissioner Detrick has called the at- 


tention of surety companies operating in 
California to the fact that they must 
show the correct premiums on bid bonds 
or be declared in violation of the anti- 
rebate law For some time there have 
been charges in California that some 


ance is 30 percent upon general busi- | 
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pro- | 


depository | 
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Make September 
1-2-3 
Red Letter Days 


Here in beautiful Southern Indiana at the 
famous West Baden Springs Hotel is to be held 
the 24th Annual Convention of the Health & 
Accident Conference. 


~~... «© «4 «4444444444 444444444 44% 


The West Baden Springs Hotel takes this oppor- 
tunity of extending to you a cordial invitation 
to enjoy West Baden as a guest of this hotel. 
We feel certain that you will enjoy, as have 
thousands of others, your stay at West Baden. 
Our recreational and clinical facilities are, equal 
to any in the world. At your service and pleas- 
ure is a sporty golf course, tennis courts, swim- 
ming pool, bowlingalleys,etc. Allthese facilities 
are here awaiting you, and are available without 
additional charge. If you have not already 
made inquiry and reservations—do so today. 


Come to West Baden Springs 
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Writing Casualty Insurance 
Fidelity and Surety Bonds 








Federal Surety Company 





Home Office: 








Davenport, lowa 
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The Sign of Good 
Casualty Insurance 


Guarentae and Accident 
Company, Limited 


Head Office U. S. Branch 


55 Fifth Avenue, New York 


C. M. BERGER, United States Manager 


The “Company of super service” is not a 
name that has been “applied” to the London 
Guarantee and Accident. It is a name well 
earned in more than fifty years of close co- 
operation with the agents. 


UNITED STATES BOARD 


F. W. Lawson, Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of 
London, New York 


D. R. Forgan, Vice-Chairman, National Bank of Republic, 
Chicago 


Fred L. Gray, of Fred L. Gray Co., General Agents, Min- 


neapolis 


W. C. Potter, President, Guaranty Trust Company of New 
York, New York 


Geo. D. Webb, of Conkling, Price & Webb, General Agents, 
Chicago 




















surety companies have been “cutting | tically puts a stop to this practice by a 
corners” in competition to get this class letter address to surety companies in 
of business with the result that surety | which he states that his department will 
underwriting has been very unstable in | proceed to the full limit of its power in 


| 


this state. Commissioner Detrick prac- | prosecuting violations. 


CASUALTY COMPANIES’ SEMI-ANNUAL 
STATEMENTS 
(As Filed With the Governor of Georgia) 














Net Disburse- 
Assets Surplus Income ments 

Aetna Casualty & Surety...... $24,244,366 $5,845,408 $ 9,989,403 $ 7,431,255 
General Indemnity, Rochester.. 429,655 229,655 910,239 22,023 
London Guar. & Accident, N. Y. 17,242,638 2,170,785 8,291,632 8,752,362 
Massachusetts Bonding, Mass.. 10,064,397 1,577,382 4,630,582 3,758,120 
Metropolitan Cas., N. ¥.......0. 6,134,211 1,166,241 4,005,311 2,166,042 
Ocean Accident & Guar., N. Y... 20,998,036 4,133,837 8,567,302 7,891,508 
Preferred Accident, N. Y....... 10,296,105 1,708,142 3,284,215 2,433,275 
Travelers Indemnity, Conn..... 13,870,768 2,143,284 5,324,364 4,879,494 
ee te i. Me coat ecéeen ee 42,844,777 6,218,571 19,239,291 16,946,899 








DRAMA AT CLOSE OF Associated Employers, and as such at- 


torney-in-fact made the reinsurance con- 


RECIPROCAL HEARING | tact under which $200,000 of subscrib- 


ers’ money was paid in reinsurance 
(CONTINUED FROM PAGE 35) 


ance?” The answer was no. More 


leaves were turned. Nine dollars isn’t - CASUALTY ADJUSTO R 
Py ; osition wante y an experience claim 
much, CEOS 28 2 — The next item adjustor in Auto liability, fire and _ theft, 
was $38. Another ran over a hundred, workmen’s compensation and_ investigator. 
then one over a thousand. Smaller ones || Would locate wherever a position is open. 
again. There were not many sheets Best of serene Bee ‘4 eee 
left. Then one showed over $2,000 Case Zhe Vettes Underiee 
credit, and counsel did not even add up 
the total for the record. It was obvious 
to all listeners that the $3,337 debit had 
been exceeded. Actually the total of 
credits was $4,187.37, or $850 more than 
the alleged debit. The menace in the 
ledger had been defeated by cross ex- 
amination. 














. 
Casualty Special Agent 
Position wanted by young man 27 years old. Three 
years as solicitor for general agency. Three years 
as special agent covering three states for large 
bond and casualty company. Now brokering own 
agency but wishes to return to field work. Can fur- 
nish best of references. Opportunity more impor- 

tant than salary. 
Address P-5 


Care The National Underwriter 


No Caisson Work on Job 








To cap this, the wires summoned from 
Leavenworth the auditor of the Mis- CASUALTY MAN 
souri Valley company to testify about || Position wanted with a Casualty Com- 
the real distribution of payroll. Mr.|] pany that can use a man with fifteen 
Lally had analyzed the payroll as to|]| years’ experience in the Casualty 
classification, comparing the voluntary | business as Chief Inspector, Special 
report with the disputed audit. On one|| Agent and Underwriter. Age 38. 
job, at Rigolets, La., on a bridge for | Address P-4 
the L. & N. railroad, the voluntary | Care The National Underwriter 
report showed not a dollar of premium | 
for caisson work, while the disputed | 
audit showed $11,024 as due for premium | 
on caisson payroll. 

The official of the Missouri Valley | AMERICAN 
company described the actual work at | 
Rigolets, which was by the “cutting | 
edge” method. All of the work de- 
scribed was from above water level, URETY 
the “cutting edge” being sunk from 


barges and the mud_ scooped out 


I th “wells” i h 5 i 
Pe oe teeny 
There was absolutely no compressed | oa 

NEW YORK 


air work on the job whatever. 
100 Broadway 











Stock Company Witness 


Then a stock company underwriter 
was put on the stand to define “caisson 
work” under the manual. He defined 
it as work under compressed air. Thus 
the audit attack got a heavy blow also. FIDELITY AND SURETY BONDS 

Further it was shown that the Rigo- BURGLARY INSURANCE 
lets job was on the cost plus basis, and | CHECK FORGERY AND 
the railroad not only paid whatever ALTERATION INSURANCE 


workmen’s compensation premium was 
due on the payroll, but paid the bridge 
company’s percentage on top of that. 
Thus any inducement on the part of 
the bridge company to falsify its pay- 
roll was negatived. 








Ellis Is Cross Examined 


Throughout the week more interesting 
disclosures came from cross examination 
than on direct testimony. Direct testi- 
mony is mostly formal, proving entries 
on books and records. Many items of 
the Sherman & Ellis claim are ques- 
tioned by the receiver and cross exam- 


. 
ination of the Sherman & Ellis witnesses | Progressive Agents 


sometimes brought out interesting de- | 





tails. || May secure an attractive contract 
One item of alleged liabilities is a available in Michigan, Pennsyl- 

balance of $57,000 to the Inland Lloyds |] vyania, Ohio, lowa, New Jersey, with 

as excess reinsurance premium still un- : : 

paid. When Frank H. Ellis took the a strong progressive Company if 

stand it was brought out on cross ex- they act promptly. 

amination that he personally was an un- | GENERAL CASUALTY AND 

derwriter at Inland Lloyds and Sherman | SURETY COMPANY 

& Ellis, Inc., is the largest underwriter ‘ ‘ eg 

at Inland Lloyds. It also appeared that | First National Bank Building 

Sherman & Ellis, Inc., was attorney-in- | Detroit, Mich. 








fact for Inland Lloyds, as well as for the 
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premiums to Inland Lloyds, with $57,000 
more still claimed. 

Details of the reinsurance arrange- 
ments also were brought out. There 
was a $500,000 catastrophe policy on coal | 
mines in London Lloyds, and one for 
$200,000 on lead and zinc mines. The 
excess policy in the Inland Lloyds ex- 
cluded these mine hazards, and was for 
$50,000 above the first $15,000 in any 


one accident. Thus the Inland policy 
virtually covered only manufacturing 
hazards. It was brought out that there 


was no claim under the Inland policy, | 
nor under the mine excess policies either, 
for that matter. The reinsurance seems | 
to have been good underwriting and if 
there is any question it is on the pro- | 
priety of Sherman & Ellis placing the 
business with their own concern. 
Teapot Was Empty 


Another interesting passage came 
when Vice-president Lally of Sherman 
& Ellis was on the stand. On cross ex- | 
amination he was asked what were the 
assets of Sherman & Ellis. The appar- 
ently innocent question brought a storm. 
Seemingly the assets of Sherman & 
Ellis are of great interest to the receiver, 
although nothing has come out yet to 
show any claim against the former man- ! 
agers of the reciprocal. After a hot ex- 
change came the usual ruling, “the wit- 
ness may answer, subject to objection.” 
There was a pause. Finally Mr. Lally 
said, “I would have to have the last bal- 
ance sheet before I could answer.” The | 
teapot was empty. 


Value on a Reciprocal 


Although reciprocals have been oper- | 
ating for many years and are known to 
have been bought and sold, insurance | 
men know little about them. Theretore 
an incidental part of the testimony ot | 
Vice-President Lally of Sherman & 
Ellis is of particular interest. Mr. Lally 
testified that a reciprocal is worth 75 
percent of the premium income, and 
taking the income of the Associated | 
Employers at $2,000,000 a year, as a go- | 
ing concern, it was worth $1,500,000. 

The value, of course, is to the attor- 
ney-in fact. A reciprocal can have no 
capital value to its members. The right | 
to belong to a reciprocal is of the same | 
value as the right to deposit money in | 
a bank. 

It is interesting to compare Mr. 
Lally’s valuation with that of a local 
agency. The highest value put on a 
local agency is one year’s commissions, 
or say about 19 percent of the premiums 
handled: A reciprocal is valued at 75 
percent of the premiums handled, and 
yet one of the alleged reasons for going 
into a reciprocal is the “saving” in 
agents’ commissions. 

Book Entries Not Made 





| 
Several of the claims of Sherman & | 
Ellis, although old, do not appear on | 
the books of the Associated Employers, | 
or did not at the time of the failure. | 
One claim is for $22,500, half of a $45,- 
000 check paid in 1922 to the American 
Reinsurance. This was a Sherman & 
Ellis check offered in evidence with the | 
explanation that it covered a compro- 
mise settlement on reinsurance premi- 
ums due under two policies, one running | 
to the Associated Employers and one | 
to the Indiana reciprocal of which Sher- | 
man & Ellis also were managers. There 
was no explanation why the Associated | 
Employers’ share was never charged to | 
it until the receiver took hold. 


Question on $250,000 Item 


Frequently the hearing has touched | 
on $250,000 in management commis- | 
sions relinquished by Sherman & Ellis 
early in 1924. The receiver aims at | 
treating the relinquishment as legally | 
effective, while it is now repudiated by 
Sherman & Ellis. It was not formally 
repudiated by the Sherman & Ellis board 
of directors until April 9, 1925, or after | 
the Sherman & Ellis interests had lost 
control through the intervention of the 
policyholders’ protective committee in | 
the receivership suit. At the hearing this | 
week F. H. Ellis testified that he had 
repudiated the relinquishment in conver- | 
Sations with the receiver, James W. | 


Gullett, held before Christmas of 1924. | 








| Clifford 


Mr. Gullett was called and testified he 


| recalled no such repudiation and he felt 


sure such an important matter would | 


have made some impression on his mind. 
Did Not Authorize Entry 

As is customary, the receiver worked 

with the employes he found in charge. 


The testimony showed that an item of 
$116,000 had been “reversed” on the 


books so as to show a credit to Sherman | 


& Ellis, and the receiver was called to 
testify that he had no knowledge of the 
change until long after it was made and 
had not authorized it. 


Nothing more surprising has come out | 


| of the Associated Employers receiver- 


a than the statement last week by | 


NV. T. Irwin, substitute attorney-in-fact, 
that he could not wind up the exchange 
without the aid and protection of a re- 


ceivership, and that his own attorney | 


drew up the original petition for a re- 


| ceiver, and he himself directed the se- | 


lection of a plaintiff whose claim would | 


give jurisdiction to the United States 
court. 

The most vociferous claim made by 
reciprocals is that they are self-contained 
and self-righting, that they are not 


| amenable to courts because an exchange 


is a mere place for the exchange of con- 
tracts and there is nothing for a court 
to take hold of. 


on the theory that there is no jurisdic- 
tion and no way for the court to take 
hold. Yet Judge Irwin found that as 


) _In_this very case the | 
| big fight is to dismiss the receivership 


attorney-in-fact he could not liquidate it | 


ership. 
Judge Irwin Gives History 


Judge Irwin took the stand as his own 


; alone and himself orginated the receiv- | 


witness and recited facts he wanted in | 


the record. He said he was invited to 


Chicago from his home in Peoria to | 


meet insurance department representa- 


tically at their invitation he entered into 


| tives who were making a joint examina- | 
| tion of the Associated Employers. Prac- | 


an arrangement to become substitute | 


attorney-in-fact, but solely for the pur- 
pose of liquidation and not to write new 
business. He was to receive a salary 


while Sherman & Ellis, in substituting | 


him as attorney-in-fact, expressly 
tained their right to management com- 
missions. Potts & Armstrong became 
his attorneys. The substitution was 
effective July 28, 1924. 

Hampered by Bankruptcy Suit 


Within a short time an involuntary 
petition in bankruptcy was filed, the one 
that ran along until it was finally dis- 
missed in March of this year. When he 
assumed his duties, the insurance depart- 


re- | 


ment examiners were still in charge. He | 


considered it important to defeat the 
bankruptcy suit, because he did not 
think it an effective way of winding up 
the reciprocal. What with the efforts 
against such suit, and the presence of 
the insurance department examiners, he 
had little opportunity to tackle the liqui- 
dation, but he soon became convinced 
that he would need the aid and proec- 
tion of a court of equity. 


Prepared Petition and Answer 


Accordingly he directed the head of 
the claim department to select a plaintiff 
whose claim would give jurisdiction to 
a federal court, and his own attorney, 
Judge Armstrong, prepared a petition 
for a receiver in the name of the sub- 
scriber selected, which was the Missouri 
alley Bridge & Iron Company. Judge 
Armstrong also prepared the answer of 
Judge Irwin as defendant in the receiver- 
ship, and on such petition and answer 
so prepared, James W. Gullett and 
Ireland were named by the 
court as joint receivers. It was the 
plan in this original receivership that the 
receivers would be little more than 
bankers, to hold the funds of the As- 
sociated Employers, while Judge Irwin 
as substitute attorney-in-fact worked out 


| the actual liquidation. 


Policyholders’ Protective Committee 


The bankruptcy suit running alongside 
the original receivership suit, was very 
much in the way, and very little was 
done toward actual liquidation. How- 
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LIKE A GOOD REPUTATION 


N SERVING its clients, in every manner 
consistent with good business principles— 
Standard has earned a national reputation 
for fair dealing among agents and assureds. 
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any organization. 
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511 Locust St., St. Louis, Mo. 104 Fifth Ave., New York 


OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, Manager, 1045 Illinois Merchants Bank Bldg., Chicago 

















GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident and Health, Burglary, Plate Glass, 

Steam Boiler, Automobile Liability, Property 

Damage and Collision, Elevator, Teams, Public 
Liability and Workmen’s Compensation 








FREDERICK RICHARDSON, United States Manager 














General Building 4th & Walnut Streets 
PHILADELPHIA 
Re- Insurance DEE A. STOKER 
Excess Re- Insurance RE-INSURANCE UNDERWRIFER 


Catastrophe Hazard 111 W. Jackson Blyd. CHICAGO 
Biamket Auto Excess Fire Covers in American Companies 


when a policyholders protective com- 
mittee got an order of court for the use 
of the list of subscribers and sent out a 
circular letter, which Judge Irwin offered 
in evidence. After that letter went out 


the voluntary - e™ sl snegengeecind Does Not Advance Money to Auto 
practically ceased. Thereafter a new 

petition, called an amended petition, was Purchasers but Merely Guarantees 
filed in the receivership case, the bank- Financial Strength 
ruptcy suit was dismissed, James W. 
Gullett became sole receiver, and Fisher, 
Boyden, Kales & Bell, counsel for the 
policyholders protective committee, be- 
came counsel for the receiver. 


HARTFORD’S “FINANCE PLAN” 





ever, some collections were coming in, paces EXPLAINS DEAL 


| 
| 
| 





HARTFORD, CONN., Aug. 19.— 
| Norman R. Moray, general manager of 
| the Hartford Accident & Indemnity, has 
issued a statement explaining the so- 

Judge Irwin hinted at a clash over called financing plan of the Hartiord, 
control of the liquidation in references advertising by Wirt Wilson & 0. OF 
he made to “lawyers butting in.” This Minneapolis. This advertisement, which 
evidently referred to Fisher, Boyden, | created quite a stir, intimated that the 
Kales & Bell. who now seem to be in Hartford company had entered the auto- 
complete charge of the legal phases of mobile finance field, and said in part: 
the liquidation. Potts & Armstrong | . The plan is backed by the two Hart- 
seem to have dropped out and so far as | tords. If you contemplate buying a car, 
appears at the hearings, are taking no | THEW OF second hand, you can go to the 
further part in the case, either as counsel Hartford agent, Wirt Wilson & Co., 
for Judge Irwin, for Sherman & Ellis | and secure the purchase price. Simply 
or ior the receiver, in all of which | Select the car you want and the Hart- 
capacities they seem to have acted. | ford gives you the cash at a reasonable 
Judge Irwin’s salary, which was agreed | interest rate instead of a monthly pay- 
on as $15,000 a year, has been reduced | ™€"t- You can then go to the automo- 
to $500 a month. The receiver’s counsel | bile dealer and have all the advantages 
rather positively take the ground that | 0 being a cash buyer, for we give you 
Sherman, & Ellis are not entitled to the the cash. 

Management commission they reserved 
in their substitution of Judge Irwin as 
attorney-in-fact. It is pointed out this Mr. Moray explained that this is not 
would mean a double expense on the | backed up by the Hartford Fire, but is 
subscribers, as the liquidation expense | exclusively an act of the Hartford Acci- 
also has to be met by them. dent & Indemnity, and also that even 

Rushed Out Payrell Auditer the latter does not finance the purchase 
of automobiles. Under its surety privi- 

It is also pointed out that a payroll | leges it merely guarantees the financial 
auditor was rushed to the Missouri | strength of the buyer through a bond. 
Valley Bridge & Iron Company as soon | The question of fire, theft or other in- 
as the old crowd lost control, in the | surance in connection with these trans- 
spring of 1925. The payroll auditor’s | actions is merely incidental, he said, 
remarkable report, finding $11,000 in| except that if the risk involved is sub- 
premiums due on caisson work payroll | ject to destruction or loss by fire, theit 
on the Rigolets, La., job, when in fact | or other similar hazards, naturally the 
there was no caisson work whatever on company must have insurance against 
that job, is pointed to as significant. | them. 

He said that in some cities, such as in 
Minneapolis, the company had in its 
employ a highly trained underwriting 
specialist, and has given him the privi- 
lege of writing bonds, guaranteeing 
financial transactions within specified 
limits and to guarantee that a man will 
fulfill his contract respecting the pur- 
chase of an automobile, that comes 
within those limits. It is a prerequisite 
however that the purchaser of an auto- 
mobile will insure it in some standard 


“Lawyers Butting In” 


Does Not Finance Purchase 











Elliott B. Somers Dead 


Elliott B. Somers, assistant secretary | 
Norwich Union Indemnity and Phoenix 
Indemnity, died Aug. 15, after a heart 
attack. Friends believe the attack was 
induced by severe sunburn during his 
vacation in July. Mr. Somers was born 
in 1890 and entered the insurance busi- 
ness with the Ocean in 1907. He became 
assistant secretary of the liability de- 
partment of the Hartford Accident when company against the hazards of fire and 
it was organized in 1913 in the New| theft with the policy made payable to 
York office. At the time of the war he | the purchaser of the car and the Hart- 
entered the army and after his discharge | forq Accident & Indemnity as the re- 
joined the agency of Brewster & Co.,| cpective interests may appear i 
becoming superintendent of the Metro- |~ ‘ . sj 
politan department of the Norwich 
Union Indemnity when that company 
was organized. He was made assistant 
secretary of both companies in 1923. 


Can Select Best Prospects 


This action of the Hartford Accident 
& Indemnity has been the subject of 
considerable praise. It is said that it 
| may prove the greatest corrective of the 
present evils in automobile financing yet 
introduced. It is pointed out that a 
large insurance company with an ageney 
plant having contact in every town in 
|the country, with agents of standing, 
et who know aaengp na everybody in ar 

: : community, can select the most desirable 
Hit by Signboard, Asks $50,000 | prospects for this type of business and 
g rong ord pong when he a yy | thus bond the cream of the financing 
oard fell on him form the basis of @| bysiness. It is under no obligation to 

o : 
ag Beacses  Gteeens  ceeiaee aan | |insure the unfit, and has every facility 
Water Tower Bank, owner of the sign, | f0r making its selection. It is pointed 
and Roland R. Menown, who holds title | out that if a few strong groups of fire 
to the lot on which the sign stood. and casualty companies would go into 

The sign was blown down during a|the automobile finance business, they 
brisk wind March 3, while Winkelman could check the condition under which 


was standing on the corner awaiting a the finance companies that have made 
motorbus. He claims that his right knee 2 
was dislocated, his back injured and that | MSurance an instrument of their busi 


he suffered other hurts which caused him | SS ‘might be very easily manipulating 
to become paralyzed from the neck down | the insurance, if the companies leave 
on the right side of his body. the entire field to them. 

The plan adopted by the Hartford Ac- 
cident & Indemnity is not a financing 
| plan, for the insurance company does 
not advance the money to the prospec- 
'tive buyer, but merely guarantees his 


Examination Is Made 


An Insurance Commissioners Conven- | 
tion examination is now being made of 
the Continental Casualty, the depart- 
ments participating being Illinois, In- 
diana and Alabama. 





National L. & A. Promotions 


The National Life & Accident has made 
the following promotions: H. E. Tay- 
lor of Detroit to a _ superintendency 


there; H. M. Guthrie of Detroit to su- | responsibilities so that he can readily 
Tyler of | oy ted the money from a bank, which, 


perintendency there; L. S&S. 


Sedalia promoted to a superintenden s the 











y | so f ar as the buyer is concerned i 
same thing. 


at that city. 
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LOCATES IN CHICAGO 


WRITES AUTO EMBEZZLEMENT 





National Automobile Enters Illinois 
with Branch Office on South 
Michigan Ave. 





The National Automobile Insurance 
Company of California, has_ entered 
Illinois and established offices at 2328 
South Michigan Avenue, Chicago. O. 
W. Moore is the branch manager and 
Edwin R. Eek is special representative. 
The officers of the company at the home 
ofice are Charles Kerr, president, and 
John McClure, treasurer. The company 
has a capital of $250,000 and a surplus 
of like amount and in a short time will 
double each one of these. At the present 
time the company is licensed to do busi- 
ness in California and Illinois. ; 

It is writing a contract covering 
finance companies and automobile deal- 
ers against embezzlement of cars sold 
on the partial payment plan. The com- 
pany will protect the balance due on 
automobile contracts. If the automobile 
disappears and is not located within 60 
days as provided in the policy the com- 
pany will pay the unpaid balance. If 
the car is located it will be returned. The 
average rate for a dealer or a finance 
company for this coverage is about $3.50 
per car. This company has found that 
the average paper carried is about $600. 
In addition to this contract the company 
writes all forms of automobile insur- 
ance. The lenders and dealers full coy- 
erage contract covers embezzlement, 
abandonment, replevin, repossession, 
personal property lien (mechanics lien), 


lender ‘collision hazards, confiscation 
coverage, concealment and _ wrongful 
conversion. 


Additional Speakers Secured 


Additional speakers of prominence 
secured for the joint annual convention 
of the International Association of Cas- 
ualty & Surety Underwriters and the 
National Association of Casualty & 
Surety Agents, to be held at French 


Lick, Ind., Sept. 29-Oct. 1, include Hi- 
ram Bingham, United States senator 
from Connecticut, and M. H. Ayles- 


worth, managing director’ of the Na- 
tional Electric Light Association. 


Write More Lines in Texas 

AUSTIN, TEX., Aug. 18.—A number of 
insurance companies have indicated to 
the Texas department that they will take 
advantage of the court’s decision in the 
Commercial Standard case and amend 
their charters so as to write all lines of 
coverage, save life, health and accident. 
Under the court’s decision the company 
so enlarging its purposes must have a 
capital stock of $200,000. Where the 
capital stock is less the charter must be 
amended to that figure, or more, in order 
to qualify to write various lines of in- 
surance. 


Zurich Gets Richmond Bus Line 

The Richmond Rapid Transit Corpora- 
tion, operating a line of passenger buses 
in Richmond, Va., wants to be relieved of 
the obligation of carrying liability in- 
surance for the protection of the public. 
It contends that it now has sufficient 
assets to safeguard the public and con- 
sequently should not be compelled to 
carry insurance. 

Its insurance has been carried in the 
Mutual Casualty of Richmond, a com- 
pany organized several years ago for 
the specific purpose of insuring bus line 
Tisks. According to H. V. Godbold, one 
of the principal owners of the Richmond 
line, the insurance will be transferred 
to the Zurich Sept. 1. It is planned to 
continue the insurance in that company 
regardless of whether city council agrees 
to relieve the line of the obligation to 
carry liability insurance or not. Pre- 
miums in the Mutual Casualty have 
amounted to approximately $20,000 a 
year. Most of the bus lines in Virginia 
are insured in this company. 


Kingsbury in Chicago 
Vice-President F. H. Kingsbury of the 
Globe Indemnity is spending several days 
in Chicago. 





OPENS LARGE BRANCH 


BOSTON IS NEW OFFICE SITE 





Harry E. Moore Appoints Competent 
Staff to Head Metropolitan Casu- 
alty Departments 





BOSTON, MASS., Aug. 19.—The new 
Boston branch office of the Metropoli- 
tan Casualty was formally opened Mon- 
day in spacious quarters of some 5,000 
square feet on the tenth floor of the 
new Boston Insurance Exchange at 40 
Broad street. The new manager, Harry 
E. Moore, received many baskets of 
flowers, and the leading insurance men 
took occasion to drop in. 

The home office was represented by 
Robert Burkhart, supervisor of agen- 
cies; E. W. O’Mara, field superintendent 
burglary department, and Wesley Ham- 
mer, field superintendent accident and 
health department. 

Mr. Moore has selected a competent 
force to handle the departments. Henry 
G. McDonnell will be in eharge of 
claims, having had experience in New 
York and New England for 12 years. 
Percy G. Cliff will be superintendent of 
the surety department. Since leaving 
Brown University in 1916, he has been 
with the U. S. F. & G. and later the 
Metropolitan. Harold C. Packard will 
head the liability department. His 18 
years’ experience in various Boston offi- 
ces will be valuable. Oscar J. Johnson 
is the payroll auditor, having formerly 
been with the Aetna Life and the Mary- 
land Casualty. L. F. Swett, formerly 
with the Employers Liability, Standard 
Accident, U. S. F. & G. and the Massa- 
chusetts Rating & Inspection Bureau, 
will be safety engineer. Chester R. 
Whitman, formerly with the New York 
Life, Stone & Webster and the Massa- 
chusetts Bonding, will be special agent 
and Edward A. Quain will be superin- 
tendent of accounts. 


Metropolitan Casualty Figures 


President J. Scofield Rowe of the 
Metropolitan Casualty has issued his 
semi-annual report as of July 1. Its as- 
sets at that time were $6,134,211, pre- 
mium income for the year ending June 
30 $4,623,919, premium reserve, $2,263,- 
078, compensation and liability reserve, 
$578,017, capital, $1,400,000, net surplus, 
$1,166,242. The total acquisition and ad- 
ministrative cost for the year ending 
June 30, was $1,812,848. 


A. L. Jordan, agent at Norfolk, Va., 
for the Fidelity & Casualty, was one of 
the winners in a legislative Democratic 
primary contest held recently in that 
city. Nomination in the primary is 
equivalent to election. The legislature 
convenes next January in regular bien- 
nial session. 


PALMETTO HEARING IN 
NEW YORK ADJOURNED 


(CONTINUED FROM PAGE 3) 


voked the license of the Palmetto, and a 
few hours later was served with an order 
from the federal court, enjoining such 
revocation. 


SUSPEND MISSISSIPPI LICENSE 


JACKSON, MISS., Aug. 18—The 
Mississippi State Insurance Commission 
has suspended the license of the Pal- 
metto Fire. 


REFERRED TO ATTORNEY GENERAL 


LITTLE ROCK, ARK., Aug. 19.— 
Commissioner Floyd has referred to the 
attention of the attorney general the 
matter of automobile agents selling 
Chrysler cars in the state in violation of 
the law requiring any person or corpora- 
tion receiving premiums or forwarding 
applications or in any other way trans- 
acting business with any insurance com- 
pany or association not of the state, to 
have due authority, and providing heavy 
fines for violation of this law, both as 
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to unlicensed agent and unlicensed com- 
pany. Commissioner Floyd calls atten- 
tion to the fact that the Palmetto is not 
authorized to transact business in Ar- 
kansas. 


LEGAL ACTION WANTED 


MINNEAPOLIS, MINN., Aug. 19. 
—The Minnesota department has pro- 
ceeded far enough in its investigation of 
the Chrysler auto insurance contract to 
warrant it in taking legal action it was 
said at the state capitol this week. Two 
or three specific cases have been under 
scrutiny in Ramsey county and it is un- 
derstood the complaints, if filed, will 
deal with these. 

In the meantime, representatives of 
the department are looking into the Gen- 
eral Motors situation also. While that 
contract differs" somewhat from the 
Chrysler, it attempts to accomplish the 
same result and if it is found in ‘conflict 
with the state insurance laws, action 
probably will be taken similar to that 
in the Chrysler case. 


GRANT TIME FOR BRIEF 
AUSTIN, TEX., Aug. 19.—The at- 


torney general has granted additional 
time for the submission of a copy of the 
authentic Chrysler plan together with 
a brief in behalf of its legality. The 
brief has been received but the precise 
system by which the Chrysler automo- 
bile interests are to provide the first 
year’s 
car is yet to be submitted. 

An outline of the original proposition 
or plan has been described to the at- 
torney general but Wright Morrow, first 
assistant, who is to pass on the contract, 
has asked for the exact contract to be 
used. This has been promised within 
the next few days. 


MAY REVOKE LICENSE 


MONTGOMERY, ALA., Aug. 19.— 
In accordance with formal opinion of 
the attorney-general’s office, Superin- 
tendent Julian has notified the Palmetto 
Fire that its license will be revoked Aug. | 


24, if it is shown that the company has 


covered any property in the state under 
the Chrysler-Palmetto plan. As a con- 
dition necessary to secure a license in 
Alabama, the Palmetto Fire filed an affi- 
davit to the effect that it would not 
place insurance contracts or certificates 
except through duly licens ed resident 
agents. It is said that the affidavit also 
states that the company has not placed 
insurance except through licensed agents 


| in the past 12 months, and it is this point 


|right in the state. 


that the attorney general’ s department 
ruled that the company has forfeited its 
The attorney-gen- 
department also called attention 
fact that insurance not an 


eral’s 
to the 


is 


| article of interstate commerce, and cited 


| company 


fire and theft insurance on each | 


decisions. to this effect. 
EKERN HANDLES WISCONSIN SUIT 
MADISON, WIS., Aug. 19.—In the 


Chrysler Motor Car case, growing out of 
threats by Commissioner W. Stanley 
Smith to arrest Chrysler agents who 
sold cars with the insurance proviso at- 
tached and the effort of the motor car 
to fight this stand; Governor 
Blaine refused the request of Commis- 
sioner Smith to appoint special coun- 
sel for the state when it comes up for 
trial at Superior Aug. 22. Instead he has 
ordered Herman L. Ekern, attorney gen- 
eral of Wisconsin and former insur- 
ance commissioner, to handle the case 
personally for the state. 
Case to Be Hard Fought 


Governor Blaine’s action assures the 
insurance interests involved of excellent 
legal talent to combat the array of legal 
lights which the motor interests are al- 
most certain to line up for the fight. In 
many quarters it is felt that the case in 


| Wisconsin is most important of all, since 


the insurance laws of the state are very 
strict and if Chrysler loses in Wisconsin 
there is little hope of victory for the 
automobile insurance plan in any other 
state. On the other hand if he is victor- 
ious in a state whose insurance laws are 
models for many other states, a favor- 


able precedent has been established for | 


him which will be extremely difficult to 
combat in other states. 

President Earl Fisk of the Wisconsin 
Association of Insurance Agents has an- 


—_.. 
— 


together 


insurance committee, with a 


suggestion for a schedule to be used for 


nounced that Walter H. Bennett, secre- | 
tary and counsel of the National Asso- 
siation of Insurance Agents, will be in 


Superior to aid in any way possible the 
fight of the attormey general against the 
motor interests. Walter Greene of Mil- 
waukee will represent the Milwaukee 
Board at the pte tesiomn dion trial. 


WAREHOUSE MEN GIVE 
INSURANCE ATTENTION 


(CONTINUED FROM PAGE 3) 
losses in premiums paid on all classes 
of cover. : 

Thoughts of the warehouse men ex- 
tended even jaever with respect to tak- 


| ings and contents. 


ing an active part in insurance. One 
member asked “Would it be practicable | 
for the warehouse man to solicit and | 


sell insurance on household goods lo- 
cated in the homes with a view to 
keeping in direct contact with his cus- 
tomers?” Also it was. asked, “Would 
it be feasible and profitable for the larger 
warehousemen to add an insurance de- 
partment to their business?” 
Might Lose Good Will 


There was much diversity of opinion 
regarding these insurance department 
suggestions. One member objected on 
the ground that warehouse men might, 
by entering the insurance business, lose 
the good will of local insurance interests 
to the extent that such loss would more 
than offset the monetary value of any 
insurance premium the warehouse man 
might obtain. 

A separate report was made on build- 
ing insurance which developed that 
members are now being sent a ques- 
tionnaire which will show the value of 
property insurance, 
total premiums paid and total losses 
collected over a period of five years. 
This information will then be submitted 


in writing to the chairman of the local! such a plan. 


average rate paid, 


rating fire proof and non-fire 
warehouses in each state. 


proof 


Plans for Schedule 
It is proposed that this schedule shall 


be a combination of the various sched- 
ules now used, An outline will be given 


‘of the procedure to bring this matter 


before the rating board and the general 
agent for one of the largest insurance 
companies will cooperate with the local 
insurance committee chairman to further 
the plan before the rating authorities, 

Some plan of cooperative fire insur- 
ance is also being considered by the as- 
sociation. The first thought was that 
the cooperative principle might be 
adopted in connection with automobile 
insurance but during the meeting the 
idea spread to that of insurance on build- 
A member of the 
insurance committee expressed the opin- 
ion that reductions of from one-third 
to one-half might be obtained from ex- 
isting board rates. 


Reciprocal Plan Considered 


A paper was read on behalf of the 
divisional insurance committee, the pur- 
pose of which paper was to sound the 
members on whether they desire the 
committee to arrange with a reciprocal 
insurance organization, a plan for auto- 
matic cover of customers’ stocks ir 
warehouses, to enable warehousemen to 
issue insured warehouse receipts as is 
being done by Clarence R. O’Brion of 
New Bedford, Mass. Mr. O’Brion says 
that the Massachusetts insurance depart- 
ment has passed favorably on the plan 
as used by him. It is not the thought 
of the warehouse men to make a profit 
out of such insurance but to render a 
service which it is believed would be 
appreciated both by customers and the 
banks. A. P. Stockwell of Chicago, 
representing the New York Reciprocal 
Underwriters and similar insurance in- 
terests, addressed the convention on this 
subject. Discussion which followed 
showed considerable sentiment against 
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The known protection 
takes precedence over the unknown 


Insurance is today a universally accepted need. The agent’s 
efforts largely lie, not in selling the idea of insurance, but in gaining 
confidence for the protection he has to offer. No insurance policy can 
be written until the insuring company’s right to confidence has been 
firmly established. 


To faciliate the work of North America representatives, the 
Insurance Company of North America is a national advertiser, keeping 
its name and its 133-year record of dependability before the readers 
of the most influential magazines and business publications. 


The satisfaction of representing the oldest American fire and 
marine insurance company is founded on public confidence, already 
established and consistently maintained; on an unbroken record of 
met obligations; on an all-inclusive range of policies for the protection 
of property and business activities ; and on prompt and efficient service 
to every North America agent and every policyholder. 


Insurance Company of 
North America 


PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance except life 



































ONCE AGAIN 


We quote from the NATIONAL UNDERWRITER news columns: 


Page 36, Issue of August 13. 





NEED IS SHOWN 


ADEQUATE COVER NECESSITY 


Recent Accident in Chicago Shows De- 
sirability of Having Sufficient In- 
surance to Cover Emergencies 


Every day some concrete evidence is 
given as to the necessity of carrying 
adequate public liability and elevator 
insurance. The unexpected is often 
happening. In Chicago recently Harry 
D. Critchfield, who was formerly presi- 
dent of the Oil Wells Renewal Com- 
pany and a well known oil well opera- 
tor in Oklahoma, was killed when he 
stepped into an open elevator shaft in 
the Stevens building and plunged 17 
stories to the basement. Mr. Critchfield 
was a passenger in an ascending eleva- 
tor. He stepped out to allow some 
others to get out at a floor. It is sup- 
posed that without thinking Mr. Critch- 
field walked into the open shaft without 
realizing that the elevator had gone up. 
Seemingly the operator did not close 
the door or something happened to jar 
the door loose. Mr. Critchfield’s life 
undoubtedly was held at a high value. 
Although elevator operators are care- 
fully instructed as to closing doors be- 
fore they ascend they sometimes get 
careless and an accident occurs. 











Of course, a safety device which prevents starting the elevator while the door is 
open probably would have prevented this. But even that device might have failed. 

Good Liability Insurance DoESN’T FAIL—but it doesn’t reach all the way unless 
high enough limits are carried. It would be interesting to know what percentage 
of passenger elevators are “serviced” with, say, $50,000/100,000 liability insur- 
ance, to make their operation safe financially for the owner. 





REINSURANCE makes big limit insurance safe for the Casualty Company ; 
it’s our special business to furnish this service. 


Employers Indemnity Corporation 
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